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—because they were interested 


You remember that we ran the following sales envelope stuffer advertised. Even though you 
appeal just last month. Requests are still may not be one of our agents, we'll be glad]jto 
coming in for “Every Day of Your Life,” the send you a copy. 





==. 


Who's to Blame? 


WHat ANSWER COULD YOU GIVE TO A CLIENT SHOULD HE 
stride in with: 








“‘Lost sixty thousand dollars in that train wreck—a consign- 
ment of shoes—can’t collect a cent from the road—said it was 
caused by ‘an act of God,’ which lets them out. I now hear that 
I could have been insured—why didn’t you tell me?” 


This after you have done your best to make known the fact that you write 
every side line available. You have made a point of advising each client as to 
what constitutes full coverage on his property. A sign in your office advertises 
everything from Rents to Tourist Baggage. 


But here’s one client you forgot, and your best explanation 
won’t convince him that you are not to blame. 


Forestall such a circumstance by circularizing all your policyholders and 
prospects at regular intervals with a list of all the lines you write. If you are a 
Fidelity-Phenix agent, ‘Every Day of Your Life,’’ our diversified line envelope 
stuffer, is an excellent enclosure. Even though you may not be one of our agents, 
write for a copy. 


FIDELITY-PHENIX 


FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York 


HENRY EVANS, i WE C. R. STREET, 
Chairman of the Board Bs sin President 


Cash Capital—$2,500,000 
CHICAGO MONTREAL SAN FRANCISCO 


































A Pig in a Poke 


The average man is not much given to buying a “Pig in 
a Poke.” He knows that many unworthy products are 
offered for sale. As a consequence he does not like to 
buy a thing he is not sure about. 


When a man wants to buy a diamond, he does not go 
to a street peddler; he goes to a reputable jeweler who 
handles known goods of proved value. In this way he 
is sure of what he is getting. : 


He buys his insurance in the same way. He goes to 
the agent who represents known stock companies of 
proved strength and integrity. Then he is sure of thor- 
ough and effective protection at a definite premium 
charge not subject to assessment. 


This is why 90% of the fire insurance in the United 
States is placed in stock companies, and why the agent 
who represents Glens Falls is always sure of a large 
share of the desirable business in his community. 





INSURANCE COMPANY 
GLENS FALLS, NEW YORK 
(Founded in 1849) 





FIRE AUTOMOBILE 






THE NATIONAL UNDERWRITER, twenty-sixth year. No. 27. Thursday, July 6, 1922. Office 
of publication, 175 W. Jackson Blvd. $4.00 per year; 20 cents per copy. Entered as second 
class matter February 24, 1900, at post office at Chicago, Ill., under Act of March 3, 1879, 





MARINE 


+ CITE 


GAARA 





ISLE Rie Gt LOPLI ERE 














THE NATIONAL UNDERWRITER 























LIAR ELE SO ORS 








MIDS LEE LENG Ly Ti LPOREP LEE NE EE EE 








Depreciation Is a Greater 
Destroyer Than Fire 


Irresistibly depreciation reduces values; slowly 
sometimes, but again swiftly—when some new 
invention makes a mechanism obsolete. 


General percentages for computing depreciation 
mislead the property owner. For example, one 
veteran machine may be restored to efficiency 
by replacement of inexpensive parts; another 
apparently as good may be near permanent col- 
lapse. Rule o’ thumb methods yield only figures, 
not facts. Facts may be secured only through 
expert analysis of depreciation factors. 


Your customers cannot know their values 
without knowing “depreciation” and today’s 
replacement costs. 


The leading analysis of “depreciation” and 
sound values is at.your service through Lloyd- 
Thomas appraisals. 


The |loyd-Thomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Avenue, Chicago 120 Broadway, New York City 


Cincinnati Cleveland Detroit Indianapolis St. Louis Minneapolis Pittsburgh Memphis 


=> 
€APPRAISERS \F/ ENGINEERS » 
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|HELP-WANTED SIGN 
AGAIN IN EVIDENCE 


WASHINGTON, July 4—‘“Help 
Wanted”—the sign that is hung out 
when prosperity is at the door in- 
stead of around the corner—is 
decorating the entrances to a stead- 
ily increasing number of big and 
little business and industries. It 
shows that jobs are hunting men. 

In the sixty-five principal indus- 
trial centers of the United States 
1,428 firms, usually employing 500 
or more employed 1,616,834 work- 
ers April 30 this year. These same 
concerns report 1,668,988 workers 
| employed on May 31, a net increase 

}of 52,154, or 3.2 percent. This 
| changed condition is, reported in 
| the bulletin of the United States 
Employment Service of the De- 
| partment of Labor. This is more 
| than were employed in January, 
| 1921, the peak of that year. The 
Specie na was reached last Decem- 
ber, when the figures was less than 
1,500,000. Since then it has climbed 
steadily, 
| Taking the industries by classes, 
|vehicles for land transportation 
| show the largest percentage of in- 
| crease, in workers employed; next 
poner railroad repair shops, with 
iron atid steel and their products, 
and stone, clay and glass. The 
smallest increase is in chemicals 
| and allied products. Only three in- 
|dustries report decreases—leather, 
tobacco and liquors and beverages. 
| In more than twenty states, says 
. |the Department of Labor, there is 
| a shortage of workers in some in- 
| dustry. Farm help is scarce in the 
| agricultural states. More building 
| constru ction mechanics are needed 
in Pennsylvania and Missouri; 
| skilled automobile workmen and 
shop laborers are wanted in the in- 
| dustrial centers of Indiana, Michi- 
|gan, Wisconsin and Ohio; west- 
| ward there is a shortage of metal 
| miners in Arizona. 
Public Ledger Service. 
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Don't Neglect the “Little Fellow” 


In his desire to increase his insurance business, the local 
agent, makes a splendid: drive for large line customers, in 
some instances, unconsciously neglecting the thousands 
of smaller businesses which would produce a large vol- 
ume. The larger business organizations cannot be solic- 
ited continuously. At times the local agent will face 
periods of inactivity that can be made to produce increased 
business. Strike out for the insurance on the smaller 
business organizations. It will not take many of these to 
produce a volume of business equal to that of one large 
line. The greater attention that is given to the smaller 
lines will eventually pay for itself in a sizable increase in 
the volume of your agency. 


The large lines are important and should not be neglected 
but the many small business organizations will give vol- 
ume to your production. And remember, small indus- 
tries frequently grow into large organizations. Your busi- 
ness will grow with them. Pay attention to the smaller 


organizations, they will yield large returns. 


SPRINGFIELD 


Fire & Marine Insurance Co. 








CHARTERED 1849 
of Springtield, Massachusetts 


HOME OFFICE: SPRINGFIELD, MASS. WESTERN DEPARTMENT: CHICAGO 


A. W. DAMON, President 





HARDING & LININGER, Managers 


CASH CAPITAL, $2,500,000.00 
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MODERATION FAVORED 
BY WESTERN FIRE MEN 





Say Campaign Against Mutuals 
and Reciprocals Should Not 
Be Strongly Pressed 


EFFECT ON LEGISLATORS 


Attitude of Many Fire Executives Dif- 
fers From That Held by the 
Casualty Officials 


There is a feeling on the part of a 
number of the officials of western de- 
partments of fire companies that the 
campaign against the mutuals and re- 
ciprocals has been carried on too ag- 
gressively and persistently. While the 
attitude of western fire men is not 
shared by casualty agents and officials, 


it is nevertheless interesting to discover 
that, as a class, western fire executives 
feel that a continuation of the propa- 
ganda that has been carried on regard- 
ing the mutuals and reciprocals might 
do more harm than good. 


Governor Preus’ Views 


In a recent address in Chicago, Gov- 
ernor J. A. Preus of Minnesota 
made the point that in the northwest 
where the Nonpartisan League has 
been very active it has been found the 
part of wisdom to permit or even en- 
courage the establishment of coopera- 
tive retail selling establishments of va- 
rious kinds. In the northwest the rad- 
ical element has been strong. In a short 
time the Nonpartisan League made 
great strides. The conservative inter- 
ests in the northwest saw that if the 
cooperative retail and wholesale enter- 
prises were strongly opposed such ac- 
tion might only serve to increase 
radicalism and socialism. 

Governor Preus held that the stock 
companies organized for private profit 
should compete on fair terms with co- 
operative enterprises. The stock com- 
panies have many important advan- 
tages which appeal to the public. Their 
service is usually superior and their 
financial stability much stronger. Their 
quality of goods is for the most part 
finer. The lure of the cooperatives is 
cheapness, 


Might Bring State Insurance 


_ Ina rather guarded way, Mr. Preus 
indicated that if the stock companies 
continue to persecute and harass the 
mutuals and reciprocals in one way or 
another, it might lead in a rather defi- 
nite way toward state insurance. That 
is, if legislators get the impression that 
the various classes of insurance car- 
riers cannot agree among themselves, 
the idea will develop that state insur- 
ance is a necessity. If the present in- 
Surance carriers are constantly carry- 
ing on internecine warfare it becomes 
a logical step for the state to get into 
the insurance business and thus brush 
aside those now carrying on the work. 

Fire insurance men in the west who 


RESCINDS RESOLUTION 


a 


DETROIT EXCHANGE’S ACTION 





Adopts New Resolutions Regarding 
Representation of Stock and Mutual 
Companies in One Agency 





DETROIT, MICH., July 1—Follow- 
ing the adoption by the Detroit Insur- 
ange Exchange of a series of resolutions 
protesting against the continued repre- 
sentation of stock companies in agen- 
cies also representing mutuals and 
reciprocals, the organization on June 
27th rescinded its former action, and 
instructed its secretary to advise all 
companies interested to that end. The 
recision was determined upon through 
the strong protest filed by a number of 
prominent local men who were not pres- 
ent at the earlier meeting, and who de- 
clared their lack of sympathy with the 
action then taken. The newly adopted 
resolutions are as follows: 

Whereas, At a meeting of the Exchange 
held on June 20, 1922, the following reso- 
lution with preambles, was adopted: 

Whereas, The Insurance Exchange of 
Detroit is committed to the principle of 
stock company insurance and 

Whereas, Certain offices well known to 
represent mutual, reciprocal and inter- 
insurance exchanges are also permitted 
to represent stock companies and 

Whereas, Such a combination of two 
opposite principles is inimical to the best 
interests of the stock companies and 
their representatives and is likely to con- 
fuse the insuring public. 

Be It Resolved, That this Exchange as 
an organization protests against the 
practice of certain stock companies in 
permitting their agencies to remain in 
offices known to represent mutual, recip- 
rocal or inter-insurance organizations 
and that each member goes on record 
that he will not continue to represent 
any stock company which permits its 
agency or that of its underwriters to 
remain in any local office which also rep- 
resents a mutual, reciprocal or inter- 
insurance organization either directly or 
indirectly after October 1, 1922. 

Be It Further Resolved, That the sec- 
retary furnish a copy of this resolution 
to each member for the purpose of for- 
warding it to each company represented 
by him and that the secretary also send 
ene copy to the National Association of 
Insurance Agents, 

And Whereas, A considerable number 
of the members of the Exchanges were 
absent when the said resolution was 
adopted, and have made objections to its 
adoption, and 

Whereas, It is deemed desirable to take 
such action in the premises as is agree- 
able to a majority of the members, 

Therefore Be It Resolved, On motion of 
W. Burl Schmidt, seconded by W. J. 
Doyle, both of whom voted in favor of 
the said resolution: 

First, that the said resolution be and 
is hereby rescinded, 

Second, that the secretary advise the 
members of this rescission with the re- 
quest that they send notice thereof to 
such of the companies they represent as 
they may have informed of the tenor and 
effect of the said resolution. 

Third, that the rescinding of this reso- 
lution be given, as nearly as may be, the 
same publicity as was given the original 
resolution, and that the secretary be 
directed to take action to that end. 





Frank Lock who recently retired as 
United States manager of the Atlas, ac- 
companied by Mrs. Lock and their two 
daughters left last week for a three 





(CONTINUED ON PAGE 42) 


ARRANGES FOR MERGER 


-_———- 


TWO COMPANIES WILL UNITE 





Columbian National Fire and Colum- 
bian of Indiana Stockholders Vote 
to Join Forces 





A special meeting of the stockholders 
of the Columbian National Fire of Lan- 
sing, Mich., decided unanimously to 
consolidate with the Columbian of 
Indiana, the combined company to be 
continued as the Columbian National 
Fire with headquarters at Lansing. The 
statement of the combined company will 
show capital $750,000; assets $2,540,000; 
surplus $600,000. The total reserve 
fund will be approximately $1,000,000. 
The consolidation has the approval of 
the insurance commissioners of Michi- 
gan and Indiana. Prior to the meeting 
of stockholders, the interested parties 
agreed upon a program to be carried 
out. Considerable opposition had been 
started by F. Ross of New York 
City, a director, but when the two ele- 
ments got together it was found pos- 
sible to agree upon a plan that would 
meet with general approval. 

C. H. Schulte, chairman of the stock- 
holders protective committee formed 
early in 1921, held a number of proxies 
as did Mr. Ross. There were differ- 
ences of opinion concerning the man- 
agement and the best plan to be fol- 
lowed in the future. The appraisal of 
the value of the respective shares of 
the two companies will be made by the 
insurance commissioners of Michigan 
and Indiana. These officials will make 
a thorough joint examination before 
the basis of merger is fixed. Changes 
will be made in the board of directors 
giving representation to the stockhold- 
ers represented by the Schulte commit- 
tee. Mr. Ross will continue a director 
and a competent underwriter will be 
secured. 


JOINING RAIN ASSOCIATION 





Continental May Take Up This Line in 
the Future—June was Favorable 
Month 





NEW YORK, July 5—The Conti- 
nental will shortly join the Rain Insur- 
ance Association. The company has 
not written any rain business up to date, 
but its decision to join the rain organ- 
ization indicates that it will enter the 
field shortly. 

The companies writing rain insurance 
in the east report that the June experi- 
ence was above expectations. The rain- 
fall was nearly twice the normal for the 
month, and it rained an unusual number 
of days. However, most of the rain fell 
at night or during the late hours of the 
afternoon, so that the companies 
escaped loss owing to the fact that their 
policies covered earlier hours. 


Tokio’s Home Office Figures 


The home office statement of the 
Tokio Marine & Fire showed capital 
$7,500,000; assets $51,647,637; liabilities 
$8,219,924; net surplus $35,927,714. The 
company gained in assets more than 
$5,000,000 last year. It held its own on 





months pleasure trip in Europe. 


MUCH INTEREST SEEN 
IN NEW YORK DEMAND 


Companies Feel the State Is Going 


Too Far in Seeking 
Information 
INTRUSION IS RESENTED 


Demand Made for Details of Acquisi- 
tion Cost—Officials Say It Is 
Company Matter 


NEW YORK, July 5.—Those who at- 
tentively follow happenings in the fire 
underwriting world and endeavor to 
think situations through to their logical 
end, declare that the insistence of the 
New York insurance department that it 
be furnished with a statement of the 
various rates of commissions paid to 
agents and brokers, not only in the dif- 
ferent sections of the home territory, 
but elsewhere throughout the country, 
is the forerunner of an important de- 
velopment in the general conduct of the 
business. The New York department 
maintains that the acquisition cost con- 
stitutes an important element in the 
total charge for insurance imposed upen 
policyholders, and must be taken into 
account by it when passing upon the 
“reasonableness of rates” as it is com- 
pelled to do under the provisions of the 
new law which became operative on 
July 1. It is taken for granted that the 
attitude of the New York department 
in this important respect will be fol- 
lowed by that of other states, and thus 
.the matter of commissions and broker- 
ages will be threshed out to a finanlity. 


Recent Call for Information 


Company executives resent the call 
for information of this character; not 
that they believe acquisition costs as 
allowed in certain sections of the coun- 
try should not be reduced. On the con- 
trary, they freely concede the desirabil- 
ity of such procedure. A number of of- 
fices have striven valiantly for years 
to bring about that end, while all would 
be glad to see the reform instituted. 
Their objection rests rather upon the 
broader ground that the matter of ex- 
penses is a detail of the business in 
which the state has nothing whatever to 
do. Underwriters hold that there should 
be “less government in business,” and 
that the matter of expenses be left to 
free competition. While fire insurance 
is a semi-public business, and to that 
extent justifies reasonable regulation 
upon the part of the state, such regula- 
tion should be kept within bounds and 
not go to the extent proposed. 


Allow State to Set Control 


Indeed, the belief is freely expressed 
that underwriters have been lacking in 
backbone in the past in permitting with- 
out sharp protest, the state to have 
gained such control over the operations 
of the fire companies as they already 
exercise. To the contention. of advo- 





the surplus item. 





cates of rigid governmental supervision 
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that the state, having assumed the un- 
challenged right to dictate what charges 
shall be imposed by the steam railways, 
rejoinder is made that railroads have a 
complete monopoly of the business of 
the territory they traverse, and hence 
might charge unconscionable tariffs if 
unchecked by public authority. 


No Fire Insurance Monopoly 


No such monopoly does or can exist 
in the realm of fire insurance, [f the 
rates imposed ever become such as to 
yield undue profit—and they never have 
thus far—new capital is very free to 
enter the arena, for in many ot the 
states 1t requires but $100,000 to launch 
a new company, while here an organ- 
ization may be formed if $200,000 is 
gotten together. The ease with which 
competition may be launched is the 
most effective reason why companies 
already in the field should hold their 
charges down to reasonable figures. 
The conspicuous absence of new fire in- 
surance companies in recent years 
should convince even the most skep- 
tical as to the moderation in fire insur- 
ance rates. Should the state be allowed 
to dictate as to the rate of commission 
that may be paid insurance agents, the 
next logical step would be to fix the 
salaries allowed officials, special agents 
and home office employees. In order 
then would follow allowances for rental, 
printing, telegraphing and other neces- 
sary expense in the management of the 
business, 


Effort Made in Wisconsin 


A number of years ago an eftort was 
made in Wisconsin to regulate by law 
the amount of commission that might 
be paid insurance agents, but it failed 
of popular support. Somewhat later 
similar legislation was proposed for 
Ohio but when it was pointed out to 
the sponsor of the measure that the net 
effect of its passage would be to drive 
the small companies represented in the 
state, practically out of the running, the 
bill was withdrawn from committee, 
and has not since been heard of. It 
is true that when the British Parliament 
enacted legislation requiring all em- 
ployers of labor to carry workmen’s 
compensation insurance for their em- 
ployees the cost that the insurance com- 
panies might pay for getting the busi- 
ness was set at a definite figure. Similar 
action was taken in New York and in 
certain other states where workmen’s 
compensation insurance was made com- 
pulsory. But the mandatory nature of 
the act gave the state a right to limit 
the cost, especially as the average pre- 
mium was a substantial one. No such 
compulsion attends fire insurance. A 
property owner may carry it or not as 
he elects and the average premium is 
of modest proportions. 


Can Live on Banking Earnings 


The leading fire companies of this and 
of other countries in the Uniter States 
with their great accumulations of assets 
which they have been building up for 
many years, can exist under any legis- 
lation; the situation is vastly different 
for the smaller institutions, however. 
[hese latter must be allowed free lati- 
tude in which to work out their salva- 
tion. With standard policy forms, and 
uniform rates, the only argument left 
the smaller companies for inducing the 
acceptance of their agencies is the pay- 
ment of commissions slightly beyond 
those allowed by their older and larger 
competitors. It the right to fix commis- 
sions be taken away by the state, the 
future of the smail fire company’ will 
not be a particularly bright one. 


Awning Fires Numerous 


To show that awning fires are numer- 
Ous a notice sent out by an agent of one 
of the buildings in Denver is of interest. 
He states that 16 holes have been burned 
m one awning district the last 30 days 
owing to lighted cigarettes or cigars 
thrown out of windows and one awning 
has been entirely destroyed. The agent 
asked the tenants to cooperate with him 


in order to prevent future occurrences 
of this kind. : 





HARD TO BREAK EVEN 


AGRICULTURAL SECTION DULL 





Companies That Depend on the Rural 
Territory for Big Income 
Are Not Easy | 





Companies that have a large business 
in the agricultural regions, that place a 
good deal of emphasis on their agency 
plant in the country districts, that have 
been writing a large farm and hail busi- 
ness find that it is very difficult indeed 
to keep up their premium income any 
way near normal. The premiums have 
materially decreased on all rural classes. 
The hail business, for example, this year 
almost flattened out. The farmers did 
not have the money to pay for insur- 
ance. There are many old hail notes 
that have not been paid. The country 
banks have gone to the limit in extend- 
ing credit to farmers and until this crop 
is harvested the farmers will not have 
any money. It will take the proceeds 
of this year’s crop to liquidate about 50 
percent of the farmers’ indebtedness. 
Farm insurance men figure that it will 








require two crops to get the farmers out | 
of their most pressing obligations. | 
Deflation in Values | 

There has been a sharp deflation in | 
farm values. Farm insurance has been 


cut down and companies have had thou- | 
sands and thousands of dollars to pay in | 
| 





return premium. In hundreds of cases 
farmers have not been able to meet their 
premium notes. It has been up to the | 
farm agents or the companies to read- | 
just the insurance, get what cash could | 
be extracted, cancel and rewrite the pol- 
icy for another term. This has involved 
much extra work and considerable ex- 
pense. In fact, the expense ratio on 
farm business has gone up several 
points. The ingenuity of farm insur- 
ance people has been exercised to the 
highest degree in their endeavor to 
keep the farmer covered and yet get 
enough money to pay for the insurance 
as it went along. 


Will Increase Its Capital 


The directors of the Superior Fire 
voted to increase the stock from $700,- 
000 to $800,000, the new shares to be 
sold at $90 each, the par being $50. This 
will add $180,000 to the funds of the 
company. H. E. Becker, who was for- 
merly with the Western of Pittsburgh, 
has been elected treasurer of the Su- 





perior. 


HOUSEKEEPING IS BAD 


———__. 


HAZARDS SEEM INCREASED 





Underwriters That Have Studied Flour 
Mills and Elevators See Some 
Undesirable Conditions 





Those that have been investigating 
conditions in flour mills and elevators, 
say that there has been a noticeable let 
up in housekeeping during the last year 
or so. During the war period, insurance 
companies were able to bring about very 
desirable conditions because the govern- 
ment was using its power in forcing 
owners to keep the premises clean. 
Last year the loss ratio on flour mills 
was high. 

One of the most discerning officials of 
a mill mutual company said the other 
day that in making a very rigid ex- 
amination of the losses of that com- 
pany he had been unable to find any 
direct moral hazard. He attributed 75 
percent of the losses to bad housekeep- 
ing. He said that the mill and elevator 
owners have been retrenching and they 
have not the men to clean up that they 
did during the war period. Further- 
more, with the war regulations off there 


jis no strong hand of the government 


to force action. It is his opinion that 
the companies are confronted with a 
high loss ratio on this class of business 
until better house cleaning methods pre- 
vail, , 


Uniformity Men Meet 


_ PITTSBURGH, PA., July 5—An 
interesting meeting of the Fire Under- 
writers Uniformity Association was 
held here Thursday. The members dis- 
cussed work blanks and special hazards. 
Following the business meeting the 
members of the association were the 
guests of R. J. Trimble, secretary of 
the Allegheny County Board, and E. H. 
Kelly, local agent for the Great Ameri- 
can, at the Pittsburgh Golf Club. After 
the game luncheon was served in the 
clubhouse. 

At the meeting were C. C. Taylor, 
manager Central Actuarial Bureau of 
Chicago; Elliott Middleton, manager 
Underwriters Bureau of Middle and 
Southern States, of New York; Benja- 
min Richards, chief engineer, Western 
Factory Inspection Association; F. B. 
Quackenbos, Tennessee Inspection Bur- 
eau; Secretary William S. Boyd, chief 
electrical inspector, Western Union, 
Chicago. 








CONDENSED NEWS OF THE WEEK 








Nebraska department will not try to en- 
force law prohibiting transfer of cases to 
federal courts. 

* * * 


Kansas department would bar elimina- 
tion periods in accident and _ health 
policies. 

* * x 

The merger of the Columbian National 
Fire of Lansing, Mich., and the Columbian 
of Indiana has been approved unanimously 
by the stockholders, the merged company 
to be known as the Columbian National 
Fire and its home office to be at Lansing. 


The Insurance Exchange of Detroit has 
rescinded its resolution passed June 20, in 
which it pledged its members to resign 
companies represented in agencies that 
also had mutual and reciprocal concerns. 

* * * 


The United States district court has 
upheld the new taxicab law requiring a 
bond or insurance policy to be filed by 
taxicabs in cities of the first class in 
New York state. 

O. E. Schaefer, president of the West- 
chester and chairman of the committee 
of the National Board, accompanied by 
General Manager Mallalieu of the latter 
organization and company officials, visited 
Baltimore to try to straighten out the 
insurance patrol controversy there, but a 
drawn battle resulted. 

* * 


* 
Cleveland Fire Insurance Club sends 
out a bulletin giving the details of the 








Cleveland National's resignation and the 

position of the club in regard to the 

demands of that company. 
* * x* 

The Iowa field men held their annual 
outing last Thursday and Friday at Lake 
Okoboji. 

* = * 

The New York department has ordered 
the National Automobile Mutual Casualty 
of New York to levy an assessment of 
three times the premium to make up the 
deficit. 

* * * 


A. Duncan Reid, president of the Globe 
Indemnity, has assumed executive man- 
agement of the General Casualty & Surety 
Reinsurance, during its reorganization and 
refinancing. 

* * * 

At the annual meeting of the Dakota 
Blue Goose, John M. Cogley of Sioux 
Falls, S. D.. special agent of the Hart- 
ford, was chosen most loyal gander. 

* *k * 


Little headway has been made at 
Atlanta. Ga., by the committee in secur- 
ing pledges from companies to serve the 
sole agency system. 


ee 
Continental has joined the Rain Insur- 
ance Association. 
*k ok O* 
A. E. Perrv takes field vosition with 
the Commercial Union in Michigan. 
‘ S = & 
Suverior Fire and National Union of 
Pittsburg will increase their capital. 








DRAWN BATTLE SEEN 
IN BALTIMORE ISSUE 


Companies and Agents Lock Horns 
in Fight Over the Insur- 
ance Patrol 


MUCH FEELING IS FOUND 


Chairman O. E. Schaefer of the National 
Board’s Committee and Manager 
Mallalieu Visit the City 


BALTIMORE, MD., June 30.—The 
issue between members of the local 
fire insurance patrol and the companies 
supporting the expensive service has 
been fairly drawn and neither party to 
the controversy seems disposed to 
yield ground. The companies maintain 
that as they are footing the bills it is 
wholly logical that they should have a 
voice in the administration of affairs. 
Agents take the contrary view; insist- 
ing that the patrol service is under the 
jurisdiction of its stockholders, and that 
no one outside is privileged to “butt in.” 

When E. Schaefer, president of 
the Westchester, as chairman of a com- 
mittee of the National Board, attended 
a gathering of the patrol people here 
several months ago, he sharply resented 
the suggestion of one of the agents that 
both he and his associates be “given the 
privileges of the floor,” refusing to ac- 
cept as a courtesy what he maintained 
was his and that of his fellows as a 
right. Sharp challenge and rejoinder 
were made by both parties to the con- 
troversy; the company executives finally 
leaving for New York without making 
any appreciable headway. Mr. Schaefer 
made a detailed statement regarding 
the situation at the annual meeting of 
the National Board in May last, asking 
that support be accorded the committee 
in its effort to direct how the money 
paid by the insurance companies for 
maintaining the patrol service be ad- 


ministered. Such support was unquali- 
fiedly pledged. 


Hot Session With Agents 


Thus fortified, Mr. Schaefer accom- 
panied by General Manager Mallalieu 
of the National Board and_ several 
company executives, returned to this 
city yesterday, and had a prolonged 
session with the local men. While little 
can be gleaned as to what actually took 
place behind the closed doors, it is con- 
ceded that the gathering was a warm 
one. The upshot was that the agents 
are still maintaining their original posi- 
tion. The next move is up to the man- 
agers. Whether this will take the form 
of refraining from meeting further as- 
sessments for patrol expenses, as has 
been intimated, remains to be seen. 
Meantime the company executives are 
reported as being highly incensed at the 
stand pat attitude of their Baltimore 
representatives. While many of the lat- 
ter, encouraged by the success that has 
been theirs thus far, refuse to give 
‘ground. The situation is a regrettable 


one, and has engendered a lot of hard 
feeling. 


Want Uniform Method 


Company executives say that for a 
long time past they have been giving 
thought to the management of patrols 
all over the country, feeling that if 
these were directed, at least as to gen- 
eral policy, by a central office, greater 
efficiency and reduced expense would 
result. Nearly a year ago the National 
Board had Capt. J. J. Conway of Cin- 
cinnati make a tour of inspection of pa- 
trol stations in many of the leading 
cities, with the result that marked re- 
forms in a number were instituted. 












































P 
fe 
t 


—e 


. —-— —-— eee eet af 








SUE 


lorns 


UND 


tional 
ager 


—The 

local 
panies 
e has 
rty to 
-d to 
lintain 
} ati 
lave a 
iffairs. 
insist- 
er the 
d that 
tt in.” 
ont of 
. com- 
ended 
» here 
sented 
s that 
en the 
to ac- 
tained 
as a 
oinder 
> con- 
finally 
aking 
haefer 
irding 
ng of 
isking 
mittee 
noney 
s for 
e ad- 
quali- 





July 6, 1922 


THE NATIONAL 





UNDERWRITER 


~ 


’ 








NEW ENGLAND AGENTS 
STAGE BIG CONVENTION 





Six States Combine to Form Rec- 
cord Breaking Gathering 
Attended by 525 





PLAN CLOSE COOPERATION 





New England Advisory Board Consti- 
tuted Permanent Committee with 
Authority to Represent Six States 





FRANCONIA, N. H., July 29—The 
very high degree of organization which 
has been attained by the fire agents of 
New England was most convincingly 
demonstrated here this week in the first 
annual New England Convention of 
State Associations of Insurance Agents. 
Starting with state organizations in 
each of the six states, then creating a 
New England Advisory Board, com- 
posed of the presidents and secretaries 
of each state body, with a regional vice 
president of the National Association 
to preside over the Board, the section 
then employed a field secretary to build 
up membership and secure more unl- 
fied action. Naturally such a program 
created a very strong arm for the Na- 
tional Association of Insurance Agents 
in this northeastern section of the 
country. 

Having gone so far it was inevitable 
that sometime or other all the state 
organizations would desire to get to- 
gether in one place at one time to show 
how much strength and unity of action 
could be demonstrated. 


Commendation From Case 


The result was the gathering of a 
party of 525 agents, specials, company 
officials and ladies at the Profile House 
this week for some intensely interest- 
ing and important series of conferences, 
so important in fact as to lead Na- 
tional President James L. Case to com- 
ment openly that he felt it was per- 
haps the most important and signifi- 
cant gathering of fire agents ever held 
in the country. Moreover, so satisfac- 
tory was every feature of the gathering 
that spontaneously a unanimous vote 
was taken to make the gathering an 
annual affair and there is every promise 
that another year will see from 600 to 
700, if not more, agents coming to- 
gether for a summer conference. Some 
even went:so far as to suggest that the 
annual meetings of each of the six state 
associations be called for the same time 
and place. 


To Have Closer Cooperation 


The outstanding accomplishment of 
the convention was the formation of a 
plan for closer cooperation and work- 
ing relations between the agents asso- 
ciations and the New England Insur- 
ance Exchange, the latter organization 
having jurisdiction over all New Eng- 
land with the exception of New Hamp- 
shire and the city of Providence, which 
have separate boards. 


As Regional Vice President Alfred 
Davenport said, if nothing else had been 
accomplished by the convention, the 
suggestion of Secretary Christopher M. 
Goddard of the Exchange that the New 
England Advisory Board be constituted 
a permanent committee with authority 
to represent the six state associations 
in regular conferences with the Ex- 
change committee to solve New_Eng- 
land local problems, was of sufficient 
important to have warranted all the 
time, effort and money expended in at- 
tending the convention. ; 

From time to time more or less fric- 

(CONTINUED ON PAGE 44) 





IOWA’S FIELD OUTING 


BIG TIME AT LAKE OKOBOJI 





Special Agents Had Successful Event 
at Their Annual Summer Con- 
vention—Townley Was Speaker 


——_ 


DES MOINES, IA., July 3—Around 
200 Iowa field men made merry at Lake 
Okoboji Thursday and Friday. It was 
the annual midsummer splash and it at- 
tracted more than ordinary attention 
because it was held a month earlier 
than usual and there was doubt as to 
whether the attendance would be up to 
normal. Those in charge say that the 
attendance was all that could be desired 
though it is by no means certain that 
the same early date will be kept next 
year. However, insurance men were cor- 
rect in stating that the earlier date 
would afford better hotel accommoda- 
tions. This proved to be the case for 
the field men and their families had 
the Manhattan hotel practically to 
themselves. 


Flickinger’s Paper Read 


The early hours Thursday were de- 
voted to getting acquainted and saying 
“hello.” At 2 o’clock H. Verne Myers, 
chairman of the general committee, 
called the field men to order in the 
ball room of the Manhattan. W. 
Flickinger of Chicago was to speak on 
“Assets” but he was unable to attend 
and his paper was read by W. R. 
Townley of Chicago, general agent of 
the Western and British America. It 
was very interesting, discussing particu- 
larly the necessity of “toting fair.” 

Frank Pond, state agent for the Aet- 
na in Minnesota, gave a short talk and 
J. V. Herd of the Niagara gave a re- 
markable piano solo. John Maul of the 
Western Adjustment at Sioux City, 
played some splendid imitations. 


Cc. W. Fracker Present 


C. W. Fracker, the dean of Iowa field 
men, was present. He was given a 
rising welcome when he arrived on 
the scene. The field men paid a silent 
tribute to Charles Siefkin, field man 
killed by a bandit at Omaha. They 
sent telegrams of solicitation to George 
C. Newman, veteran adjuster, who is 
critically ill at Des Moines, and George 
Ctosley of Webster City. Mrs. Cros- 
ley was reported near to death follow- 
ing an operation. 

While the men were in business ses- 
sion, the ladies were enjoying a lawn 
party at the Myers cottage. They 
joined the men for a dance in the eve- 
ning. 

Fishing Party Arranged 


Early Friday the fishermen and their 
guides were out in their boats, prepared 
to snag the finny victims. When at 
noon they gathered at Egralharve 
erove for the annual fish dinner, it was 
found that George Holton and Jack 
Carpenter had won the prize for the 
biggest fish, a seven pound pickerel. 

The prize for the largest string of 
fish went to Clyde Smith and Louie 
Riemann. The prize for the heaviest 
string of fish went to Sterling Free- 
man and Charles Cook. 

Then came a dinner which the field 
men say was the best they ever en- 
joyed. bar none. It was largely pre- 
nared by Special Agent Snyder of the 
Farmers of Cedar Rapids and Ralph 
Mackintosh of the Pennsylvania. Both 
were given a vote of thanks. 


Winners of Events 


After dinner, W. R. Townley gave a 
short address and Tohn D. Carpenter 


spoke. Then came the afternoon sports 
nrogram, The unofficial list of winners 
follows: 


Quoits—Messrs. Olinger of the Con- 
necticut first; Jaqua of the Hanover, 
second. 

Ladies clock golf in charge of E. S. 





DAKOTA FIELD RALLY 


COBLEY HEADS BLUE GOOSE 





Annual Outing at Big Stone Lake 
Brought Out Special Agents of 
Two States 





There was a good attendance and 
much enthusiasm at the annual outing 
of the field men of North and South Da- 
kota, at Foster Beach, Big Stone Lake, 
Minn., last week. It was the annual 
meeting of the Dakota Blue Goose. 
John M. Cobley of the Hartford at 
Sioux Falls, S. D., was chosen most 
loyal gander. Mr. Cobley presided at 
the meeting in the absence of John T. 
Woodroffe of Fargo, the retiring most 
loyal gander, who was unable to be 
present. W. H. Comrie, Jr., of Fargo, 
of the Minneapolis F. & M., was chosen 
supervisor; J. N. Thompson of Fargo, 
of the Liverpool & London & Globe, 
custodian; H. A. Presler of Fargo, 
Springfield F. & M., guardian; C. S. 
Hoyt of Sioux Falls, Aetna, keeper of 
the golden goose egg; and J. D. Dux 
of Sioux Falls, New York Underwrit- 
ers, wielder of the goose quill. Dele- 
gates to the grand nest meeting at Chi- 
cago next October are L. C. Nichols of 
Sioux Falls, Home of New York; H. W. 
Lindquist, Fargo, Aetna. The alternates 
are D, L. McCoy of Sioux Falls, North 
America, and A. R. Lofgren of Fargo, 
Hartford Fire. 


New Plans for Outing 


There was one business session held 
at which time there was discussion of 
the proposed dissolution of the Dakota 
pond and the organization of two sep- 
arate ponds, one in North Dakota and 
one for South Dakota. It was stated 
that it was inconvenient for many of 
the North Dakota field men to go to the 
mid-summer meeting at Big Stone Lake 
owing to the distance. It is now pro- 
posed to hold two separate summer 
meetings, one for the North Dakota 
members, at a place where they may 
choose, and one for the South Dakota 
members at Big Stone Lake as at pres- 
ent, but to keep the Blue Goose intact, 
for both states, having but the one pond 
as now and holding the annual winter 
meeting in Aberdeen, S. D. This prop- 
Osition will come up in the near future 
os a meeting of the North Dakota mem- 

ers. 


Athletic Events 


_The annual baseball game between 
North Dakota and South Dakota was 
won by North Dakota by a score of 
9 to 2, 


G. E. Wagner and W. L. Schreiber, 
both of Fargo, won first prize in the 
quoits tournament, the second prize go- 
ing to M. W. Cady and W. C. Faulkner, 
both of Aberdeen, S. D. 


First honors in the clock golf tourna- 
ment were won by D. L. McCoy of 
Sioux Falls. Second prize went to John 
M. Cobley of Sioux Falls, the third to 
Henry Schwartz of South Dakota, and 
the fourth of W. H. Comrie, Jr., of 
Fargo. 

The first prize in the fishing contest 
was won by Frank S. Swanson of South 
Dakota, the second prize by C. W. Ap- 
ley of South Dakota and the third to 
Hardy Morris of Fargo. The men were 
at Big Stone Lake for two days. 








Phelps— Mrs. Ray Miller, first; Mrs. 
Frank Phillips, second. 

Gentleman’s clock golf—W. M. 
Palmer, New York Underwriters, first; 
C. M. Varde, Western Adjustment, sec- 
ond, 

G. A. Holbrook, North America, won 
the archery contest, and J. K. Nelson 
of the Western Adjustment won the 
rifle shoot. 





MICHIGAN FIELD MEN 
HEAR “PEPPY” SPEECHES 





Program of Unusual Merit Given 
at Joint Session of Port 
Huron Meeting 


EDITOR MAKES BIG HIT 


Louis Weil of Port Huron Discusses 
Human Side of Fire Insurance 
—Attendance Unusually Good 


MICHIGAN UNDERWRITERS ASSOCIA- 
TION OFFICERS 

President—E. F. Richards, Great Amer- 
ican, 

Vice-President—B. V. Legg, Continen- 
tal. 

Secretary and Treasurer—H, K. Dick- 
inson, Fire Association, 


OFFICERS MICHIGAN FIELD CLUB 

President—Charles Wehmeyer, Secur- 
ity of Connecticut. 

Vice-President—E. R. Simmons, Fire- 
men’s of New Jersey. 

Secretary and Treasurer—Stuart Mor- 
gan, Agricultural. 


PORT HURON, MICH., June 30.— 
The old-timers in the Michigan field all 
agree that the meeting of the Michigan 
Field Club and the Michigan Under- 
writers’ Association, held here this 
week, was the largest and the most suc- 
cessful in the history of the organiza- 
tion. There were 147 field men, wives 
and visitors registered at the Gratiot 
Inn, where the convention was held. 
There was a greater number of man- 
agers and visitors present than ever 
before. 

Editor’s Talk Makes Hit 


The program committee is to be 
commended on the splendid speakers 


which it obtained for the joint session. 
Louis Weil, editor of the Port Huron 
“Times-Herald,” took the meeting by 
storm. He gave a “pep” talk on the 
human side of the fire insurance busi- 
ness. He said the insurance compan- 
ies need have no fear of public opinion 
while they have high caliber men in the 
field, who can get in touch with the 
people and particularly with local edi- 
tors to cooperate with them in instruct- 
ing the people about the fire insurance 
business. He declared it depends upon 
how you conduct your business whether 
or not the public is ready to treat you 
squarely. 

He told of the fire some time ago 
which destroyed the railroad shops in 
Port Huron, throwing many employes 
out of work. These unemployed left 
the city for more fruitful fields, where 
they could find work. So many men 
left town that the situation became 
serious. The citizens subscribed $100,- 
000 which they gave to the railroad 
company to rebuild its shops in order 
to furnish employment for these men. 
Mr. Weil cited this as an example of 
how the insurance companies might 
work with the people in time of need. 


Small and Ives Speak 


The speeches of A. R. Small, vice- 
president of the Underwriters’ Labora- 
tories and of Henry Swift Ives, 
secretary of the Casualty Information 
Clearing House, were well received. 
Mr. Small gave an enlightening talk 
free from technical terms on the work 
and its relation to the fire insurance 
business of the Underwriters’ Labora- 
tories while Mr. Ives showed the need 
of educating the public in regard to in- 
surance and changing its viewpoint. 

The annual meeting of the Michigan 
Field Club was held Wednesday morn- 
ing. Routine business was transacted 
and election of officers took place. 
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George W. Cleveland of Detroit, mana- 
ger of the Michigan Inspection Bureau, 
gave a brief talk. * 


Interest in Sport Features 


In the afternoon an indoor “baseball . 


game was played between the Michigan 
Field Club and the Michigan Underwrit- 
ers Association. The game ended disas- 
trously for the Field Club, the Under- 
writers Association coming out on the 
better side of a 20 to 3 score. H. K, 
Dickinson was captain of the Under- 
writers Association team, while S. T. 
Sheppard captained the Field Club. W, T. 
Bennallack, E, J, Hicks and M. M. Hawx- 
hurst were umpires. One of these acted 
as an arbiter. 

The rest of the afternoon was given 
over to the archery contest and to quoits. 
Archery was an innovation with the 
Michigan field men. They were quite 
taken up with it and spent most of the 
afternoon trying out their marksmanship. 
There were 62 entrants in the contest. 
O. A, Campbell, Michigan Fire & Marine, 
took first prize with a score of nine. 
E. E. Curtis, Queen, took second with 
eight. The women also tried their hand 
at the sport. Mrs. Merbitz won first 
prize, Mrs. J. M. Curtin second and Miss 
Bernice Wiche third. 

Quoit pitching also attracted much at- 
tention. There were 50 entrants in this 
elimination contest. E, J. Hicks, New 
York Underwriters, came out on top. 
Martin Brown, Royal, took second prize. 
E. R. Chaufty, Fire Association, was 
third. Flint Allen, Aetna, won the tennis 
match, 


Blue Goose Meeting 


The annual dinner dance of the Blue 
Goose was held Wednesday evening and 
was a most enjoyable affair, At 8 o’clock 
11 goslings had their pin feathers 
plucked. Two past most loyal ganders 
were present—W. T. Benallack, agency 
superintendent of the Michigan Fire & 
Marine, and John A, Hanson, manager of 
the Western Adjustment at Detroit. M. M. 
Hawxhurst, present most loyal gander, 
and John Stafford, grand custodian of the 
goslings, were also in attendance, The 
initiation was conducted by Joseph Beck, 
Northern of New York. The following 
men were initiated: Edwin B. Snow, 
Phoenix; Walter J. Heinzelman, E. Rich- 
ard Chamberlin, Harold C. Haddon, Ed- 
ward V. Rawlings, Tracy Howard Kay, 
Derwood Burns Gamble, Arnold D. 
Barker, Frank R. Campbell and Glenn R. 
Livingston, all of the Michigan Inspec- 
tion Bureau, 


Underwriters Association Meeting 


The annual meeting of the Michigan 
Underwriters Association was opened by 
President J. M, Curtin. Five new mem- 
bers were admitted. Communications 
were read from several managers who 
were not able to be present. Under the 
head of new business several managers 
gave impromptu talks,. G. H. Batchelder, 
assistant United States manager of the 
North British & Mercantile and _ vice- 
president of its associated companies, re- 
marked upon the number of new faces 
in the association. He said that these 
new young men were responsible for 
maintaining the high standards set by 
the old men in the Michigan field. James 
Victor Barry, fourth vice-president of 
the Metropolitan Life; John F. Stafford 
of the Sun; R. B. Ives of the Aetna; 
Harry Caspers, assistant manager of the 
Westchester; James F. Joseph of the 
Western Union governing committee, and 
A. F. Powrie of the Fire Association also 
spoke. A beautiful etching from the 
original painting by LaCount, “The Road 
to LeGrave,” was presented to the re- 
tiring president, Joseph M, Curtin, by 
Mr. Barry. 


Reports on Conservation Work 


Immediately after the Underwriters’ 
meeting had adjourned the meeting of 
the Michigan Conservation & Fire Pre- 
vention cohvened, Stuart Morgan of the 
Agricultural opened the meeting. Sec- 
retary M. M. Hawxhurst read his report, 
in which he said that the school inspec- 
tion had been given particular attention 
during the past year. The secretary read 
a communication from the Chamber of 
Commerce of Hancock, Mich., extending 
an invitation to hold an inspection there 
in the late summer of 1922. The mat- 
ter was left in the hands of the execu- 
tive committee. Ralph B. Ives,-chairman 
of the Actuarial Bureau, made a brief 
talk in regard to cooperation between 
the Fire Prevention Association and the 
Actuarial Bureau. Ernest Palmer, as- 
sistant general counsel of the National 
Board, and James F, Joseph also spoke 
The following officers were elected: 
President, W. M. Achenbach, Aetna; vice- 
president, S. W. Sullivan, Roe general 





TENNESSEE MEN MEET 


ELDRIDGE MADE PRESIDENT 


Annual Gathering of the Field Workers 
Brought Out a Large Attendance 
at Signal Mountain 





On June 28, 29 and30 the Tennessee 
Field Club held its annual meeting at 
the Signal Mountain -Hotel, Chatta- 
nooga, Tenn. The meeting was well 
attended. Several men prominent in the 
insurance field were present, including 
company officials from Chicago and At- 
siding, 

The members of the club were wel- 
comed Wednesday in an address by 
A. W. Chambers, mayor of Chattanooga. 
Arthur Rogers, Tennessee fire preven- 
tion commissioner, followed with an ad- 
dress on the work of his department, 
presenting a very comprehensive and 
clear statement of the work being done, 
laying especial emphasis upon its work 
in the inspection of fire risks and the 
prosecution of the violators of the state 
fire laws. Responses were made by 
Clem E. Wheeler, assistant general 
agent of the Hartford, and William C. 
Kirkland, superintendent of agents of 
the Continental, both of Chicago. 


Banquet Was Given 


On Wednesday evening a banquet 
was given by the Tennessee Blue Goose, 
at which C. C. Woodcock was toast- 
master. During the banquet E. H. 
Shirley of the Home, in behalf of the 
Field Club, presented retiring President 
Woodcock of that organization with a 
handsome gold watch fob. John M. 
Picton of the Springfield presented re- 
tiring President R. C. Wade of the Fire 
Prevention Association, with an ex- 
quisite beauty bag for Mrs. Wade. 
Dancing followed the banquet. 

On Thursday morning the Field Club 
met in a business session, at which re- 
ports of committees were heard, and 
new Officers elected. Paul Eldridge, Jr., 
state agent of the Niagara Fire was 
chosen president, L. A. Anderson, Hall 
& Benedict, general agents at Nashville, 
Tenn., was elected vice-president, and 
Norman B. Berry, Aetna, was elected 
secretary. On Friday evening the Field 
Club meet for a general discussion of 
the insurance problems. 

_ On Thursday evening the initiation 
oe the Tennessee Blue Goose was 
1eld. 

During the stay at Chattanooga the 
Tennessee Conservation & Fire Pre- 
vention Association ‘elected officers for 
the coming year, A. B. Paschal, Con- 
tinental, succeeding R. C. Wade of the 
Philadelphia Underwriters as president. 
Marsh Miller was elected vice-president. 








agency; secretary-treasurer, M. M. Hawx- 
hurst, London Assurance. 

A golf tournament Thursday afternoon 
was the closing event of the gathering. 


Many Officials Present 


Among the managers and company offi- 
cials in attendance were G. H. Batchel- 
der, assistant United States manager, 
North British & Mercantile; Harry Cas- 
per, assistant western manager, West- 
chester; J. A. Hanson, Detroit manager 
Western Adjustment; R. B. Ives of Chi- 
cago, vice-president of the Aetna; D, A. 
Lynch, manager Michigan Audit Bureau; 
A. F. Powrie, assistant western manager 
Fire Association; Ernest Palmer, as- 
sistant counsel of the National Board; 
William Sanderson, manager of the Un- 
derwriters Service Association; John 
Stafford, western manager of the Sun 
Insurance Company; W. M. Todd, mana- 
ger Western Adjustment Company at To- 
ledo; William T. Benallack, superintend- 
ent of agencies, Michigan Fire & Marine 
Insurance Company; George H. Harri- 
son, manager Saginaw branch, Western 
Adjustment Company; F, L. Stabler, as- 
sistant United States manager Svea and 
vice-president of the Hudson; George K. 
March, president Detroit National; J. V. 
Barry, fourth vice-president Metropoli- 
tan Life; W. P. Robertson, western man- 
ager Alliance, William H. Phillips, ad- 
juster, Port Huron. 





NEED NEW LEGISLATION 
WHAT’S WRONG IN MISSOURI? 


James N. Brown Says Valued Policy 
and Anti-Repair Laws Make Rates 
Higher in That State 


Fire underwriting in Missouri is pic- 
tured as a decidedly hazardous business 
under present legislation, according to 
James N. Brown of St. Louis, veteran 
adjuster and author of “Brown’s Build- 
ing Estimates.” Mr. Brown, speaking 
on “The Outlook in Missouri” recently, 
said that the state should at once re- 
move the obstacles to safe underwriting 
and enact new legislation that does not 
endanger the fire companies. Having 
been interested in fire prevention and 
building codes for over 50 years and a 
successful underwriter for 30 years, he 
can view the situation both from the 
development of the business and from 
several angles, and with a retrospect of 
many years of development. Mr. Brown’s 
diagnosis and suggested remedy for the 
Missouri situation is in part as follows: 


What is the matter with poor Mis- 
souri? Why are the rates for insurance 
higher here than in Illinois? It is largely 
the working of the ‘‘valued policy” law, 
which makes an insurance policy in Mis- 
souri a tool for dishonesty. No matter 
what the damage the company is liable 
for the entire amount of the policy in 
ease of loss. For instance, a man may 
get insurance today on his furniture 
store, move the furniture to another 
building, and then sustain a loss on the 
building together with what odds and 
ends of furniture are left there. In such 
a case-the insured, if dishonest, is so 
harbored by the ‘‘valued policy” law that 
he will probably be indemnified for the 
full amount of his policy. And this con- 
trary to the wording of the policy. 

Many cases of the actual working of 
this can be shown. In fact the law pro- 
tects the criminal in burning his own 
property. Furthermore, it can not be 
beaten unless two persons see him ac- 
tually set fire to the building or he hired 
someone who admits, the act. So much 
for the ‘valued policy” law. 

Then there is the law which prohibits 
the insurance company from making re- 
pairs, unless the permission of the owner 
is first obtained. As to repairs made 
necessary by a fire the adjusters for the 
public insist that if any part of the tim- 
bers are smoked and scorched black, a 
rafter for instance, it must be entirely 
removed and replaced by new material. 
If a few shingles are burned a new roof 
must be put on that side of the house, 
no matter what condition the shingles 
were in. No allowance can be given for 
the difference between the old and the 
new, as provided for in the policy. If 
the building can be repaired in a work- 
manlike manner for, say $50, the method 
employed in this state will make it cost 
$75 or $100. 

Such statutes as I have been discussing 


should be repealed at the next legisla- | 


ture. Missouri should repeal the “valued 
policy” law and the “anti-repair” law. 
Missouri should pass a law forbidding 
the putting on of -wooden shingles. 
Agents should be required to inspect 
buildings either in person or by a com- 
petent inspector in their own employ or 
the organization of insurance men to 
which they belong before binding their 
company on the risk. 


Will Appoint a Field Man 


NEW YORK, July 3—E. C. Stokes, 
United States manager of the Royal 
Exchange, is due to return to town from 
a mid-western trip within a few days, 
and it may be that he will then an- 
nounce the appointment of a_ special 
agent in the important Ohio, Kentucky 
and Tennessee field. The post has been 
vacant since the death of R. W. Grim 
in January last, though C. D. Livings- 
ton, general agent at Detroit, has been 
keeping a weather eye on the central 
territory. 





Executive Committee to Meet 


_ The executive committee of the Na- 
tional Association of Insurance Agents 
will meet in New York July 14. 





AGENCY SITUATION 
IS ACUTE AT ATLANTA 





Little Headway Has Been Made 
in Promoting Sole Agency 
Sentiment 


. 


DIFFERENCES OF OPINION 








Springfield F. & M. Forces the Issue by 
Appointing an Agent for the Con- 
stitution Underwriters 





ATLANTA, GA., July 5.—Notwith- 
standing the reported disturbances in 
Atlanta agency circles, the situation 
here is not alarming. The recent ap- 
pointment by the Springfield F. & M., 
of an agent to represent the Constitution 
Underwriters of that company, merely 
accentuated the fact that the local board 
has a rule which prevents members 
from representing a company having 
more than one agent in the city, pro- 
viding it was not on a dual agency basis 
prior to the latest re-organization of the 
board early in 1920. This rule allows 
underwriters agencies to be counted as 
distinct companies, providing they are 
operated by a separate set of managers 
and field forces from that of the parent 
company. 

Many Exceptions Have Been Made 


The local board has had several re- 
organizations since it was first estab- 
lished, but throughout all the rule for 
sole agencies has been stressed, al- 
though exceptions covering underwrit- 
ers agencies were permitted in order 
that certain members might be retained 
on the list. The result of these various 
exceptions is that some of the very 
largest companies now enjoy dual rep- 
resentation, while others have been 
requested to sign an agreement that the 
status quo will be preserved among 
board agents. 

Late in 1921 a campaign was started 
by the Atlanta Insurance Exchange 
(name since changed to the Atlanta 
Board of Fire Underwriters) to line up 
all companies under a definite promise 
regarding agency appointments. Those 
having dual agencies were asked to re- 
turn to a sole agency basis whenever 
one of the two became vacant from any 
cause except sale to another board 
agent, while those on a sole agency ba- 
sis were to pledge themselves not to 
appoint a second on any consideration. 


Little Headway Is Made 


Very little headway was made by the 
committee in securing pledges from the 
companies. On the contrary, the agita- 
tion led many of the former sole agency 
companies to consider the advisability 
of going on a dual agency basis in or- 
der to secure an equal chance for busi- 
ness with their competitors who were 
allowel more than one agent. The first 
break was when the Agricultural ap- 
pointed the Aycock Realty Co., a non- 
board agency, to represent the Agricul- 
tural Underwriters early in April, and 
the Fidelity-Phenix Underwriters made 
a similar appointment about the same 
time. The Agricultural had previously 
had a sole agency with James L. Dickey 
& Co., a board agency, while the Fidel- 
ity-Phenix was with Waldo & Redding, 
a non-boarder. Evidently the defection 
of the Agricultural from the rules of 
the board was not considered important 
enough to affect the standing of the 
Dickey agency. When the Springfield, 
one of the big companies, acted like- 
wise, the board necessarily had to exert 
its authority. 

It is now understood that the Dickey 
agency must re-sign the Springfield or 

(CONTINUED ON PAGE 44) 
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Be Among The Leaders 


Identify yourself as a first class insurance man. Sell When you deliver an Ohio Farmers policy you know 
that you are not under the apprehension that the Ohio 
. : ; > Farmers will not stand good for every honest loss. It 
tation as a good insurance man is at stake continually. has proven its integrity too often to leave the slightest 


only insurance that will stand every test. Your repu- 


You must know that you are selling the very best. place for doubt in the minds of its agents. 


OHIO FARMERS 


INSURANCE COMPANY 
LEROY - - - - “ - OHIO 
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THE NATIONAL 











A Solid Foundation 
Of Principle 


Travelers to Cleveland are impressed 
with the substantial character of its 
residences. Cleveland leads all other 
large cities in the United States in 
home owning, with 35 per cent of its 
homes owned by their occupants. 


Just another evidence of the bed-rock 
principles underlying this entire com- 
munity of Cleveland, and upon which 
the officers and directors of the Cleve- 
land National Fire Insurance Co. are 
seeking to build up a truly representa- 
tive company that will reflect these 
sterling principles in every phase of 
its work. 


With this progressive company in 
your agency, we hope to pass on to 
you the community spirit which all 
our agents feel, and which results 
from the practice of the fundamental 
principles of true cooperation. 


Cleveland National Fire 


Insurance Company 
Cleveland, Ohio 


E. KIMBALL ARCHIBALD KEMP 


President Sec’y-Treas. and Managing Underwriter 
GUY E. WELLS WM. C. DOOLITTLE 
Vice-President Ass’t Sec’y-Treas. 
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HE address on mutual competition, 

given by Randolph Buck, assistant 

manager of the Western Factory 
Insurance Association, before the joint 
convention of the Wisconsin Field 
Men’s Club and the Wisconsin Insur- 
ance Club of Delavan Lake, Wis., last 
week, was received with enthusiasm by 
the field men. It was an analysis of the 
mutual situation, viewed from a differ- 
ent angle than has been given in the 
majority of studies in the past. It- em- 
phasizes the difference between condi- 
tions met by casualty and fire com- 
panies in the matter of mutual competi- 
tion and shows the greater problem that 
the fire companies must face. The first 
half of Mr. Buck’s address was pub- 
lished in last week’s issue of THE Na- 
TIONAL UNDERWRITER, that portion deal- 
ing with the position held in the field 
by the fire mutuals, chiefly the New 
England mutuals. “he remainder, 
covering the present situation and out- 
lining some of the specific competitive 
points, is as follows: 


Present Situation 


In concluding my reference to the mu- 
tuals, we must ali admit that regardless 
of their weaknesses of method, they have 
now reached a sound financial basis and 
have in their employ some of the best un- 
derwriters and engineers obtainable. By 
their consistency of purpose and policy 
they have won the respect and confidence 
of the insuring public. Their contact with 
the insuring public is direct, with the re- 
sult that there must necessarily be a 
closer relationship than the stock com- 
panies have as yet been able to establish. 
Their underwriting, selling and engineer- 
ing departments are closely coordinated 
and work together without friction for the 
common end. They are unhampered by 
rules and regulations of minor importance, 
holding only to those fixed principles of 
safety that have ever guided their policy. 
Their plan is to survey a prospective risk 


and outline protection that will accord 
with the needs of that risk. It may differ 
from the protection that may be pre- 


scribed for some other risk, but so long as 
the fundamental principles are adhered to 
the minor details are of no moment. They 
outline protection, and if followed a rate 
is immediately named therefor and the in- 
sured can within 24 hours ascertain from 
the mutuals what plan of equipment must 
be followed and what rate will be granted 
therefor. They have used broad and sim- 
ple forms of coverage, having always in 
mind the rightful interest of the insured, 
and their contracts become more nearly 
mutual than any indemnifying contracts 
that are offered by the stock interests. 
This sounds like a very good adver- 
tisement of the New England mutuals. 
However, my only desire is to point out 
the points of the mutual method, 
as it seems to have been the 
study only their weaknesses, 


aginary. 


strong 


real or im- 


Handicaps of Stock Companies 

With the antidiscriminatory laws beset- 
ting companies, with the cumber- 
some rating machinery now in effect, with 
all of the red tape and detail incidental 
| thereto, with the conflicting opinions as to 
| proper protection which have brought 
| about rules more stringent than competi- 


stock 





tion will stand for, with the inter-company | 


| 
| competition for this so-called preferred 
| 


| business, and the varying ideas that aré 








fashion to |} 








| offered from time to time, it is quite 
| doubtful if the stock companies will ever 
| be able to concentrate upon the highly 
| protected business in a manner such as 
| the mutuals have been able to attain. 
However, one thing is certain, that 
Wwe are to successfully compete in the } 
cpen field with the mutuals for this busi- 
ness, tl resent system now in vogue ° 


affecting protection 
have to be revolutionized. 
can be done or 


and rate matters will 


Whether 


this 


not I am in no position to | 


|} answer, because that responsibility rests | 
with those who are charged with pre- | 
| seribing schedules, rules of practice and 


protection requirements, and unfortunatelv 
they are removed from the area of 
competitive combat. 

If the 
is to be 


far 


increasing success of the mutuals 
curbed, it must mean a greater 
| degree of centralization on the part of the 
’ stock companies and a lessening of the in- 


MUTUAL COMPETITION IN FIRE INSURANCE 


Randolph Buck Points Out Features Stock i} 
Company Interest Must Consider 





dividual greed for business of this char- 
acter. It is only by concentration of 
effort and, in a sense, the pooling of the 
stock interests that the mutual method 
can be successfully met and the stock 
company held in the same esteem by the 
insuring public as are the mutuals. 

once heard an underwriter of promi- 
nence make the statement that no espe- 
cial rules can be made to fit sprinklered 
business, as it might have a far-reaching 
effect on other business, and that as the 
sprinklered business constituted a very 
small percentage of the whole, it would 
be better to this business than to 
involve the business as a whole. If this 
suggestion represents the view of the 
stock underwriters generally then all that 
is left for us to do is to allow the mutuals 
to sit at the banquet table and gorge 
themselves while we, the stock interests, 
gather up the crumbs that fall from the 
rich man’s table. There can be no hope of 
meeting the mutuals or curbing their 
steady advance should this viewpoint pre- 
vail. However, I can not convince myself 
that this is the predominating conviction 
among stock company executives. 


lose 


Problem Can Be Solved 


I have heard other expressions emanat- 
ing from high sources to the effect that no 
especial treatment can be accorded this 
competitive business in view of the anti- 
discriminatory laws now in operation in 
most of the middle western states. I do 
not subscribe to this belief, though I am 
perfectly willing to accord to those hold- 
ing such belief a broader and perhaps a 
more certain knowledge of the political 
conditions that prevail. In the matter of 
rates, coinsurance clauses, ete., we daily 
accord, under the antidiscriminatory laws 
of the various states, a broader and more 
lenient treatment to risks of superior con- 
struction and protection, and apparently 
without running afoul of these laws. I 
can not help but feel that some legislation 
can be evolved which will enable the stock 
companies to have an even chance in the 
writing of this highly protected business 
in competition with the mutuals. How- 
ever, that is not my problem to solve, but 
it is the problem of those companies 
carrying the liability, and I am willing to 
bow to their views, knowing, as I do, that 
this means the steady increase of mutual 
strength and the steady decline of the in- 
terest of the stock companies in the 
sprinklered business, which is daily in- 
creasing in volume. 


Another Vital Point 


There is another vital point to be taken 
into consideration. It is not a question 
of teday, but is a question of tomorrow 
and many succeeding tomorrows. The 
mutuals are gradually broadening their 
field of operation. They have won and 
maintained their position on sprinklered 
business until they have reached a finan- 
cial strength that inspires their natural 
initiative to reach out further and further 
for business that may not be sprinklered 
but which by reason of construction and 
occupancy represents a low loss class of 
business. Twenty years ago, or even ten 
years ago, the mutuals probably could not 
be induced to take a risk that was not 
sprinklered. Today they are writing risk 
of superior construction partly sprinklered 
and even without a sprinkler head in them. 
Where is this to end? As the financial 
strength of these mutuals grows from day 

vy what is to prevent them from 

ng out in the course of time for al! 
classes of that are viewed by 
us all as extremely profitable? Like a 
snowball going down hill the financial 
strength and the underwriting importance 
of the mutuals have grown from day to 
cay until they are now in a position to 
tand almost any loss that they could sus- 
tain and without wiping them off the map 
= has been predicted time and time again. 





react 


business 


Schedule and Rating Methods 


T have the feeling 


that schedules are 
‘volved for the making of rates, rules of 
practice are evolved for the proper con- 
struction of a form, inflexible rules pre- 


scribed for 


sprinklers 


the proper installation of 
by those who, if they were 
forced to sell insurance to the public un- 
der their own rates, their own rules and 
their own protection edicts. would starve 
to death in six months. They are made 
without any experience in the selling of 
the product that is being vended. They 
are made without any recognition or con- 
sideration of an insured’s views or needs 
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HERE is much among the writings 
7 of Benjamin Franklin that might 
no well have been written as selling 
ei thoughts for insurance. Teacher and 
» practitioner of Thrift that he was, he put 
1m into his well known proverbs and bits of 
ee philosophy, the sort of practical advice 
—- on the subject of thrift that is easy to 
ily understand and put to good use. 
ws 
on Local agents of The Franklin Fire 
ly Insurance Company should find it help- 
on | ful to use Franklin’s Thrift maxims in 
= selling Franklin Fire Insurance. 
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: THE FRANKLIN FIRE 
: INSURANCE COMPANY 


= of Philadelphia 
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0 ELBRIDGE G. SNOW, President 
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Maintaining 
A Standard 


Every phase of your work as a local agent requires 
your most careful consideration. In your relations 
with clients and prospects, especially, a high standard 
of genuine insurance service must be maintained. The 
more you impress your prospects with your desire to 
give them such service, the more they will value your 
calls. 


The Philadelphia Underwriters Department was estab- 
lished in response to an existing demand for a contract 
of exceptional financial strength, supported by the 
records established by two of America’s Oldest Stock 
Fire Insurance Companies for fair and honorable treat- 


ment of their agents, their patrons and their com- 
petitors. 


In all of the years of operations of the Philadelphia 
Underwriter Department, it has loyally supported good 
underwriting practices and has contributed to every 
agency to maintain such practices. It has earned and 
is recognized by its Agents as being entitled to the sup- 
port it is receiving, in its independent position. It has 
wide facilities to make its agency a most valuable 
asset to its representatives. 


INSURANCE IN TWO COMPANIES UNDER ONE POLICY 


TWO CENTENARIANS 
a J 





PHILADELPHIA UNDERWRITERS DEPARTMENT 


INSURANCE COMPANY OF NORTH AMERICA 


CASH CAPITAL, $5,000,000 


THE FIRE ASSOCIATION OF PHILADELPHIA 
CASH CAPITAL, $1,000,000 





WESTERN DEPARTMENT, 209 W. JACKSON BLVD., CHICAGO, ILL. 























THE 


ALLIANCE INSURANCE COMPANY 


of Philadelphia, Pa. 


Cash Capital a 
eerie $2,637,109.96 





A a “é Character 

















as to coverage. They are largely based on 
theory and not on experience. They are 
made to apply generally and too often 
will not fit individual cases and have no 
elasticity to meet special cases and con- 
ditions. The whole machinery as affeci 
ing rates, rules of practice and protection 
has become so entangled in a multiplicity 
of rules and a mass of red tape that what 
the mutuals can tell an insured in 24 hours 
will take the stock companies anywhere 
from a month to six weeks to tell him. 
This is not said in a spirit of criticism, 
and possibly if I were called upon to offer 
a panacea for these conditions I would not 
be equal to the task, but I am simply 
laying before you conditions that must be 
apparent to any one who has sufficient 
interest in the conditions to investigate 
and who comes in direct contact with 
actual selling experience and the buying 
public. 

The salesman, the machinery for mak- 
ing rates and rules of practice and the 
protection engineer must be brought into 
a close cooperative relationship. The 
views of the salesman must receive the 
rrofound consideration and respect of the 
other elements as he alone has a practical 
and intimate knowledge of what non-stock 
competition means. The agent or broker 
as representing in part the selling or pro- 
ducing end of the business must first clean 
his own house before he can sit in the 
council chamber and command respect for 
his ideas and views. It is due to the mug- 
wump forms, clauses, etc., emanating 
from this source that the companies have 
been forced to try out uniform forms and 
stringent rules of practice that are prov- 
ing such a fatal handicap in competition 
with the mutuals. 


Initiative Is Required 


It has been the case throughout time 
that to the man who uses initiative a cer- 
tain reward shall come. We all know that 
the stock interests have never been 
charged with too much initiative, and 
those reforms that have been effected in 
our business from time to time have 
emanated more from the force of com- 
petition than from the voluntary acts or 
judgment of the stock companies. If we 
do not possess the initiative to lead and 
keep the mutuals on the jump, then our 
second best bet is to recognize that the 
mutuals are leading us in many ways and 
to evolve ways and means to keep pace 
with their competitive initiative, and un- 
less we do this it is only a question of 
time before they will be so strongly en- 
trenched financially and otherwise that we 
will only secure the business of those in- 
sureds who are fundamentally opposed to 
any method of a cooperative nature and 
who would prefer a fixed cost of the stock 
companies to the speculative costs of the 
mutuals, and it only becomes necessary 
for the mutuals to reach a point where 
this speculation as to costs is no longer 
a factor, and it appeals to me that the 
mutuals are rapidly reaching that point 
of certainty as to cost toward which they 
have been striving throughout generations. 


Is Cost Fixed? 


And is our cost a fixed cost? It may be 
fixed for the single term of a policy, but 
are we not constantly jumping from one 
position to another with our constant 
changes in schedules, clauses, rules of 
practice, etc.? Consider for a moment the 
rapid-fire changes in use and occupancy 
rates during the past five years. It has 
made me dizzy trying to keep up with 
them—and we have not lit yet. 

I once heard a prominent insurance man 
who acted on many of the committees 
incidental to the stock insurance business, 
who stated that his every thought and 
every act was prompted solely in the in- 
terest of the steck companies. Whether 
he meant it or not, he conveyed the im- 
pression that he had no interest in the 
insuring public. It is possible that this 
spirit has brought about many of the reg- 
ulatory laws that now exist and in many 
cases the antagonistic attitude of insur- 
ance departments. The insurance depart- 
ments may have become convinced that, 
such is the viewpoint of the insuring 
companies and that as the insuring com- 
panies do not take the insuring public 
into consideration it is incumbent upon 
the departments to be ever watchful of 
the interests of the public. This policy 
is not sound, and I do not believe prevails 
generally. We have always harped upon 
the theory that an insurance policy is a 
mutual contract, of which both the in- 
surer and the insured are an equal party. 
If this be correct then we should take no 
step in the creating. of rates or ruies of 
practice that did not give full consider- 
ation to the interest and reasonable needs 
of the insured. It is this principle to 
which the mutuals have adhered strictly 
throughout time, and we can only look 





LICENSING OF AGENTS 
BOND ON QUALIFICATION LAW 


West Virginia Commissioner Questions 
Need of Such a Statute—Discusses 
Rebating and Twisting 


In speaking on agents’ qualifications 
at the recent convention of West Vir- 
ginia local agents, Commissioner Bond 
said that he doubted the need of any- 
thing additional in the state in the way 
of an agents qualification law. He be- 
lieves the matter of qualification of 
agents is one in which a large part of 
the responsibility must remain with the 
insurance company. It is the com- 
pany’s business to see that proper per- 
sons are employed as agents and, with 
the supervisory authority of the com- 
missioner, this should be sufficient. 

Commissioner Bond has authority to 
refuse to license a person whom he be- 
lieves unfit, but he believes that a law 
requiring each applicant to file a formal 
application would add an immense 
amount of routine work to a department 
already burdened. He said that if a 
company persisted in employing agents 
which it knows to be crooked he would 
summon the company to show cause 
why its authority to do business in the 
state should not be revoked. 


Rebating and Twisting 


He said that charges of rebating and 
twisting have caused a great deal of 
trouble, although no case has actually 
come to trial since he went into office. 
He has investigated several cases and 
a few are now under investigation, but 
such cases are hard to prove and it re- 
quires the co-operation of every agent 
to drive out such men. He pointed out 
that considerable of the agitation 
against twisting and rebating was the 
result of competition. He said that 
some agents want to be honest but 
cannot stand competition and upon los- 
ing a line of insurance they are ready to 
accuse the successful agent of twisting 
or rebating. He said that such accusa- 
tions, in which the agent insists that his 
name remain unknown, are of no value 
and are not considered by the depart- 
ment, 

Commissioner Bond put the matter 
strongly to the agents and said that it 
was up to them whether the crooked 
agents remain in the business or not. 
Close co-operation of all agents would 
enable the department to rid the field 
of such agents. He said, however, that 
a much better class of men is now in the 
business than a few years ago. 

















toward their success to convince ourselves 
that their viewpoint is sound and lasting. 


Must Concentrate Efforts 


I am not here to prescribe a remedy for 
all of the ills that beset our business. I 
would not feel myself competent of so 
doing, but I say with firm conviction that 
before we can successfully meet our mu- 
tual competitor we must concentrate our 
efforts and centralize our activities, 
whether it be through some organization 
or not, or whether it is possible or not, 
the concentration of effort on this partic- 
ular class of competitive business is es- 
sential to enable us to maintain an equal 
footing with the rapidly growing mutual 
menace. You cannot successfully meet 
mass attack with open formation. 

Fundamentally the stock plan holds a 
preferred position as it is wholly in line 
with American business principles. We 
have only to intelligently realize on this 
advantageous position to insure success 
as against cooperative methods of insur- 
ance, 

When concentration of effort is ob- 
tained, if it be obtained, then will follow 
a simplifying of our methods and a dis- 
appearance of the multiplicity of rules, 
regulations and red tape that now beset 
our operations on all sides. 


Ingalls Locates in Rockford 


Cc. N. Ingalls, special agent of the New 
Brunswick in the central western field, 
has located at Rockford, Ill. 
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“There is nothing too good 
to say about the record 
of the Fireman’s Fund.” 


ALFRED M. CONWAY, New Orleans, Louisiana 


Fireman’s Fund Agent for 27 years 
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Our claim service depart- 
ment keeps old policy-hold- 
ers on the books and brings 
new clients. Our rates of- 
fer substantial saving. 


Michigan Automobile Insurance Company 
Grand Rapids, Michigan 
Surplus to Policyholders - $329,619.03 




















A Key to more business 


ERE is a little book that gives you a whole 

handful of facts about how shrewd business 
men make every penny invested in advertising 
look like dollars in the results received. 


It tells about advertising space you ought to be 
using —space that will give you a Ligger, broader 
market, space comparable to full pages in maga- 
zines—yetitis space that you couldn’t buy if you 
dumped the mint at the owners’ feet. 


And this little book tells you how you can adver- 
tise in this valuable space by means of Sullivan 
Daily Calendars et surprisingly low cost — and 
not only that, but how you can get this space with 
the owners’ friendship thrown in for good measure. 





Looks like you ought to be interested — and we’re 
sure you are. Just take that writing pad on your 
oe desk and say, ‘‘Send your free booklet, ‘Adver- 
ai Z | tising You Can’t Buy,’’’ and you will receive it 
| 
| 


Poa. promptly. Or, easier yet, simply scratch your name 
+ ; 
"s bie a and address on the margin of this pege and give 
{ how wre it to “ Uncle Sam;”’ and thisinteresting little book 
an 


full of new facts and figures on different kinds of 
advertising will reach you by return mail. 








THE SULLIVAN PRINTING WORKS CO. 
Manufacturing Calendars Exclusively 


1072 Gilbert Avenuc, Cincinnati, Ohio 


Sullivan Daily Calendars 











AGENTS WANT CHANGES 


FIVE PROPOSALS SUBMITTED 


Western Conference Asked to Indicate 
Its Attitude Toward Chicago 
Agents Plan 


A committee of 28 Chicago local 
agents seems determined to bring about 
a change in the writing of automobile 
business in Chicago and Cook county. 
Recently this committee, representing 
agencies writing the big bulk of the 
automobile business in Chicago terri- 
tory, notified the Western Automobile 
Underwriters conference that a material 
modification in the present automobile 
underwriting plan was desired by July 1. 
However, there was some confusioa 
among the committee, for the reason 
that before all of the members of the 
committee could be notified of the plan 
that the agents had decided upon and 
were presenting to the Western Confer- 
ence, the news was made public through 
other channels. Seven members of the 
committee of 28 had been working upon 
the proposed changes, but the other 21 
on the committee were in the dark as 
to what had been definitely decided 
upon, and read the news before re- 
ceiving word of any kind from the seven 
who had drawn up the proposals that 
will now be insisted upon. 


Want Action Now 


Chicago local agents are taking the 
position that they have waited i4 
months for the Western Automobile 
Conference to act upon all of the rec- 
ommendations originally submitted in 
April of last year. It will be recalled 
that at that time the 75 percent loss 
clause and the elimination of spare 
parts was decided upon at the sug- 
gestion of the local agents themselves. 
The present controversy develops the 
fact that in addition to desiring the 75 
percent loss clause and the elimination 
of insurance of extra equipment, Chi- 
cago local agents also ask that auto- 
mobile commissions to Class 2 agents 
be reduced from 25 to 20 percent; that 
companies go on a sole agency basis in 
Cook county for automobile business; 
that a review of the collision experience 
of all companies be made so as to pro- 
duce more equitable premiums for the 
class, and that every company writing 
automobile insurance in Cook county 
eliminate full coverage. It is now de- 
clared that while the Western Confer- 
ence was willing to accent the sugges- 
tion that the 75 percent loss clause and 
theft elimination clause be adopted, the 
other four suggestions were ignored and 
local agents in spite of repeated re- 
minders have been unable to get the 
Conference to act regarding them. 


What Is Asked For 


In order to bring the matter to a 
head, the Chicago committee has sub- 
mitted five new features that it wishes 
to have acted upon as near July 1 as 
possible. These proposals are, 1: Op- 
tional full coverage fire and theft form 
(excluding equipment) at present full 
rates. 2: Present restricted form at 
present reduced rates. 3: Equipment 
coverage at 20 percent rate—minimum 
premium, $10. 4: $50 deductible collis- 
ion at 30 percent reduction from present 
rates. 5: $100 deductible collision at 30 
percent reduction from present rates. 

Cooperatives Getting Business 


It is stated that a number of strong 
agencies and companies have become so 
impatient over the failure of the West- 
ern Conference to modify the form of 
automobile coverage used in Cook 
county that they propose to commence 
to write automobile business in Chi- 
cago on substantially this basis be- 
ginning July 1. The committee which 
has been conferring with President Ives 
of the Western Conference feels that con- 
ditions in Chicago will become demor- 
alized unless the Conference acts. It 
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Explosion Insurance Sell- 





3 E HAVE a field man travel- 
WV ing in Kansas and Nebraska,” 
said an assistant manager the 
other day, “who has sold more ex- 
plosion business for us than all of the 
rest of our field men put together. 
This man has recognized the fact that 
nobody wants’ explosion § insurance; 
that it has to be sold, and that in order 
to place a line the assured has to be 
argued into buying it. This field man, 
who, by the way, travels only in the 
small towns, makes a cold canvass in 
every town that he strikes. He spe- 
cializes on banks and drug stores. He 
has written most of his business on 
banks in small towns. He has an in- 
teresting and convincing line of sales 
talk. It runs about like this: 
x * 


“‘Vou think that this idea of carry- 
ing explosion insurance on your bank 
is a joke, don’t you? Well, it isn’t. 
Let me show you why. Of course, 
you carry burglary insurance to pro- 
tect yourself against theft? How much 
burglary coverage do you have? About 
$30,000? How much have you got in 
the bank here in the way of securities? 
$30,000 or more? I thought so. Now, 
then, suppose that burglars break into 
the bank, crack open the safe and make 
away with your $30,000 worth of se- 
curities? You will be covered fully by 
the burglary insurance company against 
the loss of the securities. But how 
about the damage that is done to your 
property as a result of the safe being 
blown open? That is not covered by 
your fire policy. It is not covered by 
your burglary policy. It is not cov- 
ered by any policy that you now own. 

“*The only way you can get cover- 
age against this kind of damage is by 
buying an explosion insurance policy. 
The very fact that you carry burglary 
insurance proves that you believe that 
burglars might enter and damage your 
building, and just as sure as they do 
damage your building you are going to 
have to stand the loss to the building 
itself. You have no insurance cover- 
ing this. You know as well as I do 
that burglars do not open safes with 
sofa pillows. Their work is rough. 
They do not care how much damage 
they do to a building, so long as they 
can get away with the securities and 
money. For 75 cents a 1,000 you can 
buy a ‘policy that will absolutely. pro- 
tect you against this kind of damage.’” 


is declared that the high rates in Chi- 
cago have driven considerable business 
to the mutuals and reciprocals, several 
of which have established themselves 
very firmly in Chicago during the last 
year, Nearly all of the larger Chicago 
offices assert that the automobile compa- 
nies must issue a more liberal form of 
contract if they expect to write the 
greater proportion of the business in 
Chicago. 
Collision Rates in Doubt 


It is doubtful whether the casualty 
companies can be lined up regarding a 
change in collision rates as early as 
July 1. Two representatives of the 
Western Conference were in New York 
this week discussing with a number of 
casualty companies the possibility of re- 
ducing collision rates in Chicago. Ap- 
parently, neither the Western Confer- 
ence nor the casualty companies will 
be in a position to announce a change 
in collision rates or coverage in Chi- 
cago at once, in spite of the strong 
request for action that has been sent 
to the Western Conference by the Chi- 
cago committee of 28. 


Harvey K. Huie of Tulsa, recently ap- 
pointed special agent for the Rhode 
Island, was an Oklahoma City visitor 
this week. 


July 
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We Write: 


Fire 

Automobile 
Tornado 
Explosion 
Sprinkler Leakage 
Earthquake 
Tourists’ Baggage 
Use and Occupancy 
Leasehold 

Rents 

Profits 

Parcel Post 


Commissions 


Riot and Civil 


Commotion 


Full Farm Protection 


NEW YORK BRANCH 
Executive Offices:—Washington Park, Newark, N. J. 





Energy Has Its 
Reward 


Energy applied in cultivating prospects and 
‘in extending service to clients has its definite 
reward. In local agency work, each day 
should produce its share of business, each 
interview should lead toward more insurance. 
Energy must be utilized, but it must be con- 
served and brought to bear at strategic points. 


In such instances, when every ounce of energy 
is brought into play convincing a prospect 
of the necessity of insurance, company rep- 
resentation is of inestimable help. 


Agents with a company of the high standard 
of the L & L & G dispel all doubt as to the 
ability of their company to faithfully fulfill 
its obligations. 





We J IVERROOL Jonpe ON}*Y2 ‘(GLE QBE- 
imacwuseace » Co. Limited 
S: TAR 
INSURANCE COMPANY 
OF AMERICA. 
CHICAGO BRANCH NEW ORLEANS BRANCH SAN FRANCISCO BRANCH 
Insurance Exchange Bldg. Cor. Carondolet and Common Sts. 444 California St. 
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r UNITED STATES BRANCH | 
110 WILLIAM STREET, NEW YORK, N. Y. 7! 


HORATIO N, KELSEY, Manacer 
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John C. Bardwell 


President 


Assets Over 
One Million Dollars 


Fire Hail 
Tornado Automobile 
Sprinkler Leakage Use and Occupancy 




















DISCUSS NEW N. Y. LAW 





CONFERENCE AT PITTSBURGH 





Companies Not Members of New York 
Association Take Up Question 
of Rating Schedules 





PITTSBURGH, PA., July 3—A 
conference of fire insurance company 
officials was held here last week to con- 
sider the rating law of New York state 
which became effective July 1. While 
the Pittsburgh companies and some 
others of the Middle West are in full 
membership in the New York Fire In- 
surance Exchange, they do not belong 
to the Underwriters’ Association of 
New York State and hence are obli- 
gated to file rating schedules upon their 


own account, if they do not elect to’ 


adopt those now being prepared by 
the Eastern Union offices and compan- 
ies working with the latter. 


Uniform Rates Required 


The new law of New York requires 
uniformity of rates throughout the 
state, a practice that has not obtained 
hitherto with some of the nonassocia- 
tion offices, which, while charging regu- 
lation tarifis in most of the centers, 
shaded the figures slightly in others, 
where in their judgment experience jus- 
tified. This course can no longer be 
followed. Such schedules as are filed 
must be applied uniformly throughout 
the territory and no deviation therefrom 
will be permitted. The non-association 
companies, of course, will obey the 
statute, but the issue before them is as 
to the endorsement of the schedules 
prepared by the great majority of the 
offices, or the preparation of schedules 
of their own. Uniform reductions from 
standard schedules will not be allowed. 


Experience in New Jersey 


When the uniform rating law went 
into effect in New Jersey six or seven 
years ago, one of the strong free lance 
offices filed as its independent schedule 
that prepared by the associated offices, 
making a flat percentage reduction 
therefrom. This was not acceptable 
to the New Jersey department, which 
insisted that the company in question 
either agree to accept the general 
schedule, or prepare one of its own. 
As the expense of the latter procedure 
would be very heavy the free lance 
office sensibly elected to conform to 
the schedule already on file and has 
since loyally lived up to it. 


Central Managerial Committee 


To meet the requirements of the new 
rating law of the Empire State the 
naming of tariffs for the entire com- 
monwealth will be under the general 
direction of a central managerial com- 
mittee, the members of which are in 
constant communication with officials 
of the insurance department. The four 
divisional organizations—the New York 
Fire Insurance Exchange, Suburban 
Fire Insurance Exchange, Underwrit- 
ers’ Association of New York State and 
the Buffalo Board—will be continued, 
each looking out for the needs of its 
particular field, but the whole amenable 
to control of the governing body. Where 
the schedules used in the separate juris- 
dictions varied, these have been made 
to harmonize, thus securing what the 
law insists upon—like charge for equal 
hazard throughout the entire state. It 
is estimated that the cost of rerating 
all risks in New York, which will have 
to be done, will cost the fire insurance 
companies not less than $1,250,000 a 
year, and the figure may be still larger. 
To do the work intelligently calls for 
technical experience of a high order, 
and as changes in the hazard of risks 
occur constantly a large force of inspec- 
tors must be maintained by the com- 
panies in order that tariffs be granted 
the assureds with the least possible 
delay. 





RAIN LOSS RUNS HIGH 


OVER 100 PERCENT IN JUNE 





Coverage Increasing, 
However, and Underwriters Are 
Still Optimistic 


Popularity of 





NEW YORK, July 5.—The excessive 
rainfall of the past month cost the rain 
insurance writing companies heavily, 
their losses for the period being close to 
100 percent of the premiums received. 
When to this are added commissions 
and general overhead expense, the ex- 
perience was the reverse of satisfactory. 
Underwriters, however, are optimistic, 
feeling confident that when the record 
for the year closes the balance will be 
found upon the right side of the ledger. 

As the variety of coverage offered by 
a rain insurance policy is becoming bet- 
ter known, local agents are interesting 
themselves more and more in the busi- 
ness, the volume of which steadily in- 
creases. Aside from the 10 percent 
commission, local agents get a great 
deal of free advertising from the pay- 
ment of a rain loss; the novelty of the 
protection being such as to create con- 
siderable talk whenever a claim is set- 
tled. Particularly is this true when the 
indemnity applies upon an event in 
which the community as a whole has an 
interest. The publicity gained in this 
way is of distinct benefit to the local 
agent and is a pronounced factor in 
bringing other business to his office. 


Merchants Seeking Coverage 


Merchants in ever-increasing number 
are seeking rain insurance to cover the 
period of special sales, with the success 
of which a heavy precipitation would 
seriously interfere. Still another line of 
business opening up is the insuring of 
individuals against unusual expense in 
connection with theater or lawn parties, 
where, in the event of rain, the host 
would be forced to furnish taxis for his 
guests and perhaps supply tent cover- 
ings. The premium for such protection 
depends upon the amount of the policy, 
the period covered and the section of 
country in which the assured lives. 

Minor baseball leagues continue to 
buy rain insurance, though the National 
and American League teams have “cut 
it out.” Last year members of both 
of these organizations were covered and 
so numerous losses paid were heavy— 
one company handing over $30,000 to 
the New York National League team 
because of a heavy storm that occurred 
upon the day set for a special benefit 
game—so that the underwriters sharply 
increased their rates, tightening at the 
same time the conditions of their pol- 
icies. Dissatisfied with this change in 
front on the part of the insurance com- 
panies, the baseball magnates concluded 
to dispense with the protection this 
year, and under the existing status the 
underwriters are perfectly willing that 
they do so. 

Prize Fight Covered 

A policy of $16,000 was secured by 
the promoters of the recent Leonard- 
Britton prize fight in this city. As the 
weather proved propitious for the event, 
there was no expense other than the 
commission to the company issuing the 
policy. ; 

Rain insurance is now being written 
by the North British & Mercantile as 
well as by the Hartford, Home and the 
Eagle, Star & British Dominions. The 
understanding is that North America 
will enter the arena in the near future, 
and it is anticipated that this example 
will be followed by still other offices. 


Savage in Hospital 

Arthur C. Savage, Iowa state insur- 
ance commissioner, is recovering from 
an operation for gall stones perform 
at Mercy Hospital, Des Moines, Satur- 
day. Mr. Savage has been in ill health 
for some months but it is expected that 
the operation will afford him relief. 
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Without 


Locks Front Wheels Rigid. 
Installed in 20 minutes. 
Underwriters approved. 


Cost 


—Make an extra com- 
mission on every car 


you cover. 


—Secure for your 
client two protections 
for one price. 


$15 


For All Cars Ex- 
cept Fords. 


Special Ford Lock 


$7 


SIMPLEX CoRPORATION 


2214 South Michigan Avenue, Chicago, IIl. 


SIMPLEX 


AwvUToO 


THEFT 
PROOF 


LOCK 











REAL ESTATE 
MORTGAGE LOANS 
LIBERTY BONDS . 


AGENTS’ BALANCES . 
ACCRUED INTEREST . 


TOTAL ASSETS 


1918 
1919 
1920 
1921 





ASSETS 


CASH ON HAND AND IN BANKS 


Condition of Company December 31, 1921 





LIABILITIES 
$ 5,645.48 | LOSS RESERVE . . . 
1,468,760.00 | PREMIUM RESERVE [.  « 
TAX RESERVE 
300,000.00 


RESERVE FOR ALL OTHER 


375,841.75 | ABILITIES -  « 
137,019.38 | CAPITAL PAID UP , 
46,046.27 | NET SURPLUS. Sig 





$ 2,333,312.88 TOTAL LIABILITIES 


COMPARATIVE ASSETS 


$ 1,453,460.58 
1,880,881.87 
2,201,324.65 
2,333,312 88 


Globe National Fire Insurance Co. 


Sioux City, lowa 


$ 333,672.82 


717,209.78 
20,000 .00 


28,899.97 


000,000.00 
233,530.31 


$ 2,333,312.8 











DUST EXPLOSION DATA 


FIGURES FROM U. S. BUREAU 





D. J. Price Reviews History of Such 
Disasters and Immense Property 
Loss Involved in Them 





The history of dust explosion and a 
comparison of the losses from this 
cause in the various industries was 
made by D. J. Price, of the United 
States department of agriculture, speak- 
ing before the recent convention of the 
Millers National Federation. Mr. Price 
said that all together 242 dust explosions 
in industrial plants in the United States 
and foreign countries have been reported 
to the department. The total money 
loss in 110 of the explosions for which 
figures are available is approximately 
$30,000,000, an average of $270,000 for 
each explosion. These figures, however, 
do not include thresher explosions or 
cotton gin fires, but are confined en- 
tirely to losses occurring from dust ex- 
plosions in industrial plants. 


Flour Mill Record 


Speaking of separate classes, Mr. 
Price said that from 1860 to the present 
time the department has record of 35 
explosions in flour mills and although 
figures are not available for the loss in 
all of these explosions, in 13 cases it has 
amounted to $2,537,000, an average of 
$181,000. The largest damage was in 
Minneapolis in 1878 when the damage 
amounted to $800,000. This explosion is 
often referred to as the first on record, 
but the department has record of at 
least seven explosions from 1860 to 
1878. This was, however, the first large 
loss. Since 1878 the record shows 27 
explosions in flour mills, the most im- 
portant being at Cleveland, O., in 1888; 
in Litchfield, Ill., in 1893 and Portland, 
Ore., in 1909. Mr. Price said that the 
flour milling industry has made more 
progress in dust explosion control than 
any other representative industry, 
mainly because it took the disaster of 
‘py as a basis and studied out the prob- 
em, 

Grain Elevator Explosions 


In grain elevators, the first explosion 
of any importance reported to the de- 
partment occurred in Toledo in 1898, 
20 years after the Minneapolis explosion. 
There have been 36 explosions reported 
as occurring in grain elevators since 
1898. Up to 1916 the losses in these 
grain elevator explosions have been 
minor, but that year an explosion in an 
elevator in Peoria, Ill, caused a loss of 
$600,000 and in the same year an ex- 
plosion in an elevator at Baltimore 
caused a property damage loss of $1,- 
500,000. The following year a Brooklyn 
elevator was destroyed with a loss of 
$1,750,000 and in 1919 the Canadian 
government elevator at Port Colborne, 
Ont., was wrecked with $1,500,000 loss. 
A month later in the same year an ex- 
plosion in a Kansas City elevator de- 
stroyed $500,000 in property. The most 
disastrous grain elevator explosion on 
record was that in the Northwestern 
Elevator of the Armour Grain Company 
at South Chicago, IIl., in March, 1921, 
the total damage approximating $4,000,- 
000. The available figures, covering 26 
grain elevator explosions, show a. total 
damage of $11,722,555, an average of 
$450,000 for every explosion. 


Cereal and Feed Mills 


Mr. Price said that one of the first ex- 
plosions of any size in cereal and feed 
mills was in Cedar Rapids, Ia., in 1902. 
This was followed in 1905 by a similar 
explosion in the same plant costing 
$1,000,000. One of the most disastrous 
feed mill losses was in Peterborough, 
Can., in 1916, in which $2,000,000 property 
was destroyed. The department has rec- 
ord of 29 explosions in cereal and feed 
mills and in 22 of these the loss has been 
$4,959,600, an average of $225,436. Mr. 
Price said that losses are also recorded 
in many instances in starch and corn 
product factories, the most destructive 





FINE TRIBUTE IS PAID 





BLUE GOOSE IS COMMENDED 





Governor Preus of Minnesota Says the 
Order Has Developed Remark- 


able Good Fellowship 





J. A. O. Preus, governor of Minne- 
sota, paid a splendid tribute to the Blue 
Goose during the course of his address 
at the annual meeting of the Northwest 
Congress of Life Underwriters held 
near Minneapolis last week. What Mr. 
Preus said may be taken as a genuine 
expression of his attitude toward the 
Blue Goose for the reason that he was 
not speaking to fire insurance men, was 
not making a ‘play” to officials of the 
Blue Goose, but was instead talking to 
men most of whom had never heard of 
the fire insurance fraternal before. Mr. 
Preus said that he regretted that life 
insurance men had not created an or- 
ganization similar to the Blue Goose. 
He declared that the Blue Goose is the 
most successful fraternal organization 
with which he has ever had contact. 
Mr. Preus declared that the Blue Goose 
has created an esprit de corps among 
fire insurance men that is not to be 
observed in any other branch of the 
business. He suggested that, life in- 
surance men seriously consider the 
formation of a similar organization for 
the purpose of promoting good fellow- 
ship. In concluding his remarks re- 
garding the Blue Goose, Mr. Preus said, 
“T belong to two organizations, the 
Blue Goose and I am married. I am 
highly pleased with my membership in 
both.” 





OHIO FARMERS’ HOUSE ORGAN 


The Ohio Farmers has issued No. 1 
of its new house organ called the 
“Broadcaster.” It gives news of the 
home office and the field. It isa bright 
and sprightly issue that will be read 
with great interest. It tells about the 
meeting of the Indiana agents of the 
company at Ft. Wayne in charge ot 
Special Agents E. A. Loop and A. E. 
Webb. President F. H. Hawley, As- 
sistant Secretary N. R. Chalfant, Treas- 
urer J. W. Crooks, A. I. Vorys, one ot 
the directors of the company, former 
Ohio insurance commissioner, and D. 
S. Reynolds, of the home office a 
writing department, were present. 

President and Mrs. F. H. Hawley are 
spending July at Coboconk, Ont. They 
are to occupy a cottage on the Gull 
River. 








being that at Cedar Rapids in 1919 with 
$2,000,000 property damage. The total 
money loss in the ten for which figures 
are available is $3,811,000. There was 
also a disastrous dust explosion in a 
sugar plant in 1917 in which $1,000,000 
damage was recorded. 


Hazard in Other Industries 


Violent explosions of chocolate and 
cocoa dust have occurred, Mr. Price said 
that among the miscellaneous explosions 
may be included rice mills, fertilizer 
plants, paper works, woodworking estab- 
lishments and tanneries. Losses have 
also been incurred with soapine dust, 
cork dust, spice dust, sulphur dust, pow- 
dered milk dust, aluminum dust and hard 
rubber dust. Mr. Price said that 
although for some time the natural tend- 
ency seemed to be to associate dust ex- 
plosions only with dust arising from the 
handling or milling of grain, investiga- 
tions have shown that these explosions 
may occur in any type of representative 
industry where carbonaceous dusts are 
created during operating processes. 
Losses are being experienced in new in- 
dustries every year. One of the so-called 
new kinds of explosion occurred in the 
manufacture of lime sulphur insecticide 
in powdered form, in which a number of 
explosions occurred during the handling 
and collecting of the material. 


A bachelor agent says: “It is woman, 
more than her wrongs, that needs re- 
dressing.” 
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EXTEND INSPECTION SERVICE| UNCOVERING MORAL HAZARD LIVE STOCK INSURANCE COMPANY 
Smith-Lawson-Coambs Co. of Chicago | Comment by Louis S. Brooke, Manager MADISON 
Find Value in Testing Brakes of Chicago Branch Office of SO 
and Steering Knuckles Retail Credit Co. 

The Smith-Lawson-Coambs Com- Louis S. Brooke, manager of the Re- ‘om lete Live t ines 
pany of Chicago is giving considerable | tail Credit Company at Chicago, made C P S ock L 
attention to inspection of automobiles | some interesting comment recently re- 
which it writes. It finds that it is a pay- | garding the uncovering of moral hazard 
ing investment. In addition to the gen- | in connection with the w riting of auto- ‘ 
eral inspection for fire, theft and col- | mobile insurance. Mr. Brooke says that A gents Wan ted In lTllinois 
lision coverage it is making tests of | the greatest moral hazard in connec- 
brakes and steering knuckles. This in- | tion with automobile risks is where the 
spection has been made of commercial | insured is engaged in some illegitimate 
automobiles heretofore, but the firm is | business. He says that this particular 
now applying it to pleasure cars as | hazard is more noticeable in the larger Ww 
well. W. M. Lawson of the firm, in | cities. People engaged in the liquor Yap y favs @ DAB 

2 4 ° ; ’ + EPR = ° ° } e Caf) 
commenting on this service, says: traffic and various other forms of vice THE MPOR'T ERS 
‘ 1s lly c f - = = is . “ 

hing ely Comey WH ten usuallyvhave plenty of money and oper a ah on 24S 4%) 
sone Of ita worst losses Océur where the | 2°¢ automobiles both for pleasure and Mes = A 
driver of a truck has lost control, due | 2 the conduct of their business. It is KP wo | 
to some defect or breakage of the steer- almost impossible to detect a situation 7 s 
ing knuckles, or the failure of the | of this kind without a thorough investi- * = “es 
brakes to stop the car in time to avoid | gation and inspection. Mr. Brooke says 
an accident. that in a recent reinspection of some Insea Ca 
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of the truck hit a rut in the road or} Paldering were discovered. 
paving, and the truck swerved to the In addition an investigation of the MARINE = AUTOMOBILE 
oar. ee See SES po gered: — policyholder discloses the fact that 
who were sitting in chairs on the side- | there are a large number of car owners 
gir Doe gye Senet lyon sg age: who are not financially able to own cars 

Almost every company will be able to b 7 a owe Se 
tell you about accidents of this kind, | Mr. Brooke says that people often in INDEPENDENT ADJUSTERS 
We are, therefore, inspecting the brakes | actual need and living in quarters of 
and examining the steering knuckles of the most squalid type will own automo- | 777 7NoIs MISSOURI IOWA | IND. ILL. KY. 
every automobile truck which we insure, | biles. Commenting on this phase of QUINCY ADJUSTMENT H. N. ODELL 
whether the coverage is liability, or|the situation Mr. Brooke says, “One and SERVICE BUREAU Sin 
complete coverage, because failure to , 


stop the car or control it, means liability, 
property damage, and collision loss. 





Mutual Makes Assessment 


The Colonial Mutual Automobile In- 
demnity of Des Moines is sending out 
notices of assessment to its members 
because of a large amount of unpaid 


losses. 


Confesses to Auto Thefts 


ST. LOUIS, MO., July 5.—The confes- 
sion of Robert G. Howie of several auto- 
mobile thefts in this city, made to the 
police when trapped with a stolen car, is 
expected to clear several cases of cars 
that had disappeared in this. vicinity. 
Howie was referred to the Western Ad- 
justment by a garage proprietor who was 
approached on the matter of securing an 
insured automobile. The St. Louis ad- 
justers of the Western Adjustment posing 
as. owners of an insured automobile, pre- 
pared a fake policy and met Howie as ar- 
ranged by the garage man. The adjusters 
were assured that they would never see 
the car again and Howie drove off, but 
was stopped by detectives. His confes- 
sion implicated an Illinois man and sev- 
eral others. 


Cooperate in Auto Advertising 


KANSAS CITY, MO., July 3.—A new 
tendency in insurance advertising ap- 
peared in Kansas City this week when six 
agencies specializing in the writing of au- 
tomobile insurance combined in an adver- 
tisement urging the necessity for this 
type of protection. 

The advertisement occupied a quarter 
page and was distinctive and attention- 
compelling. The public’s attention is 
drawn to the number of accidents and the 
kinds of accidents by a cut of newspaper 
stories describing motor casualties, and 
by illustrations showing the casualties. 
The three forms of coverage which every 
automobilist needs occupy the center of 
the advertisement. They are listed as: 
personal liability, property damage and 
automobile collision. 

Price appeal—but not a competitive 
price appeal—is also made; that is, the 
small amount necessary for protection is 
specified. The six insurance men who co- 
Operated in this publicity were Oppen- 
heimer Brothers, Ridge Insurance Agency, 
Sam E. Busler & Co., A. W. Childs & Sons, 
Holmes Insurance Co. and the Kansas 
City Insurance Agency. 
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instance that I recall particularly was 
the owner of a 1920 model Paige car, 
living in a two-room shanty on the 
Burlington tracks. He had a wife and 
five children, and was employed as a 
track man. To people of this type, fire 
and theft insurance is nothing more 
than a temptation as a means of secur- 
ing ready cash should the assured lose 
his job or be in dire necessity. There 
are also many cases where the assured 
does not have the proper facilities for 
taking care of a car. We have discov- 
ered many instances of car owners with- 
out any garage facilities whatsoever. 
Some of these owners use the public 
garage in bad weather, and in good 
weather leave their cars standing in the 
front of their homes during the night. 
We find owners living in congested dis- 
tricts, having nothing more than a shed 
as a protection to the car. Some of 
these owners keep their cars in small 
carages some distance from their 
homes. In one case we found that the 
man kept his car five blocks from the 


| house in a shed just to the rear of a 


notorious pool room, patronized largely 
by gangsters. 


Belt Sued for Large Sum 


William D. Cossone, formerly repre- 
sentative of the Belt Automobile Indem- 
nity of El Paso, Ill., at Allentown, Pa., 
has brought suit against the concern to 
recover $75,000 for breach of contract. 


Michigan Automobile Appointments 


The Michigan Automobile has the fol- 
lowing agency appointments: Runyan- 
Cannady, Danville, Ill.; L. L. Lingle, East 
St. Louis, lll.; Ernst M. Schroder, Rock 
Island, Ill.; Continental Inter-State In- 
surance Agenc cy, Watseka, Ill.; Newton E. 
May, 405 Union Trust building, South 
Bend, Ind.; Erwin E. Schroder, Daven- 
port, Ia.; A. H. Shockey, North St. Paul, 
Minn.; J. S. Elliott Co., Springfield, O. 





MONEY KILLED HIM 


“Scottie” was run into and killed by 
an automobile as he was stooping in the 
middle of the road to pick up a dime. 
The coroner returned a verdict of “Death 
from natural causes.” — A. R. Monroe, 
Newark, N. J 





Wells Bldg., Quincy, Ill. George C. Gill, Mgr. 





ILLINOIS ADJUSTMENT COMPANY 


For company only 
Adjustment any place 
Specializing in fire—Automobile—Windstorm 
We also do inspection. 
2216 E. Adams Street Springfield, Illinois 
Phone Main 423 





NORTHERN & CENTRAL ILLINOIS 
BEN C. COOPER, Adjuster 
College Bidg. Ottawa, Ill. 
37 Years in Insurance Work 





INDIANA ILLINOIS MISSOURI 
SANGAMON ADJUSTMENT CO. 
7th Floor Reisch Bldg., Springfield, Ill. 
General Adjusters for the Companies 
We are equipped to handle all kinds of 
losses, appraisements and inspections. 


Long Distance Bell Phone Main 2036 
ILLINOIS INDIANA 
GUS M. WISE 
(J. L. Foster associated) 
Fire and Auto Adjustments 
Investigations — Subrogation — Recoveries 
Long experience—High-grade service 
22514 South 6th St. Springfield, III. 





MISSOURI 





110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and 
Inland Marine Losses 


INDIANA-MICHIGAN ADJUSTMENT CO. 
W. P. Kelley, Pres. American Trust Bldg. 
H. J. Lederer, Vice-Pres. uth Bend, 

C. W. Ginz, Sec’y & Treas. Indiana 
This concern is well equipped to handle all kinds of losses 








D. A. MILLIGAN 
ADJUSTMENTS OF ALL KINDS 
Shelbyville. Il. 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 
384 Federal Ave. * Saginaw, Mich. 





MISSOURI KANSAS 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
503-505 Orear-Leslie Bldg. Kansas City, Mo. 
Over 30 Years’ Experience 





Inve stigations, Inspections and Adjustments of all kinds 
Automobile Claims A Specialty 
Cc. C. JOHNSTON 
204 Grand Ave. 
Milwaukee Wisconsin 


NEBRASKA IOWA 
AUTOMOBILE ADJUSTMENT Co. 
Adju Delbert C. Rich, Mgr. 


usting—Inspecting—Recovery 
710 Fs Loan & Building Ass’n Bldg. Omaha, Nebr. 








IOWA NEBRASKA SOUTH DAKOTA MINNESOTA 
Cc. J. WOOLDRIDGE 
Fire and Automobile Losses 
306 Davidson Bldg. © Over 25 Years’ Experience Sioux City, Iowa 





WISCONSIN AND MICHIGAN 
Fire Loss Adjustments—Wis. and North Mich. 
Over 25 years’ experience 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wi i 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 


Fire, Tornado and Automobile Losses Adjusted 
HUTCHINSON - = KANSAS 


A. L. SOPER, Adjuster 
Fire and Theft, Collision, Property Damage, Burglary 


Leader Building, Cleveland, Ohio 
Branches: Akron, Canton, Youngstown 
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of Waterton WB. 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
RN. T JULIAN, State Agent, W. A. SEAVER, Special Agent for Ohio, Columbus, Ohio 
ALFRED PAULL & SON, General Agents for West Virginia, Wheeling, W. Va. 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
CLAUDE SHERWIN, Special Agent, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent for lowa and Nebraska, Omaha, Neb. 
E. W. PEPPER, State Agent for Minnesota, Minneapolis 
J. D. LA TEER, 2127 Insurance Exchange, State Agent, Ililnois and Wisconsin, Chicago 


























RAU HOUSEHOLD APPRAISALS 
PRODUCE “PREFERRED BUSINESS” 


— By providing a detailed record of all household effects. 

— By establishing a sound insurable value for each and every item. 

— By enabling your client to present a proof of loss based upon a 
disinterested appraisal, acceptable to adjusters. 


Every agent or broker knows the usual haphazard basis of household 
coverage — “The least is sufficient.” It is due largely to the absence 
of a proved, scientific method of determining sound values. 


At very low cost a Rau Appraisal enables your client to place insur- 
ance intelligently. In many cases you not only have increased cov- 
erage but in case of loss or damage a “satisfied customer.” 


CONT VALPLRAVISAVO AG, 


Established 1900 


See article on Household Appraisals, National Underwriter, March 9, Page 18 
Agents or Brokers write for further details 


General Sales Offices 
4605 en Ave., 


hicag 
Tel. Sige 8117 


Appraisals for 
Every Purpose 
Executive Offices 
Milwaukee, Wis. 
































FIRE RE-INSURANCE 


Norwegian Atlas Insurance Co., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street, New York 











EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 
Fire Tornado Farm Hail 


Automobile Tractor 








DES MOINES 


REINSURANCE FIRE COMPANY 


Reinsurance Only 


P. J. CLANCY, President DES MOINES, IOWA __F. E. HATHORN, Secretary 














! BAMENT DEALS WITH RAILROAD LOSS 


| Some Interesting Comment on Case Where Assured Had Agreed 


to Hold Railway Blameless 











tion dealt with by W Bament, 
‘xeneral adjuster of the Hoine, j in an 
address before the New Jersey Associa- 
tion of Underwriters, related to the lia- 
bility of the assured who had agreed 
to hold a railway blameless for loss 


A N interesting fire underw riting ques- 


caused through its negligence. Mr. 
Bament’s inquiry and his answer fol- 
low: 


When the assured has, prior to the 
issue of the policy, entered into an 
agreement with a railroad company re- 
leasing it from liability for loss by fire 
caused by its negligence, and fails to 
advise the insurer, has he concealed a 
fact material to the risk so as to pre- 
vent recovery from the insurer? Where 
the insured has, by his own act of com- 
mission, rendered nugatory the insurer’s 
subrogation right, is it a good defense 
to an action on the policy? 


Situation in England 


In England, when the insured re- 
leased the common carrier from liabil- 
ity (except negligence) and knew or 
should have known that the underwrit- 
ers charged a higher premium on goods 
carried under such conditions, the in- 
sured’s failure to disclose such release, 
relieved the insurer from liability. Tate 
vs. Hyslop (1884, 15 C. B. Q. 3688 
Eng.). 

Such agreements are valid if there be 
a proper consideration therefor, and 
they are not against public policy. 

When the insured releases the wrong- 
doer after the fire and thus deprives 
the insurance company of its right of 
subrogation, the company has a good 
defense against an action to recover on 
the policy. 


Analysis of Decisions 


An analysis of the decisions, which 
are comparatively few, tend to support 
the following conclusions, to wit: If it 
is affirmatively brought to the atten- 
tion of the insured at the time of, or 
before the issue of the policy, that in- 
surance companies charge a higher rate 
when a release has been executed in fa- 
vor of the railroad, and he fails to 
divulge that fact to the company and 
accepts the lower rate, it will be a ques- 
tion for the jury to determine whether 
this constitutes the concealment of a 
material fact which would void the pol- 
icy. In view of the precedent act by 
the English court (supra) on the prin- 








ciple involved there is the possibility, 
to say nothing of the probability, of its 
being so held. In this country the de- 
cision would in all probability depend 
upon whether or not the concealment 
was intentional and failure on the part 
of the insured to pay an additional pre- 
mium when he knew that it should be 
paid, would seem to lend emphasis to 
the deliberate nature of the intention. 
Pelzer vs. St. Paul Fire & Marine Ins. 
Co., U. S. C. C. 19; Ins. Law Jour. 372; 
Pelzer vs. Sun Ins. Office—So. Carolina, 
S. C. 21; Ins. Law Jour. 952; Green- 
wich Ins. Co. vs. L. & N. Rail Co. (Ky.) 
(1902) 31; Ins. Law Jour. 298. 


Comment on Decisions 


The foregoing decisions do not throw 
very much light on the real point at is- 
sue: In the Pelzer cases, the testimony 
went to show that in that section insur- 
ance companies did not discriminate in 
the matter of rates when _ sidetrack 
agreements were entered into, and the 
jury (quite properly) held, under such 
circumstances, that no material fact has 
been withheld. In the L. & N. R. R. Co. 
case the insurance company had already 
paid the loss and there was no contro- 
versy between the insured and the in- 
surer. 

If, however, the conditions of the side- 
track agreement should also be known 
to the agent of the insurance company, 
it would be estopped from setting it up 
as a defense, except in the Federal courts 
and possibly in one or two other juris- 
dictions, where a fact known to an agent 
at the time a policy is issued, may be 
taken advantage of by the company as a 
defense, 

If the facts are known to the company 
itself, at the time the policy is issued, 
there can be no defense. 

When after the issue of the policy, the 
insured enters into a contract with a 
railroad company, agreeing to hold it 
harmless on account of loss by fire, there 
can be no recovery from the insurer. 

It is the practice of insurance compan- 
ies to make an extra charge of from five 
to fifteen percent of the premium when 
sidetrack agreements such as those re- 
ferred to are entered into, and notwith- 
standing the well-known inclination of 
the courts to favor the insured, it would 
be the part of wisdom for him to pay 
the additional premium and be fully pro- 
tected by having the following endorse- 
ment made on his policies: 

“In consideration of $........... addi- 
tional premium notice is hereby acknowl- 
edged that the insured has waived the 
right to recover fFOmM .....cceccccccece 
any damage by fire occurring to the 
property described herein or affected 
thereby.” 








Will Increase Its Capital 


A special meeting of stockholders of 
the National Union Fire of Pittsburgh 
will be held next Tuesday to vote on 
increasing the capital stock from $1,- 
500,000 to $2,000,000. The new shares 
will be sold at $175 each, thereby add- 
ing a substantial amount to surplus. 
The National Union, Dec. 31 last, had 
nearly $8,000,000 assets, $4,662,298 re- 
insurance reserve and $841,698 net sur- 
plus. Its premious income was $4,804,- 
379. The company was organized in 
1901. E. E. Cole, the president, was 
the organizer of the company and has 
been the chief factor in its develop- 
ment. 


Howard A. Archer Bereaved 


Friends of Howard A. Archer, west- 
ern agency supervisor of the Bankers & 
Shippers, Pacific and New Jersey are 
sympathizing with him over the acci- 
dental death of his mother and father, 
Mr. and Mrs. N. S. Archer of Paris, IIl., 
which occurred at Springfield, O.. 
recently. Mr. Archer’s parents had 
motored to the home of their daughter 
at Beaver, Pa. On the return trip they 
had lunch with Mr. Archer at Canton, 
O.. and the next morning were killed 
suddenly as result of a collision with an 
interurban car. 





E. J. Sullivan 


E. J. Sullivan, for the past few years 
special agent for the Royal in Louisiana, 
goes with the Commercial Union fleet. 
He was engaged in the local agency 
business at Lake Charles from 1909 to 
1917, at which time he entered the army, 
serving in the air service. He returned 
to the state some months after the 
armistice and made a connection then 
with the Royal as special agent in 
Louisiana, traveling under the direction 
of E. A. Chavanne, state agent in 
Louisiana and Mississippi. 


If I should die tonight, 

And you should come to my cold corpse 

And say, “Boy, you are going far away 

Where there are streams of Scotch and 

rye, 

Where there is no such word as ‘dry,’ 

I'd say to you, ‘Cut out the gush!’ 

Just nail me down and mark me ‘Rush.’” 
Guy A. Richards, Chicago. 


Qily to bed, 
And oily to rise, 
Is the fate of a man 
When a motor he buys. 
—wW. A. Cavanagh, Ill. 


Many slow movers get into the class 
with the man who with his wife was 
nearing the station and said, “Hurry up, 
Jane, the train has gone already.” 
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Rossia Insurance Company 
Of America 





The Fire Reassurance Company 
Of New York 





American Fire Insurance Corporation 
Of New York 





Union Reserve Insurance Company 
Of New York 





1565 Broad Street : : Hartford, Conn. 





Fire and Marine Reinsurance 











Great American 
Insurance Company 


New Dork 


1872 50th ANNIVERSARY 1922 
CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls 


Tourist Baggage 


Wind Storm Automobiles Cargoes Sprinkler Leakage 


Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
Rents Marine Floaters motion 
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Kansas 


Oklahoma 


ROY E. EBLEN, Pres. 
S. M. LA ROSE, V.-Pres. 


Texas 











THE CENTRAL STATES 
FIRE INSURANCE CO. 


Nebraska 


DAN T. CALLAHAN, See. 
R. G. MAINS, Asst. See. 





AS SEEN FROM CHICAGO 











EASIER TO GET GOOD HELP 


There is every indication that the 
help situation is very much improved. 
The big offices employing large num- 
bers of people all report that it is much 
easier to get employes of all kinds than | 
it was a few weeks ago. One company | 
with a western department in Chicago 
has been carrying an advertisement for 
young men and women, experienced or 
inexperienced, in one of the Sunday 
papers during recent weeks. The adver- 
tisement has brought little or no re- 
sponse. Last Monday over 50 appli- 
cants reported to the office as a direct 
result of the same advertisement that 
for months had not drawn fire. Plainly 
speaking, a lot of people are out of jobs 
today, want work, and are willing to 
start at a half way reasonable salary. 

There is still, of course, a scarcity 
of experienced help, of assistant ex- 
aminers and examiners who really know 
the insurance business. But companies 
are not feeling the pressure as formerly. 
Business is subsiding somewhat. The 
routine work is not beyond the control 
of present office forces. During the war 
companies and big agencies hired al- 
most anyone obtainable. Anyone who 
asked for a job was hired and no ques- 
tions were asked. In order to take care 
of the unprecedented volume of busi- 








ness, companies had to have large work- 
ing forces, and could not afford to be 
particular in their selection of em- 
ployes. 

This necessity is no longer felt. In 
the first place, business is smaller, and 
in the second place it is now possible 
for companies to make some sort of a 
selection of employes. 

Companies have reached the point 
where they can deal with what might be 
termed the office profiteer. During the 
critical stage, when help was scarce, 
when competent employes were diffi- 
cult to secure, a number of efficient 
men, really valuable office aids, took ad- 
vantage of the situation, demanded sal- 
ary increases or even shopped about 
from one company to another, connect- 
ing with the organization offering the 
highest salary. They were for sale to 
the highest bidder, and as a result of 
their activities companies had to raise 
salaries unnecessarily. They disturbed 
working forces, and took an unfair ad- 
vantage of employers. Today these 
men are known. When they apply for 
a position their records are looked up. 
If it is found that they were disturbers, 
disorganizers and salary boosters, their 
applications for the position is denied. 

There will probably be no general 
reductions of salaries in insurance 
offices. Instead, the incompetent, inex- 
perienced and inefficient help will be 
weeded out. With less business to 
handle, almost every office can dispose 
of a number of employes. Department 
heads and executives will probably take 
on more work than formerly. The 
duties that have been relegated to as- 
sistants will be handled by the respon- 
sible office heads. The principal fac- 
tors in every office will be asked to 
widen their circle of activities, but they 
will not bear a very much larger burden 
because of the decline in business. 

* x 
POTTS TO FILE NEW SUITS 

Rufus M. Potts, attorney for a num- 
ber of reciprocal exchanges, and former 
Illinois insurance commissioner, is pre- 
paring to start three test cases in the 
federal courts in the near future regard- 
ing taxation of reciprocals. One of the 
cases will be brought in Chicago, an- 








other in Springfield and the third in 
Texas, so as to get the varying opinions 
of different federal judges on the mat- 
ter. Several weeks ago Mr. Potts pre- 
pared a brief in connection with the ap- 
plication of the reciprocals for a return 
of internal revenue taxes collected by 
the government. He held that there is 
no provision in the internal revenue act 
imposing a tax upon interinsurance ex- 
changes or their subscribers, and that 
the exchanges and their subscribers do 
not constitute a corporation or possess 
any entity which may be subject to tax- 
ation under the revenue act. 

The taxes levied were assessed as a 
sales tax under a departmental ruling 
holding that an interinsurance exchange 
and its subscribers constitute a mutual 
company. Mr. Potts took the position 
that the taxes against the subscribers of 
an interinsurance exchange is the en- 
forcement of a direct tax against the in- 
dividual subscriber, and that such tax 
under the federal constitution must be 
apportioned in proportion to the census. 
The internal revenue department, how- 
ever. was unwilling to reverse its ruling 
in the premises, holding that it was a 
matter which should be decided by the 
courts, and agreed that the case be re- 
assigned. 

eo ee 
WORKING ON THE REPORT 

The joint large cities committee of 
the Western Union and Western In- 
surance Bureau working on reduction 
of acquisition cost is considering the re- 
port that it will offer after having held 
conferences with the local agents com- 
mittee in Chicago. There will be a 
meeting Tuesday of next week when 
the report will be further discussed. It 
is hardly likely that any official action 
will be taken before the meetings of the 
two organizations this fall. 

x * * 
GRAIN ELEVATOR SCHEDULE 


The Western Actuarial Bureau has 
issued new supplements to the grain 
elevator schedules, fixing the charges on 
the inclusion of the inherent explosion 
risks under the new plan of the Under- 
writers Grain Association by which the 
explosion risk is covered along with fire 
insurance. The new clause provides 
that in consideration of the rate at 
which the policy is written the insur- 
ance shall cover any direct loss or dam- 
aze to the property insured caused by 
explosion resulting from hazards in- 
herent to the business as conducted 
therein and occurring in the structure, 
not exceeding the sum insured nor the 
interest of the insured in the property 
and subject in all respects to the condi- 
tions of the policy. It also provides that 
if any other insurance is carried the 
company shall be liable only pro rata 
with such other insurance or any direct 
loss by explosion. Liability for loss or 
damage cccasioned by or incident to the 
explosion of steam boilers or fly wheels 
and their connections is specifically ex- 
cluded. 

The new clause is to be attached to 
all policies, the additional charge for 
fireproof vlevators and storage tanks 
being 18 cents for the elevator and con- 
tents without coinsurance or less than 
80 percent; 9 cents for the elevator and 
machinery with 80 percent or higher 
coinsurance; 7.2 cents on stock in cle- 
vator with 80 percent coinsurance; and 
6.8 cents on stock in elevator with 90 
percent coinsurance. Tanks and con- 
tents adjacent to elevators to which 
they are connected by conveyors take 
a net charge for the explosion hazard of 





in Chicago, Cook 


Inspections 





23 yearsin this field. ’ 
Office with Jos. C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. 














This inspectorate very properly gauges the expectancy of fire- 
risks and intelligently anticipates events before they occur. 2 
signed sells this talent to companies, agents, brokers and the business 
public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Com- 
mittees and all those who formulate i ¥ > songs for the public weal. 

—Dixit et Fect 


Phone Wabash 3033 


County and the Greater Metropolitan District.’ 


The under- 


W. PIERCE 


Independent Inspector and Fire Prevention Counselor 
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North American National 


Insurance Company 


CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $906,777.10 


Lines Written: 


Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
V. F. BECKER, Treasurer 
W. G. HODGE, Asst. Sec’y 











INCORPORATED 1824 


United States Fire Insurance Co. 


$ 1,400,000 
13,227,788 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 


Capital - 
Assets - 


Home Office 
95 William Street 
NEW YORK 


Western Department 
FREEPORT, ILL. 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
1852 -SEVENTIETH ANNIVERSARY - 1922 


TIME TEMPERED STRENGTH, SECURITY AND SERVICE 








HAWKEYE SECURITIES 


INSURANCE Co. 
Cash Capital $1,000,000.00 Total Assets $1,867,468.13 


FIRE—TORNADO—HAIL 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 


FIRE 














Organized 1867 


WHEELING FIRE INSURANCE CO. 


Wheeling, West reesei 


(7 VRE  - RREeae y! <. 00,000.00 
bute to Policyholders oceesdcscesseee ay 693.59 
0. E. STRAUCH, Secretary WM. V. FISCHER, Asst. Secy. E. A. KEELER, Specia /Agent 











MINSTER MUTUAL =| 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 











4 cents without coinsurance or lower 
than 80 percent, or 2 cents on the tank 
for 80 percent or higher coinsurance. 
On contents with 80 percent coinsur- 
ance the explosion charge is 1.7 cents 
and with 90 percent coinsurance 1.6 
cents. On non fireproof grain elevators 
of the terminal and transfer class the 
charge for the explosion clause is 9 
cents for buildings, machinery and 
stock, without coinsurance; 7.2 cents 





for stock with 80 percent coinsurance | 


and 6.8 cents for stock with 90 percent 


coinsurance. 
x * x 


NEW SCHEDULE IS OUT 

for rating electric 
generating stations, including substa- 
tions, transformers, storage batteries 
and switch stations and central heating 
stations operated in connection with 
electric generating stations has been is- 
sued by the Western Actuarial Bureau. 


A new schedule 


| ing 


| with Moore, 


tric Light Association has been agitat- 
ing for a rate reduction on this basis of 
business for some time. 
x 2 
MISS DUFFY IS WINNER 
The insurance interests in Chicago 
working for the good will committee 
for devastated France succeeded in com- 
ing out winner in the contest, their can- 
didate, Miss Blanche J. Duffy of Marsh 
& McLennan, being among the seven 
who will be given the free trip to 
France. The contest was very close 
and the insurance candidate was meet- 
competition from the larger 
branches of business and industry in 
the city. 
* * x 


Fox, the well Known broker 
Case Lyman & Hubbard, at 


Harry 


| Chicago who has been in California for 


This adopts the analytic system to the | 
rating of these risks and produces a! 


noticeable reduction in rates on the 
smaller improved types of risks. 
view of the experience shows that the 
decline in rates is justified. 

Under the new schedule the basis rate 
for a Class A building one story in 
height in a Class 1 town is 16.3 cents; 
for a Class B building 20.4, and for 
Class D 48 cents. As a general rule, the 
superior risks in the class are given a 
rate reduction of about 25 percent under 
the new schedule. The National Elec- 


A re- | 


the past two months plans to remain on 
the coast for some time, Mr. Fox may 
decide to locate permanently in Califor- 
nia, and is looking over several business 
propositions, 

* * * 

H. M. Hansen & Co. have been given 
an agency for the National Union of 
Pittsburgh for Cook county, together 
with the management of the laundry 
bundle and outside brokerage depart- 


ment of the company. 
oe te 
Ralph A, Schwarz, who conducts a gen- 


eral insurance brokerage business. in 
Chicago, has moved to larger quarters in 
the Otis building. His brother, R. Leo 
Schwarz, has been made office manager. 





A 








CALLS FOR RIOT COVER 

Companies writing riot and 
commotion insurance continue to 
numerous calls for the indemnity from 
the coal fields of the east and the mid- 
dle west, more especially from the IIli- 
nois regions where rioting has been 
prevalent. While indemnity will be 
granted by the underwriters upon min- 
ing property above ground, none will 
be accepted for liability below the sur- 
face. The great percentage of the in- 
surance covers upon mercantile proper- 
ties and even upon private residences in 
the towns, the property owners fearing 
that in the present temper of the strik- 
ing miners the police protection might 
easily prove inadequate and_ serious 
damage be done by the dissatisfied la- 
bor element. 

A few inquiries have 
the railroads as to the cost of riot in- 
surance, but little, if any, so far as could 
be learned has been written thus far. 
When the Explosion Conference, which 
has jurisdiction over riot and civil com- 
motion business, was formed several 
years ago, it was expressly provided 
that no supervision be exercised over 
properties of railways insured under 
general schedules. Following the rail- 
way strike of a year or fifteen months 
ago this division of the conference was 
amended through the adoption of Rule 
14B, reading: “Insurance on property 
owned by steam railroads, written un- 
der general schedule, including all prop- 
erty and matching fire insurance in 
amount of each item. 

Freight Houses and Sheds and Passen- 
ger Stations—Class 1—50 percent coin- 
surance rate. 

Locomotives, Cars and other Rolling 
Stock—Class 3 “C’—50 percent toinsur- 
ance rate. 

For other Railroad Properties follow 
“Classification of Risks” (See Paragraph 
2, Section E). 

For Railroad Properties not shown 
above or in Table of Class Rates and 
Classification of Risks—Class 3—50 per- 
cent coinsurance rate. 

Coinsurance 

Same percentage as used under fire in- 
surance policies. 

Policy to contain warranty that in the 
event of loss on rolling stock adjustment 
to follow code of rules M. C. B., Ameri- 
can Railway Association. 

Railroad Property Not Matching Fire In- 
surance in Amount of Each Item 

Apply specific Class Rate for each in- 
dividual property with not less than 50 
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percent Coinsurance Clause and .40 cent 
rate for Rolling Stock, with 100 percent 
Coinsurance Clause mandatory. 

Property at a specific location not 
owned by a railroad company and in- 
sured in the name of individuals shall 
take the Class Rate with not less than 
50 percent Coinsurance Clause, and mer- 
chandise in transit the Floater Rate with 
100 percent Coinsurance Clause and no 
deduction for its use. 

*x* * x 


DOES EFFECTIVE PIECE OF WORK 


The North British & Mercantile has 
been very successful in putting on a 
advertising campaign 
as a part of a popular crusade. It has 
been circulating “Please Do Not Smoke 
Here” warnings and has already issued 
approximately 100,000 of them. Before 
the distribution of the North British 
and the allied companies is completed, 
it is anticipated that there will have 
been placed more than 500,000 of these 
warning signs which will act as part of 
the fire prevention crusade and as an 
advertising medium for the companies. 
In addition to the warning “Please Do 
Not Smoke Here” there is a reason 
given ‘Fires from matches and smoking 
cause an annual loss of more than 
$18,000,000.” Publicity Director Chaun- 
cey S. S. Miller found a most cordial 
reception of this form of publicity and 
the first week after one of the inquiry 
sheets was sent out the company re- 
ceived 988 requests for 49,482 of the 
warning cards. The third edition has 
already been distributed. Direct re- 
quests have been received from local 
manufacturers, moving picture house 
managers, and even from garages, filling 
stations, feed store proprietors and 
many other lines of business. Letters 
and cards have come in in large quan- 
tities asking where the warning signs 
could be obtained: Local fire patrols, 
post offices and sub-post offices have 
aiso sent in requests. The enthusiastic 
responses to the North British inquiry 
have necessitated similar warning cards 
for the representatives of the other 
companies. When the total of these is 
distributed it is expected that 500,000 
will be effectively placed throughout 
the country. 

* * x 
SPECIAL COMMITTEE NAMED 


The National Board, as an.organiza- 
tion will not be able to function as the 
Insurance Commissioners Convention 
desired in attempting to regulate com- 
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missions, expenses, and so on. All ‘it 
can do it to use its influence with the 
sectional organizations that look after 
such affairs. However, a special com- 
mittee of the executive committee has 
been appointed to act as intermediary 
and give suggestions. It consists of 
John B. Morton, president of the Na- 
tional Board; President W. H. Stevens 
of the Agricultural; H. A. Smith, presi- 
dent of the National of Hartford; C. F. 
Shallcross, manager of the North Brit- 
ish & Mercantile, and F. W. Koeckert, 
assistant manager of the Commercial 
Union. 
* * * 
SENATOR LOCKWOOD TO RETIRE 


Senator Charles C. Lockwood of 
Kings county, best known to insurance 
men of the country as chairman of the 
joint housing committee of the New 
York legislature that for the past three 
years.has been delving into the housing 
problem and matters directly or indi- 
rectly related thereto, has announced his 
intention to retire from public life, once 
his term as a member of the state senate 
shall have expired. Ill health and a 
desire to give “some attention to private 
affairs” is the assigned cause for the 
proposed move. Senator Lockwood 
will continue in active service with the 
housing committee until the end of the 


_ year and will volunteer his services as 


its assistant counsel after his term of 
office expires if his help be needed. 

The work of the Housing Committee 
is understood to be practically at an 
end, so far as public hearings are cori- 
cerned, and all that remains is the 
preparation of its report and recom- 
mended legislation for submission to the 
1923 legislature. Samuel Untermyer, 





chief counsel for the committee, is now 
in Europe and is not due back until 
early fall. 
es 
TOURIST BAGGAGE POLICY 


The Tourist Baggage Insurance Con- 
ference has adopted a new form of 
policy which defines more clearly the 
coverage that is not more restrictive 
than the old policy. It is made obli- 
gatory on members Oct. 1. The rates 
remain the same, 2% percent for United 
States, Canada and Great Britain, with 
334 percent to include the continent of 
Europe and 5 percent for world wide 
cover. 

* * xX 
APPROVE MEMBERSHIP FORM 


The New York department has ap- 
proved the form of membership agree- 
ment submitted by the New York Fire 
Insurance Rating Organization, to- 
gether with a form letter by which the 
agreement is to be submitted to com- 
panies. Sumner Rhodes, secretary of 
the rating organization, has sent out 
the agreement and letter to all com- 
panies operating in New York state 
which are subject to the rate regulation 
law. The agreement provides for one 
rating organization to cover the entire 
state, the law providing that no com- 
pany may belong to more than one, 
making rates of the same kind in New 
York. This organization will control 


the making of schedules and_ rules 
affecting. rates, including limitation 
commissions and agencies, subject to 


the approval of the insurance depart- 
ment. It can subcontract, however, the 
work or actually making surveys, apply- 
ing schedules and making rates to the 
four existing organizations. 











CHANGES IN THE FIELD 

















PERRY TO COMMERCIAL UNION 





Will Have Charge of Wayne County 
and “Thumb” District—Has Had 
Splendid Training 





Albert E. Perry has been appointed 
special agent of the Commercial Union 
and allied companies with headquarters 
at Detroit, Mich. Mr. Perry will have 
charge of Wayne County and the 
“Thumb” district of Michigan for the 
Commercial Union. Mr. Perry is an 
old member of the Commercial Union 
family. He was for seven years an ex- 
aminer in the company’s mountain de- 
partment at Denver, Colo. He then 
traveled for the Commercial Union 
fleet for seven years as special agent in 
South Dakota. He succeeded John F. 
Stafford as special agent in Minnesota 
and the Dakotas for the London & Lan- 
cashire. Following this connection he 
was for two years in the underwriting 
and brokerage department of Marsh & 
McLennan at Chicago and for the past 
year has been a member of the Weed- 
Parker Agency at St. Paul. Mr. Perry 
is recognized as a seasoned underwriter. 

The remainder of Michigan will be 
handled for the Commercial Union 
fleet by H. M. Johnson and Carlton B. 
Lovett, with headquarters at Jackson. 





T. G. Wilds 

T. G. Wilds has been appointed assist- 
ant special agent of the Henry Clay 
Fire in Kentucky. He is in the local 
business at Nicholasville. He was for- 
merly special agent of the company, but 
resigned to re-engage in the local busi- 
ness, 





J. W. Bethel and E. R. Thurman 

J. W. Bethel, who has been special 
agent of the Continental in Kentucky 
with headquarters in Louisville has 
been called into the western department 
office at Chicago to assume an import- 
ant position in the underwriting depart- 
ment. E, R. Thurman, who has been 
Mr. Bethel’s assistant, will hereafter be 
in charge of the territory formerly 





handled by Mr. Bethel. Mr. Bethel was 
formerly an examiner in the western 
office before taking his field position. 





Louis Beefield and B. A. Gibson 

Louis Beefield, state agent of the Na- 
tional Union in Tennessee, has been 
transferred to Ohio to act as state agent 
there with headquarters in Columbus. 

Bruce A. Gibson, who has been as- 
sistant to Mr. Beefield in Tennessee, 
will succeed him as state agent there. 
Mr. Gibson’s headquarters are at 312 
Church street, Nashville. 


Walter N. Edwards 
Walter N. Edwards, special agent for 
the Milwaukee Mechanics in New Jer- 
sey, has resigned to become state agent 
in the same territory for the Union of 
Canton. The Milwaukee Mechanics will 
announce his successor shortly. 








Herbert Vincent 
Herbert Vincent has been appointed 
special agent of the Hartford Fire in 
Tennessee. He has been with the Ten- 
nessee Inspection Bureau for five years. 





Charles E. Smith 


Charles E. Smith has been appointed 
special agent of the farm department 
of the Niagara for Indiana territory 
centering on Indianapolis by D. P. Bar- 
rett, general agent of the farm depart- 
ment, which has its headquarters in In- 
dianapolis. Mr. Smith has had about 
eight years’ experience in local agency 
work, most of which was spent at Ross- 
ville, Ill., where he conducted a profit- 
able small town and farm agency busi- 
ness. 





James B. Brown, Jr. 


James B. Brown, Jr., has resigned as 
state agent of the Sun and Patriotic in 
Colorado and Wyoming. He is suc- 
ceeded by R. G. Fritch, who started 
with the Sun in Chicago and became 
an examiner, but after the war made 
another connection. He now returns 
to the Sun to take charge of the Colo- 
rado and Wyoming’ field. 





A Company Is as Strong as its Agency Force 


The Omaha Liberty Fire Insurance Company is 
making splendid progress through the cooperation 
of its loyal agents. 





Admitted Assets January 1, 1920.............. $308,047.16 
Admitted Assets January 1, 1921.............. 689,437.18 
Admitted Assets January 1, 1922.............. 774,271.56 





Gain in Admitted Assets During 1921 


Omaha Liberty Fire Insurance Company 


Omaha, Nebraska 
P. F. Zimmer, President R. J. Wachter, Secretary 


Samuel Patterson, Treasurer 








Siars OF Paninisyayana, 


JOHN J. P. RODGERS, Sec’y & Treas. 
SAM'L P. RODGERS, Asst. Secretary 


GUSTAVUS REMAK, Jr., President 
WAITE BLIVEN, Vice-President 


TOTAL ASSETS 
$5,038,142.66 


SURPLUS TO POLICY- 
HOLDERS $1,642,189.66 





CASH CAPITAL $1,000,000 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY IN- 
URANCE. AGENTS WANTED WHERE NOT REPRESENT 














AUTOMOBILE [ BE. JR ACCIDENT and 
INSURANCE 
FIRE - £ INSURANCE, 
COLLISION HOME OFFICE (5 | DAYTON.OHIO Bh Years of” ic £ 
PROPERTY 2 i : — 


“eae” MUTUAL INSURANCE © sees 


*y and Mgr. 
PLATE GLASS — RatesLess — Agents Wanted 








THE INTER-STATE FIRE INSURANCE CO. 


SURPLUS TO POLICYHOLDERS, $334,638.72 
408 FORT STREET, WEST, - ~ - - DETROIT, MICH. 








Exceptional .acilities for handling Surplus and difficult lines 

and unusual forms of insurance in best American and Foreign 

companies and at Lloyds, London. 

Re-I nsurance Contracts Drawn and Placed. 

YOUR BUSINESS SOLICITED; : 

PROMPT ATTENTION 
F. R. THOMPSON 
Insurance Exchange Chicago, Ill. 


SURPLUS 
LINES anp 
FLOATERS 








Nearly Fifty Years of success under same management 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Total Cash Assets $397,264.36 ee I. bene adimas Surplus $282,722.15 


J. R. VERNON, President J. AMBLER, Secretary 











INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY, OF TORONTO, CANADA 
FIRE, MARINE, TORNADO, EXPLOSION, RIOTS, CIVIL COMMOTION 
AND STRIKES. 

I i i I OE Oe ich n0nh4dbne ss ccanie cade teesscisdendaendastand $4,835,545 


Seavplus fm the United States occcsccpsccccccscccgiscccccdccocceccsccescsce 1,599,555 
Total Losses Paid in United States from 1874 to 1921 inclusive, $30,129,109 
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Agents as Educational Force 


Henry Swirt Ives of Chicago, secre- 
tary of the CaAsuatty INFORMATION 
CLEARING House, the organization main- 
tained by a number of the large casualty 
companies, gave the Michigan field men 
something to think about in his recent ad- 
dress before their annual meeting. Mr. 
IvEs is not an insurance man. He has 
been in newspaper and publicity work of 
various kinds. However, he has been 
trained as an observer. He was brought 
into the CASUALTY INFORMATION CLEAR- 
ING House so that the companies might 
be able to get the*’viewpoint of a man on 
the outside whom they could trust and 
whose power of analysis was strong. 

Mr. Ives has been a few months in the 
insurance field making a survey of condi- 
tions and attempting to ascertain just what 
the people think about insurance, what 
the reaction is to it and also to learn if 
the insurance interests can do anything 
to create a more favorable atmosphere. 

Mr. IvEs gave expression to a number 
of very interesting thoughts, concerning 
the field of insurance. There is just one 
line along which he traveled that seems 
to us to deserve more than passing notice. 
He called attention to the attack by Sam- 
UEL UNTERMYER of New York on insur- 
ance and stated that in spite of all the 
noise that he made and the bitterness that 
he injected into the investigation, the peo- 
ple at large were not particularly inter- 
ested and were not swept off their feet. 
The public mind he finds is very apathetic 
when it comes to taking much concern in 
the insurance question. However, Mr. 
Ives does see a danger in other dema- 
gogues and agitators taking up the Un- 
TERMYER propaganda and all together cre- 
ating a decidedly prejudiced opinion 
against insurance. The railroads, he said, 
were the favorite victims of the old day 
and packing interests had made very 
choice plucking. Other industries had 
been the targets for attack. He believes 
that the politicians who desire to play to 
the grandstand, who are seeking some line 
of endeavor in which they can attract 


much attention, will probably turn to the 
fertile insurance domain. 

Mr. Ives says there is every indication 
that the predatory politicians and agita- 
tors are about to turn their guns on the 
insurance business. They feel that the 
universal public ignorance, in Mr. Ives 
opinion, in regard to insurance may be 
manufactured into a public opinion to suit 
their particular purposes. 

There is the rub. People do not know 
much about insurance. How can they be 
told about it? Can the public mind be en- 
lightened more than it is at present? Mr. 
Ives fears a well organized although small 
minority. A combination of this kind, he 
says, will hold sway over an unorganized 
and unwieldy majority. If the public 
is permitted to remain unorganized, if the 
latent and favorable but unexpressed pub- 
lic view in regard to the business is not 
quickened into life and capitalized for the 
benefit of sound insurance, then Mr. Ives 
declares the closely knitted minority is 
very likely to cause no end of trouble and 
disaster. 

Mr. Ives reaches the conclusion that the 
greatest need of insurance today as an in- 
stitution is a broadcasting of the truth in 
regard to the business. It seems to us 
that the local agents of the country are 
the ones on whom the responsibility must 
for properly educating the people. 
They come in direct personal contact with 
them. A few words from a friend count 
far more than a lot of printed matter. 
Have not the insurance companies over- 
looked the power of local agents for good 
in their communities? They have sought 
to go to the people direct by institutional 
advertising and other means. In our opin- 
ion the lecal agents themselves should do 
the educational work. The great work of 
the insurance companies is to keep the 
local agents well fortified to meet all at- 
tacks. They are the ones that should 
carry the message. They can do it. We 
believe they are perfectly willing to per- 
form the task and to accept the responsi- 
bility. 


rest 


Let Down in Good Housekeeping 


One of the most aggravating hazards 
that confronts insurance companies today is 
the general let down in good housekeeping 
that is found in many risks. Inspectors 
that have been over the field say that this 
is noticeable in all sorts of buildings. The 
word has gone out from the management 
that retrenchment is in order. Help has 
been discharged. There are not enough 


people employed to clean up the premises 
as they should be. Companies that have 
been analyzing some of the losses within 
the last six months say that bad house- 
keeping is the cause of a number. There 
is an apparent indifference or carelessness 
that is costing insurance companies a 
pretty penny. It is a matter that needs 
careful attention. 





PERSONAL SIDE OF THE BUSINESS 











Fire insurance men who attended the 
New England Agents Convention at 
the Profile House in the White Moun- 
tains last week are having some fun 
with the house of William E. Davenport 
& Son of Boston over a challenge is- 
sued during the convention. It came 
about through the fact that the senior 
Davenport, although well along in 
years, climbed Cannon Mountain and 
stood on the bald pate of the famous 
Old Man of the Mountain during the 
50th anniversary celebration of the New 
Hampshire Fire at the Profile House 
three years ago, making the climb in re- 
markably good time. Last week Col. 
William B. Burpee of the New Hamp- 
shire Fire made a wager that Regional 
Vice-President Alfred Davenport could 
not make as good time as his father. So 
Burpee and Davenport made the climb 
in one of the spare moments of the 
convention. They reached the top al! 
right, but it took two and one-half 
hours, half an hour longer than the 
senior Davenport had done the trick in, 
and when the men returned to the hotel 
it was found that Vice-President Dav- 
enport had lost exactly nine pounds in 
weight. 


No one would imagine to look at the 
rotund figure of Charles A. Georger 
that the secretary of the Buffalo Insur- 
ance Company, when free from business 
cares, finds his chief enjoyment in long 
distance walking. Mr. Georger often 
captains parties hiking from Buffalo to 
Niagara Falls and back, and then on his 
own account spins out a few additional 
miles for good measure. A round trip 
of 25 miles or so is easy going for ths 
good natured underwriter and he thinks 
nothing of it. He did confess to feeling 
a little tired after a 40-mile tramp, in 
the course of which seven of the eight 
friends who started with him, fell out 
at various stages of the long journey. 

Mr. Georger declares walking to be 
the best possible exercise, holding that 
it is far and away ahead of motoring, 
lawn tennis or “shooting the chutes.” 
With him tramping is an art. He moves 
along at a steady pace; resting from 
time to time by leaning against a tree 
or other object, but never sitting down 
and thus giving the limbs a chance to 
stiffen. Upon the conclusion of a hike, 
preferably across country, and _ not 
along a beaten highway, Mr. Georger 
winds up with a hot bath and a vigor- 
ous rub. This completed he is ready 
for whatever problem is presented. 


Taking advantage of opportunities to 
impress the necessity for insurance is 
the policy of the Edgar J. Stern In- 
surance Co., local agency at Kansas 
City. On the night of June 30 an ex- 
plosion caused by gas leakage com- 
pletely wrecked a building on a promi- 
nent corner in that city. In the build- 
ing there was a men’s clothing shop and 
a second hand store. The men’s cloth- 
ing shop was fully insured, but the sec- 
ond hand store suffered a total loss. 

High up on a wall near the wreckage 
there is placed a large blue and white 
sign, on which is the Stern company’s 
characteristic pennant, with the follow- 
ing reading matter: “Insure with Edgar 
J. Stern Insurance Co., sure insurance. 
We did.” The sign has caused much 
comment from the hundreds of passers- 
by who stop to see the wrecked build- 
ing. 

George C. Newman, veteran fire in- 
surance adjuster, has been critically ill 
from heart attack at his home in Des 
Moines. While he is reported as some- 
what improved, friends and relatives are 
apprenhensive. His son, Maj. Oliver P. 
Newman, who was chairman of the 
commission which governed the Dis- 
trict of Columbia under the Wilson ad- 
ministration, arrived in Des Moines last 
week and has been at the bedside. Major 
Newman had intended to visit the 
parental home July 30, when his father 
will be 75 years old, but the latter’s ill- 





ness hastened the visit. “Uncle George,” 
as the fire insurance field men affection- 
ately term him, was retired on a pension 
by the Western Adjustment early this 
year after many years as manager of the 
Des Moines branch. 


A testimonial dinner was given J. C. 
Corbet, retiring manager of the western 
department of the Northern Assurance, 
last week. H. D. Lewis, the new man- 
ager, presided and A. W. Jenkinson, 
manager of the city and suburban de- 
partments, acted as toastmaster. Mr. 
Corbet was presented with a handsome 
diamond ring in appreciation of his 
twenty-one years of service and was 
also. given an engrossed testimonial 
signed by the entire office and field. staff. 
Mr. Lewis gave a brief talk and was 
followed by F. C. H. Robins of San 
Francisco and C. C. Dickinson of St. 
Louis. The new assistant managers, 
L. W. Grupe and T. E. Earp, and C. N. 
Bishop, former city manager, also 
spoke. All of the field men except the 
Pacific Coast special agents were pres- 
ent and. several of them made short 
talks. 


When not busy with the multi- 
tudinous and responsible duties which 
he is called upon to perform as secre- 
tary of the Westchester Fire, C. B. G. 
Gaillard finds enjoyment in sailing, 
piloting his 37-foot steam launch up and 


down Long Island sound. Brought up 


upon the water front from his boyhood 
days Mr. Gaillard is as familiar with 
boats as he is with policy forms and 
rate-making. He can handle almost 
anything that floats from a birch bark 
canoe to an East Indian clipper ship, 
and would not be wholly lost if put in 
charge of a transatlantic liner; though 
he has never essayed that task thus far. 
While cruising Mr. Gaillard is captain, 


engineer and crew on his fast moving 


boat. 


Archer C. Sanderson, of Sanderson 
Brothers, Providence, R. I., formerly 
regional vice-president ef the National 
Association of Insurance Agents, was 
married the past week, quite unknown 
to most of his legion of friends, to Miss 
Anita Charbonnel of Holyoke, Mass., 
the ceremony being performed in Provi- 
dence, with a brother, Aymor R. San- 
derson, as best man. ‘The couple spent 
their honeymoon in the White Moun- 
tains of New Hampshire, attending the 
convention of the New England Agents 
Associations. 

E. A. Winter of Cincinnati returned 
this week from a trip of several weeks 
to the Pacific Coast. While in San 
Francisco Mr. Winter visited the insur- 
ance district and made the acquaintance 
of many of the California agents and 
company executives. He also attended 
the meeting of the California Associa- 
tion of Insurance Agents at Ocean 
Beach. Mr. Winter is an enthusiastic 
member of the Rotary Clubs and went 
to the coast to attend its national con- 
vention. 

Denny P. Lemen, secretary and man- 
ager of the Queen City Fire of Sioux 
Falls, S. D., recently underwent an 
operation for acute appendicitis and is 
now convalescing at the McKennan hos- 
pital, Sioux Falls. Mr. Lemen is re- 
ported as getting along very nicely and 
it is hoped that he will be able to be 
around again in a few days. 


Col. Joseph Button, Virginia insur- 
ance commissioner, has been appointed 
on the board of visitors of the Virginia 
Military Institute in whose affairs he 
has long evinced deep interest. He is a 
former member of the board, having 
served on it for many years up to four 
years ago when he was replaced by an 
appointee of former Governor Davis. 
He was recently restored to member- 
ship on the board by Governor Trinkle, 
who succeeded Davis. 
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CLEVELAND NATIONAL STATUS 


Secretary Horton of Cleveland Fire 
Insurance Club Sends out Bulletin 
on Company’s Resignation 


CLEVELAND, O., July 3.—Secre- 
tary S. J. Horton of the Fire Insurance 
Club of Cleveland has just mailed to the 
members a bulletin which recites in de- 
tail the negotiations which preceded the 
filing of the resignation of Archibald 
Kemp, manager of the Cleveland Na- 
tional Fire, as a member of the club. 
Mr. Kemp, at his first meeting with the 
trustees of the club, suggested that cer- 
tain changes be made in the regulations 
which would permit his company to ap- 
point as agents real estate and others 
outside of the downtown district, with- 
out requiring the usual qualification, the 
bulletin says. 


Could Not Make Changes 


Later on the board of trustees notified 
Mr. Kemp that the suggested changes 
in the regulations could not be made 
and pointed out that such changes 
would not eliminate competition, inas- 
much as all companies would have the 
same rights as the Cleveland National 
would gain thereby. 

It is pointed out that the restrictions 
which Mr. Kemp desired to have re- 
moved are those which support the 
spirit and intent of the Ohio statutes 
intended to prevent the 
licensing of persons who desire to place 
insurance upon their own property and 


| sentation after this membership termi- 
' nates. 





other incompetent and _ irresponsible 
people. 

Reference is made to Mr. Kemp’s 
latest communication, in which he 


states his intention to observe the rules 
of the club during the remainder of his 
term of membership, but that the com- 
pany is making preparations for repre- 


Memberships can not terminate 

until 60 days after the presentation of 

resignations. The bulletin states that 

several agents’ licenses ordered by the 

Cleveland National have already been 

issued by the insurance department. 
The bulletin in full follows: 


Text of the Balletin 


On Monday, Dec. 19, 1921, Mr. Kemp 
appeared before the trustees to discuss 
with them a change in the regulations 
which would permit tke appointment, 
without qualification, of real estate men 
and others outside of the downtown dis- 
trict. It was pointed oui to him at that 
meeting that the regulations do not pro- 
hibit the appointment of anyone who can 
qualify as a member of the club, that 
there is no distinction made between 
downtown and outlying ngencies and no 
limitation as to the number of properly 
qualified agents a company may appoint. 

After further consideration by the 
trustees Mr. Kemp was advised that they 
could not recommend the changes he had 
suggested. It was further pointed out 
that a change in the regrulations in the 
direction recommended would not solve 
the problem, because all companies would 
have to be permitted to operate alike 
and the Cleveland National would be im- 
mediately confronted with the same com- 
petition it was now experiencing. 





It was further suggested to Mr. Kemp 


that he confer with a committee of the 
club regarding the situation, the trus- 
tees expressing a willingness to help him 
secure representation in every proper and 
legitimate manner. 


Suggest Systematic Canvass 


After several conferences, Mr. Kemp 
called upon the secretary and stated that 
his understanding with the committee 
was that a number of agency appoint- 
ments were to be arranged for him 
through the club. He was informed that 
the committee had no such understand- 
ing and it was suggested that he meet 
further with the committee in order that 
a definite understanding be reached. At 
the final meeting with the committee it 
was suggested to Mr. Kemp that he in- 
itiate a systematic canvass of the mem- 
bers of the club, particularly amongst 
those agents writing the classes of busi- 
ness he desired. Mr. Kemp’s answer was 
that this was something he would not do. 
His attitude indicated very plainly to the 
committee that unless this organization 
practically secured for him a number of 
agency connections or made concessions 
which would enable his company to do 
things which no other company could do, 
he would be obliged to resign. Mr. Kemp 
was told that his company should be able 
to stand upon its merits and secure its 
business by attracting good agents. 


Conditions in Other Cities 


The statements attributed to Mr. Kemp 
and appearing in the insurance press, re- 
garding conditions in other large cities 
in the country have no bearing upon the 
situation when it is borne in mind that 
all other companies with two exceptions 
have been operating in this city upon an 
equal footing since 1918. 

The restrictions referred to by Mr. 
Kemp, as placed upon his company in 
Cleveland, are those which support the 
spirit and intent of the laws of Ohio 
which are drawn to prevent the licens- 
ing of persons who desire to place in- 
surance upon their own property and of 
incompetent and irresponsible people. 





The newspaper advertisements of the 
“Cleveland National” are evidently not 
drawn so as to attract experienced and 
qualified insurance men. 

Mr. Kemp’s obligations to this organi- 
zation do not terminate until his resig- 
nation has become effective under the 
regulations which require 60 days notice 
in writing. It was not the desire of the 
trustees or officers to precipitate pub- 
licity in regard to the matter during that 
period. However, Mr. Kemp “went into 
print” before there was any opportunity 
for the trustees to receive his resigna- 
tion and it is therefore necessary to in- 
form you of the situation. 


Position of the Trustees 


The statement appearing in the insur- 
ance press “that some of the trustees felt 
that its (Cleveland National’s) position 
could not be criticised in view of its local 
connections,” is not correct and the trus- 
tees and officers cannot too emphatically 
repudiate it. This organization is defi- 
nitely and permanently opposed to the 
licensing of unqualified people as agents, 
particularly in a great city like Cleve- 
land, where the public interest and the 
ramifications of the insurance business 
demand expert service in return for the 
commissions paid. 

The position of the Cleveland National 
is identical with that of practically all 
companies operating in the city and if it 
is not receiving the business it desires 
it is felt that it could have attained sat- 
isfactory results by cultivation of the 
agency field. Many other small com- 
panies have secured a desirable business 
in this manner and, contrary to the news- 
paper reports, Mr. Kemp admitted to the 
committee that practically nothing had 
been done in this direction. It follows 
clearly that the company management 
desires to follow the line of least re- 
sistance and adopt measures which are 
contrary to the interests of the Ameri- 
can Agency System and those principles 
for which the agents’ organizations have 
tought for years. 

In his latest communication, addressed 
to the club, Mr. Kemp writes as follows: 
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MANCHESTER, N.H. 


SUCCESSFUL 





CAS]IT CAPITAL, $2,000,000 


SAFETY AND SERVICE—F‘educed to fundamentals, these are the features that should 
appeal to the purchaser of fire insurance as well as to the agent. 


FINANCIAL STRENGTH and a record of more than a half century of continuous progress 
in assets and surplus, furnish positive proof of the absolute safety of NEW HAMPSHIRE 


A WELL EARNED REPUTATION for integrity and generous treatment in time of great 
disaster, as recorded in the history of the great conflagrations and augmented each day of the 
year in all its dealings with the public, places the NEW HAMPSHIRE FIRE on the HONOR 
ROLL OF INDEMNITY. 


And, after all, the prompt settlement of its just losses is the standard by which “‘the man in 
the street’? measures the true worth of a fire insurance company. 


NEW HAMPSHIRE FIRE INSURANCE CO. 


FRANK W. SARGEANT, President. MANCHESTER, N. H. 
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“I would reiterate the statement I made 
as to my intention to live up to the rules 
of the club during the remainder of my 
term of membership, but the company 
itself is naturally making preparations 
for representation after my own agency 
as a member of the Fire Insurance Club 
of Cleveland terminates by reason of my 
resignation.” 

As a matter of fact several agents’ 
licenses ordered by the Cleveland Na- 
tional have already been issued by the 
insurance department to individuals not 
members of this club. 

This organization is largely responsi- 
ble for the existing good conditions in 
the insurance business in Cleveland and 
has the cooperation of all companies who 
are standing for good practices and sup- 
porting the American Agency system. It 
is to be deplored that a company which 
has hitherto cooperated should decide to 
leave the ranks so that it may adopt 
measures which have always proven Get- 
rimental to the business.as a whole, The 
trustees and officers are not at all ap- 
prehensive about the situation, but feel 
that all of the members should be fully 
informed in regard to it. 


Wood in Agency Field 


E. R. Wood, superintendent of the Ohio 
Inspection Bureau at Youngstown, O., 
has resigned as of Aug. 1 to enter the 
local agency business in Youngstown. 
A deal is under way for the consolidation 
of two or three local offices there, the 
merged firm to be under Mr. Wood’s man- 
agement. 
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LAKE VIEW AGENT CONVICTED 


John H. Wisecup Sentenced to Serve 
One Year in the Penitentiary 
for Embezzlement 


John H. Wisecup, local agent at Lake 
View, O., indicted at the May term of 
the Logan county grand jury for em- 
bezzlement and obtaining money under 
false pretense, was convicted in the 
criminal court June 28 on the embezzle- 
ment charge and sentenced to one year 
in the Ohio penitentiary. 

The state imptroduced evidence to 
prove that the defendant had misappro- 
priated money belonging to the insur- 
ance companies he represented, and also 
that he had not reported policies to the 
companies as written, both as to amount 
of liability and amount of premium. 
Further, it was shown that he had is- 
sued policies without making any report 
of premium or liability after he had 
made affidavit that such policies had 
been lost. 

Judge Hoover, who sat in the case, 
in his instructions to the jury very 
clearly defined the crime of embezzle- 
ment, and emphasized the fact that res- 
titution, or an attempt at restitution, 
did not excuse the crime, and instructed 
the jury not to take into consideration 





any evidence offered by the defense that 
restitution had! been attempted, 

In pronouncing sentence the court 
stated that the abuse of the trust placed 
in the defendant by his companies was 
most reprehensible, and the fact that he, 
the defendant, had held positions of 
honor and trust, was all the more reason 
why the penalty of the law should be 
inflicted on him. 

The defendant will probably not be 
brought to trial on the second indict- 
ment until after he has served out his 
present sentence. 


Insurane:e Society Outing 


COLUMBUS, ©., July 3.—The Insurance 
Society of Colemmbus, composed of fire 
insurance men, keld its annual outing and 
business meetin;zy at Buckeye Lake last 
week. There were 123 in attendance and 
many more who had intended to go were 
unable to do so because of a heavy storm 
which disabled car service and hurled 
limbs of trees across the roads, making 
traffic impossibla The storm at the lake 
interfered sometvhat with the boating 
and fishing, but there were many other 
amusements. Frank E. Kirkpatrick, Wes- 
ley J. Eilber and C. A. Wickoff were 
elected trustees ifor three years, Messrs. 
Kirkpatrick and Wickoff succeeding them- 
selves. The officers will be elected at the 
meeting to be held the fourth Tuesday 
in July. Addresses were made at the 
dinner by President Trafford Tallmadge, 
B. W. Gearheart, state superintendent of 
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“Stick to The Cow, Man!”’’ 


A certain great biographer, when a boy, often 
sat in the pit of the Drury Lane Theatre. 
one of these occasions he imitated the lowing 
of a cow so well that there were cries of EN- 
CORE! from all over the house. 


He then tried to imitate a hen, but he made a 


A friend sitting next to 
him hurriedly whispered: “Stick to the cow, 
man; stick to the cow!” 


It is not the changing from the “cow” to the 
hen” that makes an agent prosper, but the 
sticking to the cow” that produces results. 


We believe his friend had the right idea—and 
since 1837 the WESTCHESTER has “stuck 
to the cow’, giving its agents the co-operation 


and prompt adjustments that makes them 
prosperous. 


Established 1837 


FIRE INSURANCE COMPANY 


WESTCHESTER 


OF NEW YORK 


Western Department 1010 Jisher Building Chicago 
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insurance; C. C. Atwell of the Ohio Audit 
Bureau; R. E. Metzger of the Ohio Inspec- 
tion Bureau and others. 

Miss Virginia Hall, of the Ohio Inspec- 
tion Bureau, had accepted an invitation 
to attend and her presence was expected, 
but instead she went to Monroe, Mich., 
where she was married to James R. 
Marker, former Ohio state highway com- 
missioner and now chief engineer of the 
Ohio Paving Brick Manufacturers’ Asso- 
ciation. 





Form Order of Skunks 


COLUMBUS, O., July 3.—To perpetuate 
the rather oderiferous incident of running 
over a skunk, a number of fire insurance 
agents of this city, meeting at the home 
of Frank J. Macklin, a few evenings ago, 
organized the Grand and Honorable Order 
of Skunks. The organization meeting was 
a stag affair. Mr. Macklin’s family being 
away, he cooked the dinner himself, the 
piece de resistance of which was “skwnk” 
meat. Officers were elected as follows: 
Chief executioner, Frank E, Lauterbach; 
assistant chief executioner, Frank J. 
Macklin; keeper of scent, Austin McElroy; 
secretary and counsel, Russell Knepper; 
keeper of skunk, W. C. Park; treasurer, 
Trafford Tallmadge. The six men who 
form the nucleus of the order were riding 
in Mr. Lauterbach’s automobile when 
they encountered the skunk, which they 
had mistaken for a cat, in the road. Just 
a few days before Mr. Lauterbach had 
contracted for a new car, agreeing to turn 
his old one in on it. The old car was 
promptly delivered to the automobile com- 
pany, for reasons it is not necessary to 
state, immediately upon the arrival of the 
party in this city. 


Fire Losses at Columbus 


COLUMBUS, O., July 3.—Fire destroyed 
a four-story building owned by R. Green- 
berg & Son, causing a total loss of about 
$30,000. The Columbus Garment Manu- 
facturing Company placed its loss at 
$5,000 and the General Manufacturing 
Company, which occupied the second and 
third floors, estimated the damage to its 
plant at $10,000. Flames swept upward 
from the basement through an elevator 
shaft. The cause of the blaze was not 
determined. 

A loss of $10,000 was caused by fire 
in the stables of the John Amicon Broth- 
ers & Co., fruit merchants. The building 
was a two-story brick structure. 


New Agency at Columbus 


Mitchell G. Koen and Jacob K. Born- 
stein have formed a partnership for the 
conduct of a local agency at Columbus, O.. 
under the style of the K. & B. Insurance 
Agency, for the writing of all lines. They 
have purchased the equipment and sup- 
plies of the American Insurance Agency 
of Columbus, but did not buy the business 
of that agency. Mr. Bornstein, until 
three years ago, was deputy superin- 
tendent of the Metropolitan Life at Co- 
lumbus and Mr. Koen was with the same 
company until five years ago, when he 
branched out for himself. 


Wright Is Made President 


Alfred Wright of the Lancashire at 
London, Ont., has been elected president 
of the Canadian Fire Underwriters Asso- 
ciation. W. E. Baldwin of the Conti- 
nental and J. Ross Stewart of the Aetna 
have been elected vice-presidents. W. E. 
Findlay of the Niagara, J. B. Peterson of 
the Phoenix, A. M. Kirkpatrick of the 
Home and W. T. Perry of the Ocean Ac- 
cident have been elected on the executive 
committee. 


Mutzenbechers Bring Suit 

The Mutzenbechers of Hamburg, Ger- 
many, have commenced an action in the 
federal court in New York against the 
Jakor of Moscow and its successor, the 
Anchor of New York. The petition states 
that the Mutzenbechers operating under 
the firm name of H. Mutzenbecher, Jr., 
had a contract with the Jakor to develop 
its business and establish the company in 
all parts of the world except Russia. It 
established the American branch of the 
Jakor under the management of Mutzen- 
becher & Ballard, subsequently changed 
to Summer Ballard & Co. The Mutzen- 
becher are suing for several hundred 
thousand dollars for earned commissions 
claimed. 


The Merchants Fire of Denver, which 
entered Ohio and Indiana a year ago, is 
developing a nice agency plant in those 
states, under Special Agent J. E. Hano- 
well of Columbus. Its premium income 
the first year, which ended June 1, was 
very satisfactory. 
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FEW SUGGESTIONS TO AGENTS 


Michigan Association of Insurance 
Agents Gives Some Excellent Advice 
In Its News Bulletin 


The Michigan Association of Insur- 
ance Agents in its monthly news letter 
says: 

The time has passed when an agent 
has earned his commission when he signs 
the policy and remits the premium to the 
company, if he takes the time and trou- 
ble to see that his clients are protected 
as they should be and will take every 
precaution to keep the hazards reduced 
to a point that will produce a rate that 
mutual or outside 
If he will 


little to fear from 
broker competition. 
this 
one to blame but himself. 


* * * 


Overinsurance: 


is satisfactory to the assured he has very 


not do 
and loses his business there is no 


Recently the state fire 








basis, you can not afford to write busi- 
ness for 15 percent and then carry the 
premium for a year. 

Insurance Business in General: Do not 
apologize for your business or your com- 
missions. You earn the 15 percent if 
you give the service you should and if 
you feel that you do not earn it get on 
the job. If we all do this there will be 
no just cause for criticism either by 
the public or by anyone else, and we will 
have the satisfaction of having been of 
such service to our clients that we have 
no fear of some wildcat company walk- 
ing off with the business through the 
promise of a rate that is not adequate to 
carry the risk. 

Play square with your company, your 
clients and yourself and your troubles 
are half over. 








Rerating for Evansville 
EVANSVILLE, IND., July 3.—The In- 
diana Inspection Bureau will send a corps 
of men to Evansville soon to make a re- 
rating, it is announced by Edward C. 
Kerth, city building inspector. Inspector 
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Surplus to Policyholders . . . . $149,508.34 
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The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
LANSING, MICH. 


ASSETS - - - - - - - += - = = + $1,981,305.41 
my SURPLUS TO POLICYHOLDERS - - - $1,170,026.07 


LICENSED IN 
Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 


Michigan, 





marshal’s office has investigated several 
fires where the property was very much 
over-insured. When you write a line be 
sure of your assured and that the prop- 
erty is not carrying more insurance than 
it is worth. Impress upon the minds of I 
the insurance buying public that heavy 
losses mean high rates and that it is the 
duty of every citizen of this state to pre- 
vent fires. Five thousand dollars worth 
of property burned is the same as put- 
ting a five thousand dollar Liberty bond 
in the stove. Show us the man who 
would do that. On April 25 the license 
of a Flint agent was revoked for over- 
insured property. 








portion of this is due to the endeavors 
of the business men in general to cut 
down their expenses. The first thing 
many of them attempt to cut is their in- 
surance premium and in doing this they 
seem to overlook the fact that there is 
a whole lot of difference in the protec- 


tract. The chances are that a close 
scrutiny of the policy will convince them 
that there is something to insurance be- 
sides a policy. 

x x e 


The National Mutual Underwriters of 
Chicago: This concern is circularizing 
the state with a promise to save a very 
material percentage in the insurance 
premium. This in itself is interesting 
and it is also interesting to note that the 





letters are signed by G. G. Gilkeson. It 
is only fair to assume that this is the 
same Gilkeson who was connected with 


the reciprocals that failed in Chicago in 
1920 and at last accounts the receiver 
was still trying to collect enough to pay 
the outstanding losses. Furthermore, 
out of a list of 15 companies that he 
recently submitted to a manufacturer in 
this state only one was admitted to do 
business here. In event of loss the loser 
would have a fine time in attempting to 
collect in event of the refusal of the 
companies to pay. 
* * «* 

Mercantile Mutuals: If you have any 
trouble with these have the assured read 
the policies. Most of them have not only 
one joker, but several. 

* -_ * 

Grain Elevators and Flouring Mills: 
Are you writing these lines in your town. 
If not you are overlooking a good oppor- 
tunity of adding considerable to your 
commission account. In other words, be- 
cause a line is written in a mutual is no 
sign that it must stay there. 

. + * 

If you think a rate is too high get the 
makeup of that rate and if you do not 
understand the rating schedule call in 
one of your special agents who does. 
The chances are ten to one that you 
can cut that rate down with little ex- 
pense and, best of all, you can reduce 
the fire hazard at the same time. 

* ¢ *@ 

Collections: Are you carrying a whole 
lot of accounts on your books? If so 
take our advice and get on a thirty day 











rates will be given the city. 
will have the building code ready for the 
city council within a short time. 


ees Oy died at his home in that city June 28 
after an illness of a few days. He was 
Competition, Mutual and Otherwise: | born in Mt. Vernon, Ind., but had spent 
There has never been a time when] most of his life in Evansville and had | 
agents were confronted with so much | been in the insurance business there for 
competition as at present and a great | the past 25 years. The funeral services 
t 


tion offered by different companies. We { of New York at Indianapolis, has written 
suggest that you impress upon their | a rain insurance policy covering the na- 
minds the necessity of reading their con- | tional tennis tournament to be held in 


Kerth has just returned from Indianap- 
olis, where he gathered data on the build- 
ing code, which he is now preparing. Mr. 
Kerth said that the city has carried out 
all promises agreed to and that the only 





A Reliable Progressive Agency Company 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 





Representatives Solicited 





thing now to be done is a revision of the 





suilding code and then lower insurance 


Mr. Kerth 


Evansville Agent Dead 


John J. Adair, 71 years old, one of the 
leading local agents at Evansville, Ind., 














June 30 were in charge of the Knights 
Templar of Evansville. 


Covers Tennis Tourrament 


Joseph W. Stickney, agent of the City 


that city. The device to measure possible 
rainfall will be set up on the grounds 
where the courts are located. 


Indianapolis Agents’ Outing 


The annual outing of the Indianapolis 
Fire Insurance Agents’ Association will 
be held at the Casino Gardens, Tuesday, 
July 11. This is the annual social event 
which the association provides for em- 
ployes as members and the insurance 
offices will be closed at 2 o’clock so that 
all may go in a body. Automobiles will 
be assembled in Monument Place to 
afford transportation for all who attend. 


McKay Is Detroit Manager 


L. T. McKay has been made manager 
of the Detroit branch office of the Na- 
tional Union of Pittsburgh, succeeding 
Walter H. Wolf, who has been trans- 
ferred to the western service office of 
the company in Kansas City. 


Indiana Notes 


A. J. Works, Allensville, Ind., well 
known local agent, died the other day. 

The Metropolitan-Hibernia Fire of Chi- 
cago has been admitted to Indiana. 

Aaron M. Weil, well known local agent 
at Evansville, Ind., has arranged to spend 
two months at Atlantic City. He has 
been in ill-health and feels the need of 
a complete rest. 


Mrs. Junius M. Clark, wife of Indiana 
Special Agent Clark of the New York 
Underwriters, has undergone a _ serious 
surgical operation and was still in a criti- 
cal condition the first of this week. 

The Jeffersonville (Ind.) fire depart- 
ment changed to the double-shift basis 
the first of the month, under the new 
law. Six men will do day duty and six 
night duty of twelve hours each. The 
day and the night forces will be inter- 
changed morthly. The extra cost to the 
department of the double shift will be 
borne by Jeffersonville’s suburbs: Clarks- 


ANTHONY MATRE 


HENRY REIS, M. D 
resident 


Vice-President 





JOSEPH BERNING 
Vice-President 


Licensed in the following States: 
Colo.; Ill.; Ind.; Ia.; Ky.; La.; Md.; Mass.; Mich.; Minn.; 
Miss.; Mo.; Mont.; Nev.; N. H.; N. J.; N. ¥.; N.C.; Ohie; 
Pa.; S. C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER $2,000,000 


NAPOLEON PICARD 


Secy-Treas. 


CHICAGO 








HENRY WENTZ, President 


The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 

L. A. DENNIS, Sec. and Gen’! Agent 

The only Ohio Company Specializing on Plate Glass Insurance. 

SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


Not an experiment. 











Home Office - - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Minnesota, Oklahoma, Missouri and lowa 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 
Shelbyville, Illinois 








DETROIT - - - 


JAS. M. TEAHEN, Treasurer 


DETROIT NATIONAL FIRE 


Insurance Company 
231-233 John R. Street 


GEO. K. MARCH, President and General Manager 


- MICHIGAN 


WYNN C. GEROW, Secretary 
M. E. BLACK, Assistant Secretary 














relay 


O'vio’s Largest ani Strongest 
Automobile Insurance Company 


























ville, Port Fulton and Claysburg. 


Tis Great Amenioanyitutaal Far in the Lead 
Company The fact that approximately 


one car out of every ten in 
Ohio is insured by The Great 
American is convincing evi- 
dence that this progressive in- 
stitution is “the people’s fa- 
vorite automobile insurance 
company.” 
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RECORD FOR SOUTH DAKOTA 


Loss Ratio in the State Last Year Was 
Extremely High—Premiums 
for 1921 


The premiums of outside companies 
in South Dakota last year amounted to 
$3,703,325 and the losses were $3,698,094. 
The losses incurred were $3,967,656, 
making South Dakota one of the worst 
states in the business from the loss ratio 
standpoint. The expenses incurred 
amounted to $1,566,065. The leaders in 
the state in way of net premiums, being 
companies that reported over $60,000 
are as follows: 


Premiums Losses 
ee Se ee eer $111,781 $169,461 
Po ee 107,776 109,185 
Commercial Union... 102,466 139,582 
Connecticut ......... 68,333 66,672 
Continental... .<o 99,402 79,486 
Fidelity-Phenix ..... 80,531 58,038 
TS crn gaara eee 63,053 51,052 
Great American 113,993 139,982 
ns 258,253 182,497 
A le a 319,423 309,676 
ae ae 6 ae ee 67,042 97,223 
MOtIONEl Cte oc ccces 192,184 177,192 
Northwestern F. & M. 108,159 63,813 
| Ea eee en 85,812 108,324 
St. Pani F. & M..... 373,656 525,316 
Wnited States ....... 85,824 102,297 
og. | a ae 86,458 115,032 


The South Dakota mutuals reported 
premiums $312,790 and losses paid $176,- 
874. The State Mutual of Sioux Falls led 
in premiums being $67,648 and losses 
$21,416. The Evangelical Mutual of Mil- 
bank, was second with $59,095 premiums 
and $32,792 losses. The Merchants Mut- 
ual of Redfield had $54,302 premiums and 
$42,238 losses. The county and township 
mutuals had premiums $157,416 and 
losses $145,724. 





SNAPS FROM FIELD MEETING 





Wisconsin Special Agents had Success- 
ful Convention and Outing Last 
Week at Delavan Lake 


The Wisconsin field men had a most 
successful meeting at Lake Delavan last 
week. There was a cordial spirit mani- 
fested all along the line. 

Walter B. Erfert, state agent of the 
United States Fire, tells this one on 
himself. All who know him for the 
good fellow that he is also know that 
he lays no claim to being an Annette 
Kellerman as to figure, and as he stood 
up before the large audience at the eve- 
ning entertainment put on by the Blue 
Goose to act as official announcer of the 
various turns on the program, all pres- 
ent had a good opportunity to admire 
all there was of him. When it was all 
over, one sweet little girl in the audi- 
ence turned to her mother and re- 
marked: “Mamma, how funny that large 
gentleman is—when he laughs, his lap 
shakes!” 

Lawrence, the nine-year-old son of 
Roy L. Nicholson, State Agent of the 
Michigan Fire & Marine and newly 
elected most loyal gander, always gets a 
lot of fun out of attending the meetings 
at Delavan Lake with his father and 
mother. At this last meeting he seemed 
particularly interested in one of the 
guests who apparently suffered from 
deafness and carried at the ear and on 
the chest an apparatus to help him in 
this affliction. Then he turned to his 
father and said very confidentially: “See, 
Daddy, there’s one of those radio out- 
fits that you carry around with you so 
you can get messages and music when- 
ever you want it!” 

Frank R. Daniel, general inspector of 
the Wisconsin Inspection Bureau, at- 





tended by Mrs. Daniel and his little 
daughter, Elizabeth, attended the meet- 
ing, and Mrs. Daniel pulled down the 
first prize in the ladies’ swimming race. 
On the way back to Milwaukee on 
Thursday morning, Elizabeth got a 
laugh out of the brakeman on the C. M. 
& St. P. He stood at the coach asking 
the passengers as to where they were 
bound in order to keep them from get- 
ting on the wrong train. One answered, 
“Burlington,” and got on; the next said 
“Corliss,” and that was K. Then 
came Elizabeth and the brakeman said: 
“Where are you going?” Elizabeth an- 
swered very emphatically: “Home!” 


Miss Myers Succeeds Father 


MILWAUKEE, WIS., July 5—An- 
nouncement was made this week by 
Henry Eckstein, president of the Under- 
writers Clearing Association of Milwau- 
kee, that Miss Mary L. Myers, former 
assistant manager of the association and 
daughter of former Manager J. O. Myers, 
would succeed her father, who died last 
week. 

A memorial resolution will be adopted 
in honor of Mr. Myers, who also, for 28 
years, served as secretary of the Milwau- 
kee Board, at the next meeting of that 
organization, July 12. Joseph G. Grun- 
dle, assistant secretary for a number of 
years, is the favored candidate for the 
secretaryship. Election will be held at 
the July meeting. 

Mr. Myers was one of the oldest and 
most highly esteemed local agents in Mil- 
waukee. His long service as secretary 
of the Milwaukee Board brought him in 
close contact with the organization and 
its members. The firm of J. O. Myers & 
Co. has been reorganized following the 
death of the senior member, the new firm 
to be Myers & Wilkinson. Miss Mary L. 
Myers, daughter of J. O. Myers; and 
George Y. Wilkinson, who has been as- 
sociated with Mr. Myers for many years, 
will continue the agency. 


Wisconsin Fireworks Fires 


Milwaukee's first “Fourth of July” fire 
occurred June 26, being caused by a spark- 
ler thrown on the roof of a home on the 
south side and igniting shingles. A few 
days before the Fourth a sparkler dis- 
play in the center of the main floor of 








Actual market value for all securities 





D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t Secy. 
John A. Savder. Secretary 


MECHANIC 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1922 





ASSETS AND LIABILITIES 
a ne $ 600,000.00 
Reserve Reins. 

UT esses 1,562,257.21 
Reserve all other 

liabilities ...... 183,956.10 
Net Surplus...... 789,026.74 
i eer « $3,135,240.05 
Policyholders Sur- 

OE STR $1,389,026.74 


D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’ 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1922 


ASSETS AND LIABILITIES 


reer $1,250,000.00 
Reserve Reins. 

PUA .aceek ters 5,021,670.58 
Reserve all other 

liabilities ...... 1,405,201.00 
Net Surplus...... 2,840,571.06 
WU fi OS ae $10,517,442.64 
Policyholders Sur- 

MAGE «22. coche $4,090,571.06 














H. M. Gratz, President 
H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t Secy 


THE 
Girard F.«M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1922 
ASSETS AND LIABILITIES 


res. $1,000,000.00 
Reserve Reins. 

EL A la ae 2,240,932.69 
Reserve all other 

abilities ....... 267,721.42 
Net Surplus...... 851,855.14 
ct a ee $4,360,509.25 
Policyholders Sur- 

BES paces . .$1,851,855.14 











Loyal to friends and loyal agents 
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the Boston Store at Milwaukee caused an 
incipient blaze, shortly after the store 
was opened and before it was crowded. 
The store’s own fire brigade quickly 
rushed portable fire extinguishers to the 
scene and smothered the fire. 

An unusual case reported was that in 
Stevens Point, Wis., where the morning 
sun, shining brightly through the plate 
glass window in Gunderson’s Variety 
Store, ignited fireworks on display. The 
first piece to become ignited quickly set 
fire to others in the window, causing a 
series of miniature explosions. The large 
plate glass window was cracked, while 
the glass in the rear of the window was 
also shattered. 

The most serious loss reported was 
that at Polly, north of Stanley, Wis., 
where fragments of fire crackers are sup- 
posed to have started a fire which re- 
sulted in a $25,000 loss. The village has 
no fire protection and three buildings 
were destroyed before the bucket brigade 
controlled the situation. 


Milwaukee School Hazards 


MILWAUKEE, WIS., July 3—Reports 
on fire hazard conditions in the Center 
street and West Division high school] 
kuildings have been submitted to Chair- 
man Joseph H. Zens of the school board 
building committee, by the city fire and 
building inspection departments. In 
general, the criticisms are similar to 
those made for other buildings and 
include demands for self-closing fire 
doors, storage of paints and oils in 
fireproof rooms, flame-proofing of all 
scenery used on stages and more care in 
storing of inflammable articles. 

Fire hazard inspection of the Milwau- 
kee public schools has now been com- 
pleted by the fire department and build- 
ing inspector’s forces. The inspectors 
are now surveying the situation among 
parochial and private schools. Recom- 
mendations regarding hazardous condi- 
tions will be ready in time to affect their 
remedy before school opens in fall, 


Milwaukee Mechanics Picnic 


MILWAUKEE, WIS., July 8—Private 
ears were chartered to carry over 150 
employes of the Milwaukee Mechanics to 
their annual picnic this week. <A base- 
ball game and tug of war between the 
underwriting and the accounting de- 
partments featured the athletic program 
of the outing. Twenty-two contests 
were held during the day, including a 
100-yard race for lightweights, a race 
for greyheads and a race for ladies. 
A clay pipe smoking race, a doughnut 
eating contest and a ball throwing con- 
test for girls followed. Dinner was 
served at noon and lunch at 4 o’clock. 
A dance was held in the evening. 

Charles Klenk, assistant secretary of 
the company, was general chairman of 
the entertainment committee. Alfred 
Hunnekens, Arthur Schultz, Paul Wan- 


gerin, Alvin Bruns, George Stoedefalke 
and Myrtle Golz comprised the games 
committee. 


Damage Suit for Fire Fails 


JANESVILLE, WIS., July 3-—In the ac- 
tion of the Highway Trailer Co., Edger- 
ton, against the Janesville Electric Com- 
pany for $250,000 damages because of 
the negligence of the electric company’s 
employes in shutting off the power con- 
trolling the water pumps, just as the 
July 4, 1921, fire at the wagon company’s 
plant was being brought under control, 
the demurrer of the electric company 
interposed in the suit was sustained. 
The electric company demurred on the 
grounds that the complaint of the 
wagon company did not state facts suf- 
ficient to constitute a cause for action. 

The decision is the first case of its 
kind on record in Wisconsin courts. 


Wisconsin Elimination Tournament 


An elimination golf tournament is 
being conducted by members of the Wis- 
consin Blue Gosoe to choose entrants for 
the international golf tournament to be 
held at the next meeting of the Grand 
Nest. Oct. 16. According to Paul E. 
Rudd, grand wielder of the goose quill, 
Milwaukee, several inquiries have come 
to his offices requesting information on 
the prizes to be awarded. A special lov- 
ing cup with Blue Goose insignia will be 
awarded the winning team, Mr. Rudd 
stated. American and Canadian teams 
will be chosen by elimination tourna- 
ments. 


Milwaukee Building Permits 


MILWAUKEE, WIS., July 3—Building 
permits for the first six months of this 
vear exceeded those of the same period 
in 1921 by a $5,000,000 margin. Mil- 
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waukee will this year experience the 
greatest building boom in its history, ac- 
cording to W. D. Harper, building in- 
spector, who declares that permits 
valued at $16,098,000 have been issued 
this year compared with $11,667,888 
worth for the same period in 1921. Mil- 
waukee will be $10,000,000 ahead of 1921, 
a record year, when 1922’s average is 
compiled, he said. 





Rerate Fond du Lac Schools 


The replacing of roofs with fireproof 
composition on six buildings of Fond du 
Lac, Wis., will permit a reduction of 5 
percent in the present rate of insurance, 
the Wisconsin Inspection Bureau advised 
in an answer to the local board of edu- 
cation requesting a rerating on the 
school buildings of the city. The rewir- 
ing of the Jefferson school building will 
permit a 10 percent reduction in the rate 
of that structure and by installing addi- 
tional fire extinguishers in the Grant 
school the board can secure a 3 percent 
reduction, the Inspection Bureau ad- 
vised. 


Wisconsin Notes 


Lloyd Breck has sold his local agency 
at Merrill, Wis., to J. H. Hamlin. 

Albert E. Unger, recently a resident of 
Milwaukee, has returned to West Allis, 
Wis., and opened an insurance agency in 
connection with the Hackett company of 
that city. 

Several Milwaukee insurance offices 
practically closed Saturday noon in order 
to give the majority of the employes a 
three and a half day vacation, not reopen- 
ing until Wednesday morning, July 5, on 
account of the Fourth of July holiday. 
In most instances a few employes re- 
ported Monday to take care of urgent and 
important matters that might come up. 

John Bednarski was sentenced to a 90- 
day term in the house of correction at 
Milwaukee when he pleaded guilty to a 
charge of obtaining money by false pre- 
tenses. Bednarski was arrected when the 
police received a complaint that a man 
who represented himself as the agent of 
a south side insurance house had been 
selling life insurance and collecting pre- 


miums. 
A commission as captain of the Janes- 
ville, Wis., cavalry troop, headquarters 


company, has been received by Gilman Hi. 
Stordock, well-known insurance man of 
that city. Captain Stordock is a veteran 
of many years’ service, having been over- 
seas in the World War as a_member of 
the Thirty-second Division. He enlisted 
from Beloit, but upon his return from 
the army took up insurance work at 
Janesville, Wis. He was formerly cap- 
tain of a Wisconsin National Guard com- 
pany at Beloit. 








Fire Companies Are 
Exposed to Danger 




















NSURANCE Commissioner Wade of 
North Carolina is calling attention 
of companies to the need of readjust- 

ment when renewals come up inasmuch 
as many policies are written during the 
war period to cover the greater values. 
He makes this comment: 


The return to normal of property 
values has exposed fire companies to the 
danger of overinsurance on unexpired 
policies. The large number of incendi- 
ary fires we have been called upon to in- 
vestigate during the past few months, 
which in nearly every case showed over- 
insurance, accentuates the need of re- 
adjustment of renewals in keeping with 
the deflation in values, and a conserva- 
tive appraisal on all new business. 

The seriousness of the situation has no 
doubt already occurred to you, and re- 
lieves the department of any presump- 
tion in suggesting that you take up with 
your agency force the matter of a per- 
sonal inspection of your risks in this 
state with a view of eliminating as far 
as possible the moral hazard that now 
exists on over-insured property. 

A loss to the company is a loss to the 
state, and we feel that we may look for 
your cooperation in the interest of the 
public, 


Life Insurance Pamphlets—If you have 
a good list of likely prospects for life 
insurance whom you wish to circularize, 
write to us before doing so for prices on 
life insurance pamphlets which have 
been tried and found successful in clos- 
ing business, The monthly income policy 
pamphlet has helped to close hundreds of 
prospects for a good number of agents 
who are now using them. The National 
Underwriter, 1362 Insurance Exchange, 
Chicago, Il. 
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FIRE—MARINE—AUTOMOBILE— 
SPRINKLER LEAKAGE—EX- 
PLOSION—RIOT and CIVIL 
COMMOTION—TORNA- 
DO—RENTS—USE 








Boston 


Insurance Company 
BOSTON, MASSACHUSETTS 


Assets ....ce-cceseeceeeeeeeee -$12,779,109.03 


pon Seeeqakes Reatdiheccess Pei 
MEacccdsces ee . 

CEES sastedicnbiabmaedadtasces 1,000,000.00 
Net Surplus to Policyholders. ..... 4,352,503.86 


and OCCUPANCY Seti Oe cine 

ae ant x" <P SmNRe 

BAGGAGE ~~: Spebpaseepgonenosnpene senneceeseces eceeccecsen +» 1,287,881.84 
CEE xecvwenscadebaincie ys pdnddugnabecnotinsthonnstes 1,000/000.09 
Net Surplus to Policyholders..............+00- Ss decccedseces 2,287,881.84 
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MARINE — 
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RIOT and CIVIL 
COMMOTION—EX- 
PLOSION — SPRINK- 
LER LEAKAGE — TOR- 
NADO — RENTS — USE and 
OCCUPANCY—TOURISTS’ 
BAGGAGE oe : ° , 


OldColony| | 
Insurance Company 
BOSTON, MASSACHUSETTS 
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HOME OFFICE, 87 Kilby St., Boston, Mass. 


Western Department 








; De Pacific Coast Department 

Lansing, Michigan 230 Sansome St., San Francisco, Cal. 

Rawlings & Hewett, Managers A. T. Bailey, Manager 
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NATIONAL LIBERTY INSURANCE CO. of America ae 


| 
Better Business i 
Beckons You! 


It’s just around the corner. Be prepared 
toget your share. 63 years of fair dealing. 
53 millions in losses paid. Excellent ser- 
vice and facilities make National Liberty 
policies easy to sell. 


Agents wanted in open territory. Apply today. 
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M. J. Averbeck, Chairman 


= 


Home Office, 709 Sixth Avenue, New York City 
Western Dept., 207 North Michigan Blvd., Chicago 





C. H. Coates, President 


vag | 
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COMPLETE COVERAGE AUTOMOBILE INSURANCE 


TO 


The benefits accruing to agents who place their automobile business through 


a company writing only 


on this one line of insurance gives agents and general agents the represen- 
tation Of a company that 


experience for the proper handling of automobile business. 


THE OHIO CA 


CAPITAL $200,000.00 


AGENTS AND GENERAL AGENTS 


automobile insurance are obvious. The specialization 


has the fullest possible facilities and the widest 


SUALTY INSURANCE CoO. 


HAMILTON, OHIO wriey neers $279,146.27 











Automobile 





Agents, 
Attention 


a 














POLICY HOLDERS 
THE GENERAL AGENCY OF 


NEARE, GIBBS @ LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo i il, tourist, 
1 ’ . » » parcel it, registered mail, 
floater, transportation floater and traveling salesmen floater nme. . 2 
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Fire Business by Re-Insurance Only 


Hail Business written direct through Federated General 
Agency, Masonic Temple, Des Moines, Iowa 


Federated Fire Re-Insurance Co. 


HOME OFFICE 
314-320 M. B. A. Bidg., Mason City, Iowa 


E. G. Dunn, President 
W. S. Hazard, Jr., Vice-President Walter C. Kuester Secretary 

















CAPITAL ASSETS 
$450,000 $1,122,283 
INSURED’S SURPLUS LIABILITIES 
$592,390 $979,894 





Business Is All Right—Let’s Go! 


THE HENRY CLAY FIRE INSURANCE CO. 
LEXINGTON, KY. 








Che Columbian JFusurance Company 


Home Office, Indianapolis, Indiana 


Writes Fire and Tornado Insurance 


Agents wanted in Minnesota, Wisconsin, 
Illinois, Ohio, Indiana and Michigan 











NATIONAL INSPECTION CO. 


223 West Jackson Boulevard CHICAGO 
A Clearing House for 
UNDERWRITING INFORMATION 
3. G., HUBBELL, Mgr. H. B. CHRISSINGER, Ass’t_ gr. 














PITTSBURG UNDERWRITERS | 


a Tae lg Commonwealth Bldg., Pittsburgh, Pa. 
Underwritten by 


Allemannia Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital, $2,400,000. Assets, $13,600,959 
open to Policyholders, $2,591,615 


R. Goodsell, Columbus, Ohio State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
Ww. P. Ray, ares “7 Indianapolis, Ind. 
Fish & Shull Wis., General Agents for Wisconsin 
Roe & Halla, General Agents, and Fred w. Sullivan, State Agent for Michigan 


NEW AGENTS SOLICITED 




















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 83 Maiden Lane, New York 


E. C. STOKES, GAYLE T. FORBUSH, 
United States Manager iate M 


ARTHUR WALLER, 
Assistant Manager 




















Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - 
J. A. RIGBY, President 








$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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NEW RULES AT KANSAS CITY 


Companies to Be Limited to Three 
Agencies There—Those in Non- 
Board Offices Barred 

KANSAS CITY, MO., July 3—The 
Kansas City Fire Insurance Agents’ As- 
sociation has adopted an amendment to 
its by-lays providing that 
shall represent any insurance company 
which shall appoint or maintain an agent 
in Kansas City, Mo., who is not a mem- 
ber of this Association, and, or on and 
after Feb. 1, 1923, represents an insur- 
ance company having more than two 
other agents within the association.” 

An agent for an underwriters’ agency 
is to be considered an agent for the 
parent company and representation of 
any department or departments of a 
company except the ocean marine de- 


partment will be covered by the new 
rule. 
George Oppenheimer, vice-president 


of the association, said that everything 
was going to be so adjusted that every 
agent and every company would be 
cared for. No friction nor complica- 
tion will result in the way in which the 
plan will be put into operation, accord- 
ing to Mr. Oppenheimer. 

The amendments come after several 


years of work in this direction. Ar- 
rangements have been revised several 
times before they were put in final 


shape to be put before the association. 


TO DISREGARD NEBRASKA LAW 
Insurance Department Won’t Try to 
Prevent Transfer of Cases to the 
Federal Courts 





LINCOLN, NEB., July 3.—Super- 
intendent W. B. Young of the Nebraska 
department of insurance has announced 
that he will not attempt the enforce- 
ment of the Nebraska law which pro- 
vides, in effect, that a foreign insurance 
company shall be deprived of its right 
to do business in the state if it transfers 
to the federal court any suit against it 
pending in the state courts. This course 
has been taken on advice of the attorney 
general. 

The nullification of the law, Mr. 
Young explains, is not a voluntary act 
on the part of the state authorities, 
although it is regarded by them as un- 
necessary and too drastic, but because 
the United States supreme court has de- 
clared unconstitutional a similar statute 
passed in Arkansas. The next legisla- 
ture is to be asked to either repeal it or 
make the law accord with common 
justice and fair dealing. The attorney 
general believes that an insurance com- 
pany has the right to choose between 
legal forums open to it for the trial of 
controversies with others, based on ac- 
cepted constitutional interpretation, and 
that it is well established that the exer- 
cise of the sovereign power of the state, 
including such acts as excluding foreign 
corporations that do not obey its man- 
dates, is subject to the limitations set by 
the supreme fundamental law. 

Two cases against foreign insurance 
companies have lately been transferred 
to the federal court without any re- 
monstrance from the state department, 
the lawyers involved or the litigants. 


Hail Claims Numerous 


The Omaha office of the Western Ad- 
justment received over 1,000 hail claims 
resultant from storms of June 25-27. 
Losses were heavy showing total in and 
around Oxford and Holdredge, Neb., and 
northern Kansas. Around Kimball, Neb., 
the storms were spotty, showing total 
losses in some fields and none at all in 
adjoining fields. The storms covered 
northern Kansas, Nebraska and South 
Dakota, and a few claims came in from 
Glenwood, Iowa. 


“no member | 


SMALLEY GIVES EXPERIENCES 


Secretary of the Alliance Co-operative 
Tells Kansas Field Men About 
Visit to Jail 


At its meeting Monday, the Topeka 
Monday Lunch Club was regaled by a 
recital of the experience of E. J. Smal- 
ley, secretary of the Alliance Co- 
operative of Topeka. A few days since, 
while in southeastern Kansas investi- 
gating a claim and looking for the 
“bug” that he surmised was responsible 
for the fire, he went to the county seat 
of Crawford County, the home of some 
of the leaders of the coal mine 
strike that is now on. Mr. Smalley 
called on Milt Gould, the county sheriff, 
and described the person he was look- 
ing for. The sheriff at once led the 
way to the “bull pen” in the county 
jail, unlocked the door, took Mr. Smai- 
ley in and _ locked the door behind 
them. The inmates were given a “once 
over,” which satisfied Mr. Smalley that 
the party he wanted was not in the 
group. After leaving the jail, he asked 
the sheriff as to the identity of two of 
the inmates whose bearing was such as 
to make him take a second look at 
them. Somewhat to his surprise, he 
was informed that the two in question 
were none other than Alexander 
Howat, the deposed coal miner chieftan 
and his henchman, August Dorchy. 
These two men realize that the Kansas 
industrial court law really has teeth 
in it. 

Jacob J. Banks of Atchison, Kan., 
one of the six candidates for superin- 
tendent of insurance on the Republican 
ne was the guest of the club. Mr. 

Banks gave a very interesting talk. He 
said, among other things, that if 
elected, he would undertake to give a 
strictly business administration, with- 
out fear or favor. He said he had 
friends amongst the mutuals, the re- 
ciprocals and the stock companies. He 
said that there was a field for all. 

One familiar face, that of W. S. 
Whitford, of the Springfield Fire & 
Marine, was missing. His infant son 
died Saturday. , 

F. E. Chenowith, special agent of 
the American Alliance and the Great 
American, presided at the meeting. 


Agents Advertise Stock Insurance 

K ANSAS C ITY, MO., July 5—The Kan- 
sas City Fire Insurance Agents’ Associa- 
tion has been running a large sized dis- 
play advertisement in the daily papers 





SPECIAL AGENT 


A Company, writing only the Automobile Liability, 
Property Damage and Collision lines (no Fire or 
Theft) wants a Special Agent or Field Man for Okla- 
homa and northern Texas. Salaried position. An at- 
tractive opportunity for an experienced man who un- 
derstands how to stimulate and increase Agents’ pro- 
duction. Address B-31, care The National Under- 


writer. 








Special per diem 
Insurance Service 


Prompt attention to Losses, adjustments, inspections, 
appointments, including confidential reports and investi- 
gations, transfers and all other field work. Handled in an 
efficient, prompt and economical manner. Reasonable 
cost to companies. Satisfactory references. 


VAN A. DYER 


Special Service to Fire Insurance Companies 
1136 Park Ave., Omaha, Neb. 











WANTED 


Agency connection for a Stock Fire 
Company, writing automobile insur- 
ance at less than conference rates. 
Have large volume. Address B-27, 
Care The National Underwriter. 














n 


mao = bh, ee 


- OO et ope eee sd Ah 3 8S 


1992 July 6, 1922 THE NATIONAL UNDERWRITER 29 


== 








here under the heading “Are You Really 
Insured—Or Do You Only Think You 
Are?” The advertisement emphasizes the 
necessity for the insured making certain 
of the stability of the companies which 
carry his insurance and points out the 

safety of old line stock company cover 
YCES as opposed to the assessment variety. 
The association publishes a list of ap- 
: proved agencies and also a list of the 
rative companies doing business in Kansas City 
ut which have been approved both by the 
insurance department of Missouri and 
by the association. Policyholders are 
urged to check over their policies with 












BOMPANT? 


HOME OFFICE,PIERCE BUILDING 
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opeka this “approved list” in order to be cer- 

by a tain of the character of protection which CHAS. W. DISBROW, PRESIDENT 
y they have. 

Smal- Le 
Co- ee : 

since, Inspection at Coffeyville, Kan. “All Ki d f I e ” 
vesti- An effective demonstration of how prop- In S O nsurance on Automobiles 
r the erty owners themselves can save money 
nsible in the way of reductions in insurance 
, seat rates by inexpensive improvements has 
some just been completed at Coffeyville, Kan. 

“ae The demonstration was made by the en- 

anne gineers and inspectors of the state insur- 
1alley ance department’s rating bureau and the 
heriff, Kansas Inspection Bureau. There had 
look- been a great many complaints of the in- 

d the surance rates in Coffeyville since the re- ’ 
, inspection and reclassification of the town. 
ounty 
Smal- It was arranged for the forces of the F ‘ 
shi two bureaus to spend an entire week in A N al Fi | 
Arona the so baggy —— 300 ry were a merican ation Ire hnsur ance 
spected and in nearly every instance the 
y that inspectors were able to show where the C or 
n the rates could be reduced from 5 to 30 cents ompany 
asked by minor improvements or cleaning up | j 
vo of or the making of some badly needed re- e 

ch as pairs. There were very few risks on Capital $500,000 

k at which there did not appear to be any 
saving available. P 

a Phe inspectors checked every risk, PR , CHAUNCEY B. BAKER, President JOHN A. DODD, Seeretary 
- showing what the base rate for the risk m i P 
modes was and how the various small items Its Name Indicates Its Character. Progressive, Yet Conservative. 
lettan brought on after charges an ow im- ° e 
rchy. provements and repairs provided for cred- Operating Along Sound Lines. 
ansas its. Every owner and tenant was given 
teeth an inspection slip to show what should 

or could be done to reduce the insurance. 

Kan., Ty aoa 
verin= R. C, Woodworth Dies Suddenly ROVIDENCE ASHINGTON INSURANCE CoO. 
3 KANSAS CITY, MO., July 3—Roy C. 

r. Woodworth, president of R. C. Wood- 
He } worth & Co., insurance brokers, died June PROVIDENCE, RHODE ISLAND 
it if 29. Mr. Woodworth, who was 45 years 
ive a old, had just returned from a picnic with 
. his family and had gone to the ice box . . . 
with- oy come ies mie takiee ae tee Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
1a death was due to heart disease. ° : . “ahr e e 

e Fe- a Weodeuite cas cern te ttibtie —Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
| = bury, Ind., and moved to Kansas City = ° ° es 

<a ‘tae Gees Cae ne Was th wes Automobiles, Against Fire, Theft and Collision. 
a old. He was a graduate of the Univer- ' 

: . sity of Michigan and a member of several ee ¥ . 
hens clea ones sai gpa gr diggh a New England’s Oldest Company—One Hundred and Twenty-two Years of Service 
bt Compiling Kansas Experience WESTERN DEPARTMENT, CHICAGO, ILL. 

Great TOPEKA, KAN., July 3.—The Kansas 
g. department expects to complete the com- | | FRED, B. LUCE, Manager Cc. E. CLUTIA, Asst. Manager 

3 pilation of the underwriting experience of 

the fire companies for 1921 before the 

pl end of the month. All of the pag gern 

wild have finally made their reports of their 
lee. experience by classes for the last year - ANNUAL STATEMENT, JANUARY 1, 1922 
; nae and the information is now being tabu- 
satiate lated by the department. The department ASSETS LIABILITIES 

has been requiring special reports of the ee e ie ewe ye Eye eee ho $8,062,829:7 
riting j f h compan J. S. Gov’t Securities...... mium Reserve. 2, 2 

zs br nage heehee gto = ggnace edger Pepys naan é Other Bonds and Stocks... 9,027,084.10 | Losses in Course 
lity, or The Ee, See 7a wee ee eee Loans on Bonds and Mort- of Adjustment 1,316,999.93 

oo tions each afford an interesting study of INS CO OF AMERICA RE EP oe Bt RE 60,000.00 | Commissions and 
Mile the experience of the companies on the Cash in Banks and on Hand 693,376.51 other Liabilities 447,597.7 
or different classes of business written and Premiums in Course of Col- Capital Stock... 2,000°000.00 $11,827,427.35 
un the various hazards. NEW YORK mo paerat cx pin diecotbnah 1,508,341.65 
hg pet a Accrued Interest and Other = : 
ader- y Net Surplus Beyond Capital 

Fee NT eee eC eee en 214,507.38 il Liabiliti 5 172 
Heavy Loss at Waterloo *“‘ One of the Giants” parce Pines a aaaaid dacodet $ pom 
rw WATERLOO, IA., July 3.—Loss of TE Ba kcacarccscaces $17,125,599.64 urplus to Policyholders.... 7,298,;172.29 
$700,000 was caused by fire which de- 
\ stroyed plant of the George B. Miller & 
my ] : - 
' Son gas engine factory here. Insurance We 8s t ern D e p ar t men t w. E. McCULLOUGH, Manager 
t was reported as only $100,000. The fire C. P. HELLIWELL 
: was discovered in the office but before _s }Joint Assistant Managers 
it could be checked had reached the fac- CHICAGO Cc. F. THOMAS 
tory and, fed on oil and paint, swept 
ons, through the entire plant. The company 
sti- had been organized only two years. The 
ae factory covered a ground plat 100x700 
able feet. 
° o 
Davenport Wants 1923 Convention United States Automobile 

i DAVENPORT, IA., July 3.—Davenport 

wes local agents will extend an invitation to C om an 
the state association to hold its 1923 nsurance 
convention in this city. The 1922 meet- 
ine ill be in Mason City, next month, A STOCK COMPANY AUTHORIZED UNDER TIIE LAWS OF IOWA 
aha x S. Ellsworth, president of the D M : I 
ecu Davenport club, will head the big dele- a 
gation to bear the invitation. es oines, OW 
ire Iowa Losses Alarming AUTOMOBILE ici ah lly says 
ir- DES MOINES, IA., July 3.—State Fire Facilities For Full Coverage Plant t ur Agency 
— Marshal Tracy has been contemplating A. G. OGLE, Secretary and General Manager 
7, the fire losses in Towa for the first six 








months of 1922 with alarm. They have 
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RATE REDUCING 
APPLIANCES 


Bearing the label of the 


Underwriters Laboratories, Inc. 





FIRE EXTINGUISHERS 


FIRE PROTECTION EQUIPMENT CO., 
Rand McNally Bidg., Chicago, Ill.: Soda and 
acid quart type and non-freeze fire cxtinguish- 
ers, chemical engine, hose and building equip- 
ments. Compl gil ing service and dis- 
counts to all insurance agents. 








SAFETY CANS 


JUSTRITE MANUFACTURING CO., 
2067 Southport Ave., Chicago, IIl.: Non-ex- 
plosive safety cans, automatic oily waste cans, 
fire extinguishers. Underwriters label on all de- 
vices. 











THE 
London & Lancashire 
Insurance Company 


Limited 


of London 


CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 


A. G. McILWAINE, Manager 
Hartford, Conn. 


GEORGE O. SMITH, Manager 
San Francisco 








BREVOORT 


HOTEL 
Madison Street CLITCAGO 


East of La Salle 
Insurance Headquarters 


Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 














ORIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. - 
HARTFORD, CONN. 


CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, Ill. 


President 








GEORGE 0. SMITH - - 
SAN FRANCISCO 


Manager. 














HOTEL WISCONSIN | 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath 

















averaged $1,000,000 per month or $1,500,- 
000 over the first six months of 1921. 

“I believe that the financial situation 
has been a temptation to incendiarism,” 
said the fire marshal. “We have inves- 
tigated a great many fires this year that 
we have been satisfied have been due to 
firebugs but in most instances we have 
not been able to produce the proof. Re- 
quests for investigation have beén more 
numerous than ever before.” 


Burleson Buys Powell Agency 


H. C. Burleson has recently purchased 
the W. P. Powell agency at Cedar Rapids, 
Ia., and has taken active charge of the 
fire, casualty and accident and health 
lines. Mr. Burleson completed a course 
of training for special agents at the home 
office of the Aetna Life. He was then 
assigned to the Des Moines branch office 
of the Aetna Life and for the past two 
years has occupied the position of spe- 
cial agent, traveling in Iowa and Ne- 
braska, 


Penny Causes $10,000 Fire 

LINCOLN, NEB., July 3.—A_ penny 
caused a $10,000 fire in Lincoln the night 
of June 24. The penny was found by fire- 
men, after they had extinguished the 
blaze in a combined grocery and meat 
market, back of the fuse in the fuse box. 
Evidence at hand convinced the firemen 
that the blaze had started in that box. 
This is the second time within a few 
weeks that similar fires have been started 
in this way. Chief Steele has started an 
inspection of every fuse box in the city, 
and proposes to call to account every 
tenant and landlord whgre they are found. 


Companies Sued on Loss 
DES MOINES, IA., July 5.— Ten fire 
companies are made defendants in suits 
for $81,241.75, asked by the owners of the 
Clapp block, Des Moines, which was de- 
stroyed by fire April 19. The plaintiffs 


are F. J. Younker, Minor Silverberg, Jacob 


Lince and the Northwestern Mutual Life. 

The defendants are the Hartford Fire, 
Northern Assurance, London & Lancash- 
ire, Sun, North British, North America, 
Home of New York, Continental, London 
Assurance, Commercial Union. 

The companies have refused to make 
settlements pending an investigation into 
the origin of the fire, it is understood. 


Missouri Notes 
Oppenheimer Brothers are representing 
the Chicago Fire & Marine at Kansas 
City. 
William H. McCarty, son of J. H. Mc- 





Carty of Stanberry, Mo., who died re- 
cently, has taken over his father’s busi- 
ness. William McCarty had been asso- 
ciated with his father in business. 


Miss Flora Blackmore, formerly under- 
writer in the fire insurance department 
for Brown, Mann & Barnum of Kansas 
City, has left for California, where she 
intends to remain permanently. 

Miss Susan Blakey, an independent in- 
surance broker of Kansas City, Mo., 
attended the Confederate Reunion at 
Richmond, Va., as maid of honor of a 
Missouri chapter of the Daughters of the 
Confederacy. She will be gone a month. 

Lawrence Phister of the Phister Insur- 
ance Co., Kansas City, left recently on a 
motor trip to California. With him was 
his son, Lawrence, Jr. Mrs. Phister and 
another child are making the trip by train. 
The Phisters are to be gone about two 
months. 





Nebraska Notes 


Fire at Beaver City, Neb., destroyed 
three business buildings and their con- 
tents with a loss estimated at $10,000, a 
little more than half of which is covered 
by insurance. 

Joseph Weinberg, a well-known insur- 
ance man of Lincoln, died June 29 of an 
attack of heart disease after he had 
driven his automobile into his garage. 





Iowa Notes 


Columbus Junction, Ia., has voted bonds 
of $10,000 for waterworks improvement. 
The proposition carried by only six votes. 

A fire caused by an improperly 
grounded radio receiving set reported to 
State Fire Marshal Tracy of Iowa, has 
caused him to issue warning to radio 
operators to be sure that their wires 
are properly grounded to throw off light- 
ing and charges of static electricity. 

Miss Jennie Jones, pioneer business 
woman of Burlington, Ia., who was en- 
gaged in insurance work here for a num- 
ber of years, died last week. She started 
her business career in Burlington 50:years 
ago, being the first woman there to enter 
that field. 


No less than seven different fires have 
been started in property of grain and feed 
cealers in Des Moines in the past few 
weeks, The Pease Hay Commission Com- 
pany was destroyed last week for the 
second time within a short time. The 
warehouse was entirely closed and no 
source of the blaze could be discovered. 
Police who have been investigating these 
fires confess they are thus far baffled. 





Mrs. Ida M. Keesling, widow of H. M. 
Keesling of Fredonia, Kan., who died re- 
cently, is continuing the agency. Mrs. 
Keesling had some experience in the in- 
surance business before her husband’s 
death. 
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DALLAS SITUATION IS TENSE 


Efforts to Meet Alleged Unethical Com- 
petition Make Future of Local 
Exchange Uncertain 


DALLAS, TEX., July 3—The Dallas 
Insurance Exchange has been brought 
face to face with the problem of dealing 
with competition which its members 
declare is violating all the rules of good 
agency practice. Whether the ex- 
change will survive the battle remains 
to be seen. There are several promi- 
nent agents here, some of them mem- 
bers of the exchange, who declare the 
exchange is destined for the scrap heap; 
that it will probably break up and an- 
other organization be formed to take its 
place. Officers of the exchange, how- 
ever, believe it will be winner in the 
fight and are lending their undivided 
efforts in that direction. 


The situation became acute recently ° 


when Seay & Hall, old members of the 
exchange, tendered their resignation in 
order to be able to fight their outside 
rivals with their own weapons. The 
resignation has not been accepted. The 
exchange realizes it can not reject the 
resignation. It also realizes that if it 
is accepted and Seay & Hall deviate 
from the “trodden paths” other agencies 
will have to follow in order to protect 
themselves, and that the usefulness of 
the exchange will be impaired. 


Indiscriminate Appointments Charged 


In a nutshell, there are some general 
agencies in Dallas which are said to be 





appointing agents indiscriminately. It 
is charged that these agents are named 
for no other reason than getting a risk 
here and one there, It is said one office 
has a hundred of these agents, among 
them brokers, carpenters, realty men, 
painters, plasterers, shoemakers, sten- 
ographers, clerks and even office boys. 
These are really “part-time” agents, but 
are said to be posing as real agents and 
some are even licensed. It is said these 
offices name a carpenter agent when they 
think that carpenter can insure a house 
he is building and pay him a commission 
of 10 percent for the deal. More than 
that, it is charged some of these com- 
panies get around the recent ruling of 
the insurance department by obtaining 
a commission or license for the carpen- 
ter-agent and while the license is good 
for a year and shows the carpenter or 
butcher a bona fide agent of the concern, 
he probably will turn in but one appli- 
cation for insurance—the one he was 
appointed to get. 

It is charged that the I. Reinhardt & 
Son general agency has scores of agents 
in Dallas and a number of insurance 
brokers, many of whom are declared to 
be in this class. Reinhardt denies the 
charges. His firm is not a member of 
the exchange. 

It is said that Seay & Hall, after tak- 
ing over the general agency of the Ogle- 
thorpe Underwriters, desired to get out 
of the exchange in order that they could 
use the same tactics in going after busi- 
ness. The exchange prohibits such tac- 
tics. Seay & Hall declare they have no 
such intention, but just wish to be free 
in all matters pertaining to writing in- 
surance. 


General Meeting Preposed 


Not more than 50 percent of the agents 
in Dallas are members of the exchange. 
For several months there has been a 
lack of interest in the affairs of the 





body. It is said the exchange has failed 
to grow because of the practice of some 
companies in licensing agents. 

Right now there is a move on foot for 
the calling of a general meeting of all 
local and general agents and others con- 
cerned with a view of discussing the 
trouble in a frank manner. It is prob- 
able that if this meeting is called the 
present association will give way to 
something bigger and better. There is 
a feeling among many of the offices that 
if all parties can be gotten together for 
a candid statement of facts and figures, 
a plan will be hit upon for forming an 
organization which will include the gen- 
eral agents and other representatives in 
the city. If these interests cannot be 
gotten together it looks as though the 
exchange is headed for the rocks. 


State Association Interested 


The Dallas situation 
nected with the abrupt adjourning of 
the Texas Association of Insurance 
Agents at El Paso to meet in Dallas in 
September. It was said there that Dallas 
was setting the example in these things 
and other cities were following. It was 
stated that not more than 50 percent of 
the insurance men in any town were 
members of the local association and 
that the main reason was they could not 
be members, respect their membership 
and compete with concerns which li- 
censed agents promiscuously. It was 
then decided to adjourn the convention to 
meet here and in the meantime to make 
every effort to get the agents lined up 
with the local board with the idea of 
bringing pressure to bear on agencies 
which persisted in using alleged unethi- 
cal methods in obtaining business. 

It is beleved the Dallas exchange will 
be either made or broken before the 
meeting in September. 


FAIR CROP REPORTS SHOWN 


is closely con- 


Texas Will Round Out the Season in 
Excellent Shape Despite Many 
Adverse Conditions 


Crop reports from business men and 
bankers of Dallas, Tex., are unusually 
optimistic and indicate that the yield in 
all crops will be satisfactory. There is 
only one drawback, that being in con- 
nection with the cotton crop, several 
fearing that the boll weevil will cut the 
cotton yield to a considerable extent. 
The reports based on estimates indicate 
that the cotton acreage is from 10 to 20 
percent above last year, but the damage 
from the boll weevil is expected to seri- 
ously cut the total yield. There is ex- 
cellent showing throughout the state for 
the cotton crop. A good corn crop is 
assured in most places, but the wheat 
crop will be slight, both in yield and 
quality, the latter being affected by ex- 
cessive rain. The acreage in the oats 
this year is larger than last and the yield 
is very satisfactory. Reports from all 
parts of the state indicate that the farm- 
ers have been working with exceptional 
energy and are exerting every effort to 
bring in a good yield. Prospects are 
that the largest grain output will be 
reproduced this year. This is probably 
due to many farmers reducing the 
wheat acreage due to the dry fall of 
1921. Vegetables and fruits throughout 
the state are encouraging and indicate a 
record yield. 


Easley Gets Globe Indemnity 


DALLAS, TEX., July 8—George M. 
Easley & Co. of Dallas will hereafter rep- 
resent the Globe Indemnity (fidelity and 
surety lines) as general agents. Mr. 
Easley and H. V. Hays of George M. 
Easley & Co. have just returned from 
Newark, N. J., where these arrangements 
were completed. 

During their absence Messrs. Easley 
and Hays had the pleasure of attending 
the annual outing of the employes of the 
Globe Indemnity and the Liverpool & 
London & Globe at Asbury Park, and 
while at Boston were guests of the Em- 
ployer’s Liability at its annual outing. 
Hartford and New York were also on 
their itinerary, 


Probe Dallas Explosion 


DALLAS, TEX., July 3.—Investigation 
is being made by authorities here of an 
explosion last week, followed by fire, 
which resulted in the injury of five per- 
sons and a property loss placed at ap- 
proximately $50,000. The property dam- 
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aged was the Bush Temple, housing the 
Bush & Gerts Piano Co, and Mahoney 
photographic studio. W. L. Bush, presi- 
dent of Bush & Gerts, and P. B. Mahoney, 
photographer, were among the injured. 
Bush was overcome by smoke and suffered 
severe cuts and bruises on the face and 
hands. Mahoney sustained bruises to his 
right leg and on the face when hurled 
from a second story window by the ex- 
plosion. 

Two theories are advanced by firemen 
as to the cause of the explosion. It is 
believed by some that the fire resulted 
from an explosion of paint in a closed 
room, while other expressed the opinion 
that the explosion was caused by a leaky 
gas pipe. 





Defer Oil Schedule Hearing 


AUSTIN, TEX., July 3.— Adjournment 
has been taken to July 24 by the State 
Fire Insurance Commission of the hear- 
ing on a revision of the general basis 
schedules. When the commission recon- 
venes it will give consideration to the oil 
provisions. Postponement was had at the 
instance of the oil interests in order that 
they be better prepared to discuss the 
basis rates for that industry. 

All other parts of the schedules have 
been completed and only the oil rates are 
yet untouched. When the oil classes are 
finished the commission will proceed with 
final adoptions. 

No attempt has been made to raise the 
rates, either by the commission or the 
insurance companies, and none is expected 
to show any material advances. In the 
adjustments and new forms some rates 
have been slightly increased and others 
slightly lowered, the intention being to 
maintain an average of the present level. 


Trezevant & Cochran Picnic 


DALLAS, TEX., July 3—The annual 
pienic of the office force of Trezevant & 
Cochran took place at Lake Cliff Park 
last week. The program opened with a 
baseball game between the underwriting 
and accounting departments, the feature 
of which was the heavy slugging of the 
accountants. With the conclusion of the 
game, field sports were next in order, 
with events for both ladies and men. 
Winners in tne girls’ contests were as 
follows: Fifty-yard dash, Mittie Wil- 
liams; egg race, Mrs. Hockwald; potato 
race, Katharine Morrison; hop, skip and 
jump, Blanche Norman. Among the win- 
ners in the men’s events were: Egg 
race, W. J. Stone; 100-yard dash, Jack 
Wood; potato race, Ben T. Harrison. The 
relay swimming race was won by a team 





composed of Finnis Tacker, Russell 
Crossland, Ben T. Harrison and A. 2 
Blacklock. Prizes were awarded to the 
winner of each event. 


E. M. Hafer Dead 


DALLAS, TEX., July 3—Edward M. 
Hafer, manager of the marine depart- 
ment of the Trezevant & Cochran general 
agency here, is dead. He had been with 
the agency four years, coming here 
from Florida, where he was connected 
with the P. & O. Steamship Lines. He 
was regarded as an authority on marine 
underwriting and was well known among 
marine men all over the country. 

Mr. Hafer was prominent in Masonic 
circles. The body was sent to Marietta, 
Ga., for burial. 


Cochran in Honolulu 


DALLAS, TEX., July 3—Sam P. Coch- 
ran, member of the general agency firm 
of Trezevant & Cochran, is spending 
some time in Honoiulu as the guest of 
the imperial potentate of the Mystic 
Shrine. Mr. Cochran is one of the fore- 
most Masons of the nation. 

J. T. Trezevant of the same firm is 
spending the summer in Europe. 


Blue Goose to Lancaster, Tex. 


A complimentary luncheon will be 
given for members of the Texas Blue 
Goose, at Lancaster, Tex., July 10, by 
Charles Randolph Rea, a local agent at 
that point. 


Texas Notes 


Leon Dargan left recently for Atlanta, 
ya., and later will visit New York City 
before his return to Dallas. 

Mr. McDougald, of the firm of McDoug- 
ald & Moore, Kemp, Tex., is retiring from 
the agency, which will be operated by 
Forest Moore. 

Construction of a $25,000 electric fire 
alarm system is to start in Amarillo, Tex., 
as soon as material can be shipped. A 
box will be located in each business 
block. 

V. H. Osborne and Wirt Leake of Dallas 
were in Victoria, Tex., last week attending 
the annual meeting of the South Texas 
Blue Goose. 

The agency of R. S. Kimbrough at 
Mesquite, Tex., has been sold to W. E. 
Baker. Mr. Kimbrough has gone to El 
Paso for an indefinite time to recuperate 
from a recent illness. 

Charles L. Miller, Texas state agent 
for the National of Hartford, has just re- 
turned from a home office visit in Hart- 
ford, stopping en route to Dallas at 
Lonoke, Ark., for a brief visit with his 
family, who are spending a vacation there. 








KENTUCKY AND THE SOUTH 








WILL PROTECT CITRUS CROP 





Conference Will Be held to Discuss 
Rates and Forms for Writing 
Frost Insurance 


A conference between representatives 
of the Eagle Star & British Dominions, 
the Hartford, Home of New York, and 
North America, will be held at an early 
date to consider policy forms and 
proper rates for insuring the citrus 
crops of Florida against damage by 
frost. The Eagle Star, Hartford and 
the North America have been writing 
the business in an experimental way 
for the past year, while the Home plans 
taking it up. The citrus crop of Florida 
is a most important one and fruit grow- 
ers in the state for years have been 
eager to secure indemnity against its 
total or partial loss through severe 
frost. One of the prominent fruit ex- 
changes was disappointed at the rate 
charged it for the protection, 8 percent 
—holding this to be unwarrantedly 
high. In the opinion of the fruit men 
a reasonable tariff would be about 2 or 
3 per cent. One of the companies issued 
a policy guaranteeing its holder against 
loss through a fall in the market | price 
of oranges beyond an agreed figure; 
but indemnity of this nature is hardly 
likely to become popular. 


Tornado Insurance Changes 


NEW YORK, July 3.—Such changes 
in the policy forms, rules and rates gov- 
erning the writing of tornado insurance 









as were determined upon at the annual 
meeting of the Southern Tornado In- 
surance Association at its annual meet- 
ing held in this city late in May, have 
been fully whipped into shape and once 
the revised forms be had from the 
printers they will be promptly ——— 
to the association’s members. 

changes are understood to be cugortan 
and agents will be asked to give them 
very attentive study. Tornado insur- 
ance continues to grow in popularity in 
‘the west and in the south, several 
severe storms having impressed upon 
property owners the desirability of con- 
stantly carring this form of indemnity. 


Bourne In Adjusting Firm 


Edward Bourne, Jr., who has retired 
from the service of the North British & 
Mercantile and allied companies, for 
which he has been southern general 
agent, has gone to New Orleans where 
he becomes a member of the firm of Mc- 
Bryde & Bourne, successors to Pescay & 
McBride, independent adjusters. 


Hearing on U. S.-North River Case 


RICHMOND, KY., July 3.—Commis- 
sioner Button has set July 21 as the date 
for the hearing on the question of whether 
the United States and North River are 
entitled to be readmitted to the Virginia 
Inspection & Rating Bureau. Relations 
between those two companies and the 
Bureau were recently severed, it will be 
recalled, when the bureau declined to ap- 
prove certain profit forms which they 
were using. The understanding is that 


an effort will be made to bring about an 
adjustment of the situation to the satis- 
faction of all parties concerned. Officials 
of the Southeastern Underwriters Asso- 





ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Forty-Sixth Annual Statement December 31, 1921 





ASSETS LIABILITIES 
Bank Stocks and United Losses in Process of 
States Government Adjustment... ... ..$ 4,183.18 
P Bonds ........... . $369,538.22 Reinsurance Reserve... 125,415.80 
referred Stocks and 
Nee.......:... Saeen Reserve for Taxes..... 5,000.00 
Cash in Banks and Office 53,521.87 | Reserve for other Con- 
Premiums in Course of ° tingencies ......... 1,000.00 
Collection......... 19,991.50 | Capital. . $200,000.00 
Accrued Interest...... 1,021.34 | Surplus. . 113,778.06 313,778.06 
$449,377.04 $449,377.04 


Increase in Reinsurance Reserve, $16,405.84 


Increase in Assets, $28,414.63 Increase in Surplus, $12,298.22 


M. S. CREMER, President HENRY F. TUERK, Secretary 














Third Edition of Valuable 
Agency Aid Now In Press 


OR nearly ten years the National Underwriter Company has 

been issuing the Dean Schedule Correspondence Course and the 
third edition of this course is just now coming from the press. It is 
strictly up-to-date, as it has been prepared by Mr. J. S. Glidden, 
assistant manager of the Chicago Board of Underwriters, to accord 
exactly with the 1921 edition of the Dean Schedule. 


This Correspondence Course gives to every insurance man in 
territory where the Dean Schedule is used, knowledge which is really 
essential if he is to understand the rate making method in use. While 
the course is not designed to make a man a full fledged rater, it has 
made it possible for more than a thousand local insurance agents of 
this country to gain a knowledge of rate making methods which has 
enabled them to give a better service to their clients, resulting in 
increased business and income for themselves. Many letters have 
been received from those who have taken the course, saying that the 
knowledge received has proved invaluable in soliciting and holding 
business, 


We have prepared a 16-page pamphlet to tell you all 
about this course, about its instructor, what it includes, 
how it may be used and how you may proceed with its 
study to the best advantage. 


May we not send you this 16-page pamphlet ? 


FIRE PROTECTION 


420 E. Fourth Street Cincinnati, Ohio 


FIRE PROTECTION, 420 E. Fourth St., Cincinnati, Ohio. 
Gentlemen: 


I am interested in your Dean Schedule Correspondence Course and would like to 


have you send to me, without any obligation on my part, your 16-page pamphlet, 
“BUSINESS-GETTING KNOWLEDGE,” telling all about it. 


Se T3858 Wai A occic rca cee ied 
CBB 5 odin So Sess Sbslee bh cans clea te Beaks 
SNR on seen dee cn dained: ahs. cattndude tueyoawecaees 
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ciation at Atlanta are expected to be in 
attendance upon the hearing. 

The date was first fixed for July 7 and 
was changed to July’ 21 when it developed 





that representatives of the association 
would be unable to be present on that 
day. Meanwhile the United States and 
North River are filing their rates direct 
with the state insurance bureau. 
Merger Makes Big Agency 
Boone, Foreman & Lackey, Ine., at 


Paducah, Ky., representing a merger of 
the two fire agencies of Boone & Co., 
and Foreman & Lackey, composed of 
E. G. and F. C, Boone; and A. M. Fore- 
man and Ernest Lackey, will be one of 
the largest in Western Kentucky. The 
Boone agency was established in 1878 
and the Foreman & Lackey agency in 
1910,, both operating real estate offices 
and handling general insurance. soth 
agencies listed about seventeen com- 
panies, resulting in one agency which 
will have about thirty companies after 


transfers are recorded, 
very few duplicates. 


which include 





Decision on Mortgagee Clause 

Underwriters are deeply interested in 
a recent decision by the supreme court 
of South Carolina, the substance of 
which is that when a policy notes that 
the insured property is mortgaged but 
the loss is not made payable to the mort- 
gagee the insurance eompany may be 
liable to both insured and mortgagee. 


Big Kentucky Tobacco Loss 


A heavy fire loss was experienced at 
Henderson, Ky., June 30, when the fac- 
tory of the Hodge Tobacco Company 


burned, the loss being reported at around 





The Concordia Fire 


Insurance Company 
__of Milwaukee, Wis._ 


Total Assets, Jan. 1, 1922 $4,710,586.53 
Capital Stock .... 750,000.00 
Re-Insurance Reserve. . 2,692,304.24 


Reserves of other Liabili- 
eae Bie 478,099.62 
Surplus to Policyholders 1,540,182.67 


— Writing — 


Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 








FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 

WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Streets 
Chicago 


FRED A. RYE, Manager 
A. M. NELSON, Asst. Manager 
J. C. GRIFFITHS, Asst. Manager 








Dayton Mutual Fire 
Insurance Co., Sii0* 
B. C. COLEMAN, Secy. 


Conservative and Careful 
Management 


AGENTS WANTED 
Address Home Office 




















| application of the 


$250,000. The concern had $225,000 in- 
Surance in tobacco and $15,000 on the 
frame plant. The three story wood 
structure contained 600 hogsheads of 


Strips, valued at $235,000. 


Replacement 





value of the building is said to be 
$30,000. 
Stays With Fidelity-Phenix 
Garnett Kemper, Kentucky state agent 


for the farm development of the Fidelity- 
Phenix, who was offered 
ency of the 
Clay Fire, 
field 


the superintend- 
farm department of the Henry 
decided to remain in the 


has 


Kentucky Notes 


Richard D. Thompson, in the insurance 
business in Paducah, Ky., was married 
July 2 to Miss Ethlen Smith. 

Richard C. Sutherland, Louisville insur- 
ance agent, was married to Miss Irene 
Robinson, also of Louisville, at Shelby- 
ville, Ky., July 1. : 

Dr. Ben lL 
Casualty of 
a candidate 
tion for 
district. 

At Marion, Ky., J. T. Hicklin has pur- 
chased the insurance agency operated by 
himself and John Eskew, an original deal 


Bruner of 
Louisville, 
for the 


congress in 


has withdrawn as 
Republican nomina- 
the Fifth Kentucky 


whereby Eskew was to have purchased 
the business having swung around and 
Hicklin was the buyer. 


Fire at Pikeville, Ky., June 30 destroyed 
the Sanitary Steam Laundry, the blaze 
being so hot that the concrete walls were 
crumbled. The plant had recently been 
equipped with machinery costing about 
$20,000. Loss. was estimated at $25,000. 

Lewis Tachau, of E. 8S. Tachau & Sons, 
local agents of Louisville, and one of the 
star golfers of Louisville, recently took 


the Transylvania | 


part in the Southern Amateur Golf Cham- | 


pionship, at 
inated 
Tachau 


Atlanta, Ga., but 
after a day or two of play. 
spent a week at Atlanta. 
E. B. Sarnuels has bought the J. M. Kemp 
Insurance Agency at Clinton, Ky., and has 
consolidated with his present insurance 


elim- 
Mr. 


was 


! 


MONTANA BLUE GOOSE ELECTS | UTAH QUALIFICATION BILL 


Special Agents’ Association Also Holds 
Meeting at Great Falls, With Good 
Attendance 


GREAT FALLS, MONT., July 3.— 
At the annual meeting here of the Mon- 
tana Blue Goose J. E. Campbell of 
Great Falls was elected most loyal gan- 
der. Other officers elected were: Fred 
A. Henderson, supervisor of the flock; 
Harry A. Burton, custodian of goslings; 
Grant R. Brown, guardian of the nest; 
C. D. French, keeper of the golden egg; 


Ray C. Culver, wielder of the goose 
quill 

H. C. Linng, adjuster of the Pacific 
Coast Adjustment bureau in Great 


Falls, was initiated. 

The Montana Special Agents’ Asso- 
ciation also held its semi-annual meet- 
ing at the same time, with a large num- 
ber of field men in attendance. J. M. 
Wallace, of the New York Underwriters, 
president of the organization, presided. 
C. W. Cook of Butte, secretary of the 
Board of Fire Underwriters, 
paper on “Fire Protection for 
Municipalities.” 
Connecticut, spoke on “Physical Condi- 
tions and Inspections of Butte.” A 
paper on “General Mercantile Hazards,” 
prepared by H. G. Burton, of the North 
British & Mercantile, was by S. A. 
Campbell. W. A. Fritz of the Phila- 


read a 


cal and 
Mercantile 


Moral Hazard in 
Districts of Helenz 
The meeting concluded with a joint 

banquet of the two organizations. 


Congested 


Application Is Approved 
FRANCISCO, CAL., July 
Assurance 
membership in 
Board was approved by the 
mittee last Thursday. Charles R. Colgan, 
Secretary of the company, appeared 
the committee on its behalf. The 
necessary members’ vote is now being 
taken. The Assurance Company of Amer- 
ica expécts to obtain its California license 
about July 6. 


SAN 2.—The 
America for the 


executive com- 


be- 
fore 


business. This makes one of the strong- 


est agencies in western Kentucky and 
now represents the Hartford, Fidelity- 
Phenix, Northern Home of New York, 


Royal, Springfield, American Eagle, Ohio 
Valley and Pennsylvania. 


At Clinton, Ky., J. M. Kemp has sold 
his insurance agency to E. B. Samuels, 


who also operates an agency there. The 
merged agency will be the largest in the 
town or immediate district, it having 
about twelve companies. Mr. Kemp has 
purchased a half interest in one of the 
oldest and largest agencies at Chatta- 
nooga. 


Louisiana Notes 


ik. A. Chavanne of New Orleans, state 
agent for the Royal, spent several days 
in Atlanta the past week. 

Vm. 


H. Kitchen, junior member of 
general 


agency firm of J. D. 
Bro., of New Orleans, died a 
ago at New Orleans after an 
several weeks. 

C. J. Michel, father of E. Jules and 
F. Ralph Michel, prominent general insur- 
ance agents at New Orleans, died June 29 
of complications growing out of injuries 
received in an automobile accident Nov. 
29, 1921. 

I. M. Highfill, farm special for the 
Royal in Louisiana, is spending his sum- 
mer holiday at his old home in Missouri. 
Mr. Highfill is a staunch member of The 
Long Bow Club, and each year after his 
resting spell has numerous weird tales 
to tell of the wilds existing in the state 
the “James Boys” made famous. 

Cc. D. Grover, special agent for the 
North British & Mercantile fleet in Louisi- 
ana, recently returned from a trip to the 


the 
Kitchen & 
few days 
illness of 


New York office. Edw. Bourne’s resigna- 
|} tion to go into the adjustment business 
with headquarters at New Orleans, left 
vacant. Mr. Grover’s visit to New York 
the post of general agent for the south 
is said to be of significancé. 

Fred H. Warren, state agent for. the 
Roval in Tennessee, spent several days 


at southern department 


headquarters the 
week of June 


26 and July 


ON THE PACIFIC COAST | 


Commissioner for Measure but Agents’ 
Attitude Toward Proposition Not 
Clearly Defined 


SALT; LAKE. CIty, UTAH, -jJaly 
3.—A measure is to be presented to 
the next legislature which will have for 
its object the compelling of every new 
applicant for an agent’s license to pass 
some sort of examination in the funda- 
mentals of insurance. Some of. the gen- 
eral agents have expressed themselves 


| as not being opposed to such a measure 


but have shown no enthusiasm what- 
ever. The life men are expected to be 
more favorable than the fire agents be- 
cause they have no organization such as 
the Board of Fire Underwriters that 
regulates the number of underwriters in 
a city and suffer more from “part-time” 
agents who have no financial standing. 
Commissioner Walker favors .the 
movement but would not say just what 
chances he thought the proposed bill 


| would have or what form the examina- 


| tion should take. 
Small | 
A. W. Nyblom of the | 


lers of 
| whatever of getting it on 
| books. 
delphia Underwriters spoke on ‘“Physi- | 


Company of | 
Pacific | 


He said he preferred 
to wait a little longer before making a 
statement. It would seem from past 
experience that unless the insurance men 
are an absolute unit in demanding the 
passage of such a measure the promot- 
the bill will stand no chance 
the statute 
The last legislature passed very 
little insurance legislation although sev- 
eral bills were presented. 


Death of H. M. Grant 


H. M. Grant, well Known former under- 
writer of San Francisco, who has been 
| in the adjustment business in Portland 
Ore., for several years past since his re- 
tirement from the underwriting end of 
the business, died recently at his home. 
He was former president of the Fire 
Underwriters Association of the Pacific 
j} and had host of friends in the Pacifie 
Coast territory. 


B. & L. Can’t Sell Insurance 
SALT LAKE CITY, UTAH, 


July 3.— 
Commissioner Walker has 


issued instruc- 


1 




















tions that no agents of building and loan 
associations may sell insurance policies 
in connection with loan certificates. Mr. 
Walker suggests in order to avoid com- 
plications that the sale of each be under- 
taken by separate and distinct individuals, 
the agents of the insurance company only 
to be licensed. Several inquiries had been 
made, Mr. Walker said, as to whether or 
not his department would permit insur- 
ance to be sold in connection with instal- 
ment savings certificates issued and sold 
by building and loan associations. 





San Francisco Firm Dissolved 
The firm of Miller, Henly & Scott of 
San Francisco has been dissolved. W. L. 
W. Miller and Barclay Henly, Jr., of the 


firm have been in New York for some 
days. Arrangements have been made by 
Mr. Miller to represent the Firemen’s 


Underwriters, the Scotch Underwriters 
and the Abeille. A new firm has been es- 
tablished as Hinchman, Wentz & Miller. 
Hinchman & Wentz are now general 
agenst for the General Accident as well 
as the Appleton & Cox automobile com- 
panies, Henly & Scott will continue as 
general agents of the Western & British 
America and the Tokio. 


Labry & Harris Get La Salle 


The La Salle Fire will enter California 
and will be represented by Labry & Har- 


ris of Los Angeles, as general agents 
for the state. It will operate as non- 
board. Underwriters are congratulating 


H. H. Rimington, president of the com- 
pany, for his selection of Labry & Harris 


for they are generally recognized as 
among the leading fire underwriters in 


California. They control a large volume 
of business and have m@le insurance his- 
tory during the short time their firm has 
been in existence. Both Messrs. Labry 
and Harris were formerly, for a number 
of years, with the Northwestern National. 


Miller to Montana Life 
Charles E. Miller has been appointed 
general agent for the Montana Life for 
Alameda and Contro Costa counties in 
California. He will maintain headquar- 
ters in Oakland. Mr. Miller is a former 
fire insurance special agent, having been 
with the Hartford Fire covering Montana 
for a number of years. 


Fotheringham’s New Post 


SAN FRANCISCO, CAL., July 3.—E. C. 
Fotheringham, who has been special agent 
for the North America covering the Pa- 
cific northwest for a number of years, 
has returned to San Francisco to take up 
his new duties as special for the Marsh 
& McLennan office. He will cover the San 
Joaquin Valley. 





7 The Voice With a Smile: 


That has been the text of many a 
lay sermon. Most folks pay little heed 
to lay sermons. Yet if the average 
business man will give the matter a 
minute’s thought, he’ll admit that, con- 
sidered only as a plain business proposi- 
tion, dulcet tones are a good invest- 
ment. 

Look back on your own experiences. 
Which had the better effect on you: 
the crabbed voice that growled vindic- 
tively, “Well, what humber d’ y’ want?” 
or the pleasant, courteous tone? 

Face to face, one’s expression or a 
gesture may take the curse off a hasty 


tone. But on the telephone there’s 
nothing but the tone. 
Do you insist that your phone be 


answered pleasantly by your employes? 
—and yourself? 

It’s a small point. apparently, but it’s 
one of the factors that get business and 
hold business.—Fireman’s Fund Rec- 
ord. 


High Loss Ratio in South 


Figures showing the fire premiums 
and losses in southern states for 1921 
have just been compiled. They show 


that the south was very unprofitable for 
the fire companies fast vear, the loss 
ratio being 74 nercent. Georeia had a 
loss ratio of 110 percent and Florida 
was the only southern state with a loss 
ration under 50 percent. 
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NEWS FROM EASTERN FIELD 








Opening 
Pocket books 


N article of merit and 

an aggressive but 

courteous selling method 

will open buyers’ purse 
strings. 


The Fire Association has 
proved the merits of 
its policies for over one 
hundred years. This com- 
pany has complete confi- 
dence in the ability of its 
agents. 


The agents who have 
the same confidence 
in themselves and Fire 
Association policies as 
the company has, are 
bound to succeed. 


FIRE ASSOCIATION 
of PHILADELPHIA 


WESTERN DEPARTMENT 
INSURANCE EXCHANGE 


C H I CA G O 
J. M. Thomas 


Manager 
F. H. Burke 














A. F. Powrie 
Asst. Manager 2nd Asst. Manager 














Are You Using 
Our 


Handy Auto 
Reference Table 


You May Have One 
Upon Application 


AUTOMOBILE DEPT. 


HANOVER FIRE 
INSURANCE CO. 
NEW YORK CHICAGO SAN FRANCISCO 








The Mansfield Mutual 


Fire Insurance Co. 
MANSFIELD, OHIO 
An Agency Company Founded 1874 
Cash Assets - - - - - - - = = = $236,633.88 


Liabilities - - - - - $ 65,508.02 
Net Cash Surplus - - - - 171,125.82 236,633.84 
Contingent Assets - - - - - ~ = + 373,957.03 

Total Resources of Compan. $610,590.92 
Total Amount at Risk - - . - = $ 11,748,385.00 
Total Losses Paid . - - - - = 789,495.83 
Total Savings to Policyholders - - 661,460.46 
E. J. FORDNEY, Pres. J. M. COOK, Sec’y 

Present Rate of Dividend to Policyholders, 
25 per cent 
































NEW CANCELLATION RULING 


Commissioner Hobbs of Massachusetts 
Says Notice Must Be Accompanied 
by Legal Tender 


Cancellations on a Massachusetts 
standard fire policy must in the future 
be accompanied by legal tender and not 
by a draft containing various conditions, 
according to a recent decision of Com- 
missioner Hobbs. The commissioner 
has issued a ruling on this matter in 
which he says that the requirement in 
the Massachusetts standard policy in 
regard to cancellation by the company 
calls for a tender to the insured of a 
ratable proportion of the premium. 
Mr. Hobbs holds that the word “ten- 
dering” implies that tender must be 
made in such form as defined by the 
laws of the United States as legal ten- 
der. This, of course, does not include 
a check or draft. He points out that 
in accident and health policies there is 
a specific provision that tender of the 
unearned premium must be by cash or 
by the company’s check, but in the 
standard fire policy no such provision 
is inserted. The acceptance for the use 
of a check or the form of a draft as 
indicated would be valid only if ac- 
cepted by the insured. The draft is 
objectionable according to Mr. Hobbs 
for the further reasons that it endeavors 
to write into the cancellation clause cer- 
tain requirements which the company 
may desire for its own protection, but 
which are distinctly beyond the scope 
of the cancellation section, viz., the pro- 
visions in the draft that it shall be in 
full settlement and release of return 
premium and all other claims under the 
policy and the provision that it will not 
be paid unless the policy or renewal 
herein referred to are attached before 
presentation. 


Fire and Life Men Meet 

HARTFORD, CONN., July Some- 
thing new in the line of interinsurance 
company relations was staged on the 
afternoon and evening of June 28, when 
the advertising department of the Hart- 
ford Fire played host to the agency force 
of the Phoenix Mutual Life. The new 
Hartford Fire building on Asylum ave- 
nue was thrown open to the visitors im- 
mediately after the day’s work was over 
and about twenty Phoenix adherents, 
headed by Leon A. Soper, appeared, ready 
to show their prowess in baseball, bas- 
ketball, tennis, chess, bridge, checkers 
and dancing. Rain made it impossible 
to hold the outdoor sports, but there was 
enough to do indoors, 

The cause of the affair was a conversa- 
tion held some time ago between J. W. 
Longnecker, advertising manager of the 
“Two Hartfords,” and Mr. Soper. Mr. 
Longnecker expressed the belief that his 
department was athletically superior. Mr. 
Soper disagreed. Thereupon the Hart- 
ford advertising department issued a 
challenge for a field day, which was 
promptly accepted, 

After exploring the 
grounds yesterday, visitors and guests 
gathered in one of the club rooms and 
whiled away the time with music, danc- 
ing and various games until supper was 
served. The festivities were resumed 
after supper and were enlivened by reci- 
tations and songs. 





building and the 


Cox Succeeds Appleton 

NEW YORK, July 5.—Herbert Apple- 
ton, who resigned a short time ago as a 
vice-president of Appleton & Cox, has now 
resigned as president of the United States 
Lloyds, for which the firm is general 
manager. Douglas F. Cox, president of 
Appleton & Cox, is the new president of 
the United States Lloyds, and Mr. Apple- 
ton continues aS a director. 


New Jersey Field Meeting 

New Jersey field men will hold their 
annual gathering at Biggerts Park Hotel, 
Sea Girt, N. J., July 10. The entertain- 
ment committee, of which G. D. Gregory 
is chairman, plans making the affair of 
particular interest and is anxious that an 
unusually large number of special agents 
be on hand. 














GRIFFITH GETS INJUNCTION 


Contest Over Insurance Commissioner- 
ship in District of Columbia Taken 
Into Court 


WASHINGTON, D. C., July 3—The 
Commissioners of the District of Co- 
lumbia will be required to show cause 
in the District supreme court July 29 
why their order of removal of Dr. Lewis 
A. Griffith, superintendent of insurance, 
should not be vacated and Dr. Griffith 
restored to the position now held by 
Burt A. Miller. 

Making good his announcement that 
he would carry his dismissal to the 
courts, Dr. Griffith last week applied to 
the district supreme court for a writ of 
mandamus, declaring that his appoint- 
ment was legal and that his removal 
was a political act and a violation of the 
civil service. Although his position is 
appointive, he declares that it has been 
given civil service status through the de- 
ductions from his salary of 2% percent 
which is to go toward the retirement 
fund prov ided by an act of Congress for 
civil service employes. 

Dr. Griffith declared that his removal 
was unjustified as he had been conduct- 
ing the duties of his office in a satisfac- 
tory and efficient manner, and pointed 
out that when he was appointed the 
yearly income of the office was $125,000, 
which was collected at a cost of 10 per- 
cent, while as a result of his efforts the 
collections last year of $206,000 were 
made at a cost of only 6 percent. 


Mortgagor Must Pay Assessment 


BOSTON, MASS., July 3.—The mort- 
gagor, and not the mortgagee, is liable to 
a mutual fire insurance company for any 
assessment it may make, according to a 
ruling by Commissioner Hobbs. The 
decision came upon application of Assist- 
ant Secretary David F. Butler of the Au- 
tomobile Mutual Fire of Boston. 

Under this decision there is much spec- 
ulation as to whether the actual solvency 
of a mutual company may not be affected 
if a considerable number of its policy- 
holders allow liens on their insured prop- 
erties and are thus perhaps unable to pay 
assessments. 


Extend High Pressure System 


BOSTON, MASS., July 3.—The city 
council of Boston, at the request of Mayor 
Curley, has passed an order appropriat- 
ing $29,000 from the income of the water 
department for the extension of the high 
pressure service through South, High, 
Oliver and Milk street to McKinley, em- 
bracing largely the insurance district of 
the city. The public works department 
stated that $45,000 had already been ap- 
propriated for the extension but that the 
additional $29,000 was needed to make a 
complete job of the section to be con- 
structed. 


Dr. Krinkin Transferred 


HARTFORD, CONN., July 3.—Dr. David 
Z. Krinkin, who has been connected with 
the foreign department of the Rossia for 
two years, has been transferred from the 


Hartford oftice to the New York office 
where he will serve in the same depart- 


ment. He has become known to Hartford 
as a lecturer on Russia. Although an 
American citizen, Dr. Krinkin, as a na- 
tive of Russia, takes a lively interest in 
the political vicissitudes of that country. 
He is a member of societies in America 
and Russia which are working to over- 
throw the soviet regime and establish a 
republic on American principles. 


New England Blue Goose 

BOSTON, MASS., July 3.—At the an- 
nual meeting of the New England Blue 
Goose last week the membership of the 
pond was announced as 310. Gander E. L. 
Moore of the Providence section extended 
an invitation for the Pond to attend the 
clam bake and field day of the Rhode 
Island men at Rocky Point, Providence, 
July 15. Two lively boxing bouts were 
staged as a surprise feature of the enter- 
tainment. 

The following officers were elected: 
Most Loyal Gander, W. C. Chambers; su- 























pervisor of the flock, K. W. Faunce; eus- 
todian of the nest, A. J. Murphy; keeper 
of the golden goose egg, J. F. Driscoll; 
wielder of the goose quill, D. N. Handy; 
guards, H. P. Warren, W. M. Wakeman, 
Jr., Wallace Wales, E. G. Vose, P. G. W. 
Anderson, E. L. Moore; delegates to the 
grand nest, W. C. Chambers, for two 
years; E. G. Smith, alternate. 

Mr. Chambers, the newly elected loyal 
gander, is special agent of the Delaware 
Underwriters and has been active in the 
affairs of the pond since its incorpora- 
tion. 


Bad Fires at Philadelphia 


PHILADELPHIA, PA., July 5. — This 
city had two big fires during the past 
few days. Last Friday flames gutted the 
three upper floors of the six-story fac- 
tory building at 742 Kimball street, while 
the three lower floors were seriously 
G€amaged by water. Loss was estimated 
at $6,000 damage to the building, $15,000 
to the machinery and $20,000 water dam- 
age done to caskets in the basement of 
an undertaker’s stables adjoining. 

The other big fire started from light- 
ning in a storm late Saturday night in 
a gasoline reserve tank of the Atlantic 
Refining Company and burned nearly 
twelve hours before being extinguished. 
The tank, containing 1,500,000 gallons of 
gasoline, was surrounded by naphtha 
stills and other storage tanks, making 
an exceedingly grave hazard. Tied 
nearby were three loaded oil tankers, 
which were barely gotten away in time. 
A wide ditch was dug around the tank 
and filled with ashes to act as a fire wali 
in event of explosion and protect the 
other tanks. Loss is estimated at 
$500,000. 


Massachusetts 1921 Losses 


BOSTON, MASS., July 3—Massachu- 
setts suffered a fire loss of $15,587,906 ir: 
1921, according to the annual report of 
State Fire Marshal Neal. This was an 
increase of $3,330,869 over the preced- 
ing year. There were 24 convictions for 
arson, 16 cases are pending action in the 
superior court, eight defendants were 
discharged after trial, the cases of five 
were nolle prossed, no bills were re- 
turned by grand juries in five cases and 
in two cases on trial the juries disagreed. 

The fire loss in Boston was $4,011,804, 
caused by 1,850 fires. There were 7,188 
fires over the state. Insurance paid on 
losses in the entire state was $13,557,790, 
and in Boston $3,745,032. 

There were 78 fires of incendiary origin 
in the state, or 1.09 percent, and 522 fires 
of unknown origin, or 7.68 percent. In 
Boston there were two fires of incen- 
diary origin, or .11 percent, and 12% 
fires of unknown origin, or 6.91 percent. 





Philadelphia Agencies Merge 


PHILADELPHIA, PA., July 5.—James 
S. Young & Co. and Crittenden & Co., 
both well known agency and brokerage 
eoncerns, have consolidated under the 
name of Young, Crittenden & Swope, 
with offices at 315 Walnut street, this 
city, representing the Atlas of London, 
the Baltimore American, the Commercial 
Union of London, the National Fire and 
the Superior Fire of Pittsburgh. The 
personnel of the new company includes 
James S. Young, Edward W. Crittenden, 
David Swope and Howard H. Kenney. 
Negotiations are planned for securing 
another strong fire insurance company 
agency in the near future. 


Hartford Installation Postponed 


Installation ceremonies for the Hart- 
ford Blue Goose have been postponed, 
owing to the absence of W. E. Mallalieu, 
grand guardian of the nest, and C. A. 
Ludlum, deputy most loyal gander, rep- 
resentative of the grand nest. Installa- 
tion ceremonies had been scheduled for 
June 30, but business engagements pre- 
vented grand officers from attending the 
ceremonies. The Hartford pond will be 
formally installed in September. 


Big Loss at Baltimore 


There was a $2,500,000 loss in Baltimore 
Sunday night.. Lightning struck the roof 
of one of the grain elevators of the B. & 
O. terminal at Locust Point. The fire en- 
veloped elevators B and C and Pier 5, all 
of which were destroyed. The elevators 
contained 500,000 bushels of grain. There 
were 60 carloads of export tobacco on 
the pier destroyed. 


B. & O. Railroad Loss 
Loss on the Locust Point, Md., property 
of the Baltimore & Ohio railway will not 
exceed $2,000,000. The line is insured 
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with the Railroad Insurance Association, 
the policy being written by the Hartford. 


Eastern Notes 


The Alliance of Philadelphia appointed 
about thirty new agents last month, one 
of the Iatest accessions being Andrew J. 
Corsa & Son, of 151 Remsen street, Brook- 
lyn, N. 

An explosion of two powder barges at 
Verona Beach, near Oneida, N. Y., last 
week started a conflagration which re- 
sulted in total property damage of more 
than $500,000. Firemen from Rome and 
Oneida were called to fight the blaze. 

Nearly an entire city block at Trumans- 
burg, N. Y., was wiped out by fire last 
week. The loss on buildings is estimated 
at least $100,000. No figures have been 
— as to the losses on mercantile 
stock. 


New England Notes 


The Patwylwin associates of the office 
of Patterson, Wylde & Windeler held their 
first annual outing last week at the Cliff 
House, North Scituate beach. There were 

ames on the beach and a dinner. About 

0 attended. 


The associates of the John C. Paige 
& Co. and O’Brion, Russell & Co. offices in 
Boston held a joint outing at Riverside on 
the Charles river last week. Members of 
the two firms attended and there was an 
enjoyable program of sports and a dinner 
and dance at the park. 


James Ramage, formerly of the Aetna 
Life and Affiliated Companies, has opened 
an office to transact general insurance and 
real estate business at 92 Pear] street, 
Hartford. Mr. Ramage was associated in 
the field accounts department of the 
Aetna companies under the direction of 
Vice-President C. H. Remington. He left 
the company a year ago to travel abroad 
and upon his return was associated for 
a short while with a New York brokerage 
house. He was also formerly chief ac- 
countant with Chubb & Son. 





Pennsylvania Notes 


David S. Dickson, 77 years old, one of 
the organizers of the Bakerstown Mutual 
Fire Insurance company, died in the West 
Penn hospital in Pittsburgh last week. 
Mr. Dickson was president of the Penn- 
sylvania State Association of Mutual Fire 
Insurance companies. 

Simon Wolf, a well-known insurance 
agent and broker of Philadelphia, died 
June 28 at his home in that city after an 
illness of several weeks, aged 61. In 1893 
he succeeded to the ownership of an in- 
surance business established by his 
father in 1876. 

In the Philadelphia territory last week 
J. Howard Brown & Co. were commis- 
sioned by the Georgia Home of Columbus 
and F. A. Downes & Son by the Western 
Grain Dealers’ Mutual Fire of Des Moines. 
The agency for the Imperial Assurance of 
New York was transferred from Prince & 
Wrigley to Stokes, Packard, Haughton & 
Smith and the agency for the Agriculturai 
of New York from Abe Kolsky & Co. to 
Tift-Layer & Co. 


Cincinnati Picnic 

The annual picnic of the Cincinnati 
Insurance Society to be held at Bass 
Island, near Cincinnati, July 15, holds 
the center of attention in Cincinnati in- 
surance offices. There is great rivalry 
between the married members’ baseball 
team and the baseball team of the single 
men who are to play at the picnic. Joe 
Rielage, Sr., manager of the married 
men’s team expects victory with a score 
of about ten to five. His players are 
John Terlau, Edward Gelhaus, Ralph 
Hukill, Thomas Geoghehan, John 
Kurleman, Karl Kleve, Joseph Rielage, 
Jr., and Bernard Rielage. The single 
men’s team is composed of the follow- 
ing men: Joseph Schweer, Matthew 
.Stindel, Frank Holland, Ray Zoller, 
Joseph Cloud, Eugene Palanie, Laur- 
ence Wood, Ferdinand Nadler and 
Joseph Gausepohl. 


Goes With National Surety 


J. D. Smith, formerly mayor of Utica, 
N. Y., has become associated with the 
National Surety and will assist in the 
development of its business at Utica. Mr. 
Smith has been prominent in central New 
York politics for a number of years. 














Company Affiliations 
The complete list of companies operat- 
ing in all or a part of so-called “Western 
Union territory,” according to affiliations, 


corrected up to July 1, 


follows: 


1922, is as 


UNION 


Aetna 
Aetna Fire Und. 
Alliance, Pa. 
Amer, Alli. Ins. 
Assn, 
American Central 
*American Eagle 
*Amer. Nat’l, Ohio 
*Associated Federal 
Und, 
Atlas 
*Atlas Und. 
*Automobile, Ct. 
British America 
*Brit. & Federal 
Und. 
British Und. Agcy. 
Caledonian 
Caledonian-Amer. 
*California 
*Capital & Mer- 
chants & Bankers 
*Cent. States, Kan. 
*Cent. States Und, 
*Cent. West., Ill. 
*Chicago F. & M. 
Citizens, Mo. 
*City of New York 
*Cleveland Nat’l 
Colonial Fire Und. 
*Columbia Fire 
Und. 
*Columbia, N. J. 
Columbian Nat’l 
Com’1 Union, N. Y. 
Com’1 Union, Eng. 
Commonw’'lth, N. Y. 
*Connecticut 
*Conn. Und. 
*Constitution Und. 
Continental 
*Continental Und. 
*County, Pa. 
*Delaware Und. 
Detroit F. & M. 
*Detroit Nat’l 
*Eagle Star & Brit. 
Dom. 
*Employers Fire 
*English-Am. Und. 
Equitable F. & M. 
*Equitable Und. 
*Exchange Und. 
*Farmers, Ia. 
*Farmers, N. D. 
*Federal, N. J. 
*Federal F, & M. 
Fidelity-Phenix 
*Fire & Marine Und. 
Fire Ass’n. 
Fireman’s Fund 
*Fireman’s Fund 
Und. 
*Forest City Ins. 
Agcy. 
Franklin, Pa. 
General, France 
*Ga. Fire Und. 
Agcy. 
Georgia Home 
*Glens Falls 
*Glens Falls Und, 
Globe Fire Und., 
S. D. 
Granite State 
Great American 
*Great Republic 
Hand-in-Hand Und. 
Hanover 
Hartford 
*Hawkeye & Des 
Moines Und. 
*Hawkeye Secur- 
ities 
Henry Clay 
*Hibernia Und. 
Home, N. Y. 
*Home Und. 
*Home F. & M. 


*Home F. & M. Und. 
*Hudson 
*Illinois Und, 
Imperial 
Ins. Co. No. Amer, ’ 
*Inter-State Fire 
Law Union & Rock 
L. & L. & G., Eng. 
*London & Provin. 
London Assur. 
London Und, 
London & Lanc. 
*London & Scottish 
*Majestic, Kan. 
*Manhattan Und, 
Mass. F. & M, 
Mech. & Traders 
Merc. F. & M. Und. 
Mercantile, N. Y. 
Michigan F, & M. 
Middlewest Und, 
*Mid-West Dept., Ia. 
Minneapolis F. & M. 
Minnesota Und. 
*Nat’l Amer., Neb. 
National Ct. 
*Nat’l Security, Neb. 
Newark 
New Hampshire 
New York Und, 
*New Zealand 
Niag.-Detroit Und. 
Niagara 
N. Amer. Nat’l, Ia. 
N. B. & M., Eng. 
N. Car. Home 
Northern, Eng. 
*Northern Und. 
N. W. F. & M., Minn. 
Norwich Union 
*Occidental, Und. 
*Ohio Valley F. & M. 
Orient 
Palatine 
*Patriotic 
Pennsylvania Fire 
Philadelphia Und. 
*Phenix Und. 
Phoenix, Ct. 
Phoenix, Eng. 
*Phoenix Und. 
Prov. Washington 
Providence Und. 
Queen 
*Queen City 
*Reliance, Pa, 
Rochester Dept. 
Royal Exchange 
Royal 
*Safeguard 
St. Paul F. & M. 
Scotch Und. 
Scottish U. & N. 
*South Brit. 
Springfield F. & M. 
Standard, Ct. 
*Star of N. Y. 
State, Eng. 
*State, Ia. 
Sterling 
Sun 
Sun Und. 
Svea 
*Tokio Marine 
*Treaty Und, 
*Twin City 
*Union, Eng. 
*Union of Canton 
*United Amer. Und., 
Wis. 
*United Firemen’s 
*Urbaine, France 
*Victory, Pa. 
Virginia F. & M. 
Westchester 
Western Canada 
*West. Nat’l N. D. 
*Yorkshire 


BUREAU 


Abeille 
Agricultural 
Allegheny F. Und. 
Allemannia 
Allemannia Und, 


American, N. J. 
American Und. 
Baltimore Amer. 
Ben Franklin Und, 
Boston 





Tel. John 1114-5 - 





CASUALTY ADJUSTMENT BUREAU 


90 William St., New York City 
THOS. GALBO, Genl. Mgr. 


Reliable—Investigations and Adjustments by Experts— Quick Service 
OUR REPUTATION is based on past performance—We show Results 

SEND FOR BOOKLET OF REFERENCE 

Liability, Compensation, Auto, Fire and Theft, Collision, 


Property Damage, Admiralty Subrogations 
Personal Accidents, Burglary, Plate Glass 











Buckeye Nat’l 
Buffalo 

Caiumet Und. 
Camden, N. J. 
Cincinnati Und. 
City, Pittsburgh 
Columbia, Dayton 
Columbian, Ind. 
Commerce, Albany 
Concordia 
Dubuque 
Duquesne Und. 
Eastern Und, 
Empire State Und, 
Eureka-Security 
Farmers, Pa. 
Firemen & Mech. 
Firemen’s, N. J. 
Firemen’s Und, 
Girard 

Girard Und. 
Globe, Pa. 


Great Western Und. 


Great Lakes, Il. 


Holland-Amer, Und. 
Importers & Exptrs. 


Ins. Co. State Pa. 
Insurance Und, 
Iowa Und. 
Iroquois, Ill. 
Jersey Fire Und. 
Keystone Und. 
LaSalle, La. 
Liberty, Mo. 
Lumbermen’s, Pa, 
Marquette National 
Mercantile Und. 
Mechanics, Pa. 
Mechanics Und. 
Merchants, Colo. 
Mich. Com’! Und. 
Millers Nat’l 
Milwaukee Mech. 
Milwaukee Und. 
Nat’l-Ben F. Und. 


Nat’l-Ben Franklin 
Nation Und. 
Nationale, France 
Nat’l Liberty 
National Union 
National Reserve 
Netherlands 

New Brunswick 
New Haven Und, 
North River 

N. W. Nat’l 
Northwestern Und. 
Old Colony 
Omaha Liberty 
Pa, Und. 

Peoples Nat’l 
Peoples Nat’l Und. 
Phenix, France 
Pittsburgh 
Pittsburgh Und, 
Potomac 

Reliable 

Republic, Pa. 
Rhode Island 
Rhode Is. Und. 
Richmond 
Security, Ct. 
Security, Iowa 
Standard, N. J. 
Standard Amer. 
Superior, Pa. 
Union, Buffalo 
Union, Ind. 
Union, France 
Union Und. 
United Amer., Pa, 
United States 
United States Und. 
United States Lloyds 
United Liberties 
Washington Und. 
Western Und, 
Wheeling, W. Va. 
Wisconsin Und, 


NONAFFILIATED 


Albany 

Allied, Pa. 

Amer, Gen., Ill. 
Assur. Co. of Amer. 
Atlas Nat’l. S. D. 
Bankers, Mont. 
Bankers & Shippers 
Birmingham, Pa, 
Central, Md. 
Century, Scot. 
Colonial, N. Y. 
Dixie 


Excelsior Fire, N. Y. 


Federal Union, Ill. 
Globe Und. 

Globe & Rutgers 
Grain Belt, Ia. 
Hamilton 

Illinois Fire 
Independence 
Industrial, Ohio 
Iowa Mfrs. 


Iowa Nat’l 
Iroquois, Ill. 
Liberty, Ky. 
Lumber Und. 
Madison 
Merchants, N. Y. 
Merchants, Ind, 
Merchants Und, 
Metropolitan-Hi- 
bernia 
Millers of Alton, Ill. 
Minnesota Fire 
National, N. J. 
New Jersey Fire 
Northern, N. Y. 
Pioneer, Ill. 
Rocky Mountain 
Stuyvesant 
Stuyvesant Und. 
United Und. 
Vulcan, N. Y. 


*Admitted to the Union subsequent to 


April 6, 1912. 





SIGNING FORMS WITH 
TYPEWRITER SIGNATURE 


Question—Is it 


necessary that all 


forms and endorsements when attached 
to fire or tornado policies should be 
signed with pen and ink by the agent 
authorized to do so? The reason we are 
asking for this information, agents here 
have been signing forms, rate analysis 
clauses, mortgage clauses, etc., with a 
typewriter. We called them on it, but 
they claim it is not necessary. Would 
you be kind enough to give us this in- 
formation and if it has been tried out 
in court, cite us to the case or cases? 
Answer—Insurance agents as a class 
have the custom of signing forms, en- 
dorsements and permits with a rubber 
stamp or with the typewriter. Com- 
panies recognize such as official. How- 
ever, an agent may be called on to prove 
that he attached the rubber stamp or 
used the typewriter. The signature of 
the agent is official. It is better to be 
safe than to be sorry. The only safe 
way is to put the signature in ink. Then 
there can never be any comeback. If 
the signature is made with a rubber 
stamp or typewriter the question may 
arise as to whether the agent did it or 
authorized it. If a claim is ever con- 
tested this would be something of a vital 
point. The question of signature is one 
of general law and there is perhaps no 
decision applying specifically to insur- 
ance policies. A proper signature is 
one that is bevond doubt. The only one 
that is beyond doubt is the one that is 
in ink of the person, firm or corporation 





whose signature it purports to be. 





GIVES VALUABLE DATA 
NEW BOOK ON FIRE POLICY 


“The Fire Insurance Contract” Gives 
Comprehensive Analysis Prepared 
by Leaders in Business 


“The Fire Insurance Contract,” edited 
and compiled under the auspices of the 
Insurance Society of New York and 
published by the Rough Notes Com- 
pany, is now coming from the press and 
is being sold by THe NationAL UNDER- 
wRITER. This is an invaluable addition 
to the library of everyone engaged in 
or affliated with the insurance business, 
being a history and interpretation of 
the first contract. In this volume there 
are lectures by many of the best minds 
in the business and a clear, compre- 
hensive analysis of the various phases 
of the work is given. The book is com- 
piled from the addresses which have 
been delivered for many years before 
the Insurance Society of New York, re- 
vised and applied to conditions both 
present and past. Every phase of the 
contract is treated, from the standard 
form itself to the newer and morc 
puzzling developments, such as use and 
occupancy. Leaders in underwriting 
and adjustments and attorneys of high 
rank are included in the list of authors, 
giving authority to the treatment of the 
various subjects. 

Among the authors are such men as 
David Rumsey, formerly vice-president 
and general counsel of the Continental 
and chairman of the committee which 
drew up the new policy; L. C. Williams, 
general adjuster for the Atlas; W. N. 
Bament, general adjuster for the Home; 
Allen E. Clough, New York Board; 
Willis O. Robb, manager of the New 
York Fire Insurance Exchange; George 
R. Branson, president United States 
Fire; W. J. Nichols, general adjuster 
North British; W. J. Greer, general 
manager of the General Adjustment Bu- 
reau, and L. A. Moore, general adjuster, 
New York Underwriters. The book 
opens with a history of fire insurance 
principles and of the policy itself. Own- 
ership, cancellation, claims, losses, ad- 
justments, appraisals, apportionment, 
coinsurance and many other topics are 
thoroughly outlined in the 1,000 pages 
of reading matter. 

The demand for such a book is indi- 
cated by the tremendous number of re- 
quests for the book upon first announce- 
ment of its publication. It fills a want 
that has long existed and the price of 
$5 makes the volume available to all. 
Tue NATIONAL UNDERWRITER is selling 
the book and is now able to fill orders. 





INSTALLATION OF WIRELESS 
TELEGRAPHIC OUTFIT 


Question—WIil you be kind enough 
to advise what difference, if any, the 
operation of a wireless station equipped 
for both receiving and sending messages 
and installed in a dwelling house will 
make under the uniform form permits 
of Illinois if a fire originated from this 
source? Is there an additional charge 
for the installation of wireless equip- 
ment in dwellings? A great many 
younger boys in this community have 
installed apparatus of this sort in their 
dwellings. 

Answer—There is no charge for a 
wireless apparatus attached to a dwell- 
ing if it is properly installed. When 
such an apparatus is attached to a 
building notice should be given to the 
agent and he should notify his com- 
pany. The inspection bureau will then 
make investigation to see whether the 
apparatus is properly installed. If it 
is not, an extra charge will be made. 


THE MAN AT HOME 


Arthur—“T know a man, married for 30 
years, who stavs at home every evening.” 
Amy (with feeling)—“That is love!” 

Arthur—‘“No! it’s rheumatism!’’—C. D. 
Mackenzie, Ill. 
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July 6, 1922 


TAXICAB LAW UPHELD 
BY DISTRICT COURT 


United State Tribunal, However, 
Grants Extension of Time 
Until July 6 


BIG DRIVE BY BROKERS 


Some Talk of Carrying Case Up to the 
Federal Supreme Court for 
Adjudication 


NEW YORK, July 3.—While uphold- 
ing the validity of the new law requir- 
ing all owners of vehicles carrying pas- 
sengers for hire in cities of the first- 
class in this state, the United States 
District Court on Thursday last ex- 
tended until July 6th the period in 
which compliance must be made with 
the statute. The date fixed by the legis- 
lature for the operation of the law was 
July 1. It is possible that the taxicab 
men may decide to carry their challenge 
of the constitutionality of the statute to 
the United States Supreme Court in an 
endeavor to secure from that tribunal 
an endorsement of the contention that 
the legislation is discriminatory and 
hence violates the fundamentals of the 
government. Meantime, however, there 
is nothing for anyone concerned in the 
matter to do, other than to comply with 
the provisions of the law as it stands, 
and furnish either a bond or a liability 
policy for $2,500 per cab, guaranteeing 
the payment of indemnity claims up to 
that amount. 


Big Drive by Brokers 


Brokers are eagerly soliciting the 
taxicab business, which is being written 
by groups of bonding offices, stock cas- 
ualty companies, and mutual organiza- 
tions. Four of the last named class ot 
concerns were formed very recently for 
the assumption of vehicle carriers risks 
exclusively, Among the more promi- 
nent of the mutual offices is the New 
York Mutual Casualty Taxi Insurance 
Association, which is credited with hav- 
ing had applications for coverage upon 
nearly 1,200 cabs in. New York City 
already. The underwriting for the or- 
ganization rests in the hands of the 
Security Underwriters, of which John 
Baptiste, a well known liability insur- 
ance man, is the directing head. The 
concern charges the minimum rate of 
$45 per month per car, fixed for mutual 
companies by the insurance department, 
and limits its acquisition expense to 15 
percent. Its officers all serve without 
compensation. 

Even at the rate of $960 per annum, 
fixed for taxicab liability policies by the 
few stock companies taking the busi- 
ness, no particular drive is being made 
to get the risks, underwriters feeling 
that the hazard is one that might prove 
very expensive. Until greater experi- 
ence than that now had upon this class 
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IS TO DO EFFECTIVE WORK 





Casualty Companies Will Conduct an 
Automobile Accident Prevention 
Campaign to Benefit Members 





The National Bureau of Casualty & 
Surety Underwriters has voted to con- 
duct for its members an automobile 
accident prevention campaign and has 
appropriated a substantial sum for the 
purpose. 

The bureau is the rate-making organ- 
ization for automobile insurance other 
than fire and theft, that is, for insurance 
involving accidents. Its members are 23 
of the leading stock casualty insurance 
companies. 

This action was taken for business 
reasons. During 1921 there were 12,500 
deaths—one every 42 minutes night and 
day—and over 300,000 other injuries 
from automobiles in the United States. 
Furthermore, the number of automobile 
accidents is increasing each year while 
the number of traffic accidents in gen- 
eral is decreasing. 


Companies Are Alarmed 


The insurance companies are alarmed 
at the tendencies and feel that, for the 
good of the business, aside from rea- 
sons of public welfare, they must do 
something to check this evil: for not 
only is high-rated insurance harder to 
sell but it is actually less profitable. 

The preventive work of insurance 
companies in the field of fire and indus- 
trial accidents is well known. This is, 
however, the first organized effort on 
the part of insurance companies to deal 
with the automobile accident prevention 
problem. 


The bureau will not support local 
campaigns. The support of local cam- 
paigns should be borne by local com- 
munities. The efforts of the bureau will 
be along more fundamental lines: such 
as expert, studies looking toward better 
control of traffic conditions, develop- 
ment of safety education in public 
schools and among drivers and particu- 
larly among chauffeurs and stimulation 
of an intelligent and effective treatment 
of the matter by local communities, 

Part of the money that has been ap- 
propriated will be spent directly by the 
bureau in the hiring of experts and in 
research and part will be expended 
through the National Safety Council 
which is already in close touch with the 
situation and is particularly well able 
to deal with the problem of reaching lo- 
cal communities effectively. 








derwriters prefer moving slowly in the 
matter. 

The Black & White Cab Co. has filed 
a bond of $1,000,000 executed by the 
Maryland Casualty covering its 400 
cabs. 

Taxicab owners of this city maintain 
that the rate of $960 a year proposed 
by the stock casualty companies as pre- 
mium for $2,500 continuing liability pol- 
icy is excessive and have asked a hear- 
ing before Superintendent Stoddard. 
They contend that $400 would be an 
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COMPANY IS IN BAD PLIGHT 





National Automobile Mutual Casualty 
is Found to Have Thousands of 
Dollars Unpaid Obligations 





A deficit of $163,115 in the financial 
statement of the National Automobile 
Mutual Casualty of New York has been 
found by the New York department in 
its recent examination of that mutual. 
The examination report further recom- 
mends that immediate steps be taken to 
levy an assessment on the policyholders 
sufficient to make good the deficit. The 
company began business in 1917 and on 
Dec. 31, 1921, the financial statement 
showed earned premiums of $747,595, 
losses paid $366,213, adjustment ex- 
penses $124,569, commissions $153,236, 
unpaid losses outstanding of $217,300. 
The examiner shows total losses and 
expenses of $970,464, an excess of losses 
and expenses over earned premium of 
$222,869. Gain from bank interest and 
investments, allowance of 20 percent in 
unearned premium reserve and advances 
by directors, total $59,753, which re- 
duces the deficit to $163,115. 


Assessment Right Not an Asset 


In the closing part of the examiner’s 
report reference is made to the recent 
unsuccessful attempt of the company to 
require the department to recognize as- 
sessment rights as an asset. The ex- 
aminer said that the company’s financial 
position is serious. An examination was 
made of the company in 1918 in which 
an excess of liabilities over assets of 
$30,000 was shown. Subsequent ex- 
aminations slightly reduced this excess, 
but the examination made in June, 1919, 
showed a surplus of $12,783. The next 
examination was made Dec. 31, 1920, 
and showed an excess of liabilities over 
assets of $2,454. The accuracy of the 
figures in the report was not questioned 
but the company argued that the im- 
pairment in reserves was merely tech- 
nical and said it believed it would be 
overcome within a comparatively short 
time. A conference followed with the 
insurance department at which the com- 
pany argued that its condition was not 
as indicated and asked for another ex- 
amination as of June 30, 1921. This 
was granted and excess of liabilities was 
found to be $101,734. 


Assessment Is Ordered 


In October, 1921, the superintendent 
issued a formal order directing the offi- 
cers to make good the deficiency on or 
before Nov. 3, 1921. Court action was 
then taken by the company to allow the 
company credit in the report for some 
portions the continued right to assess 
the membership before assessment is 
levied and collected. This was taken to 
the court of appeals which did not hold 
with the company. The examiner’s re- 
port closes with a recommendation that 
it is urgent that an assessment be made 
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INTEREST CENTERS ON 
COMMISSION PROBLEM 


Uneasiness Among Casualty Gen- 
eral Agents on Acquisition 
Cost Question 


COMPANIES CAN’T AGREE 


Tendency to Throw Down Bars Results 
in Disturbed Conditions in Many 
of the Cities 


NEW YORK, July 5—Undoubtedly 
there is considerable uneasiness among 
some of the general agents of casualty 
companies and among the leaders in the 
National Association of Casualty & 
Surety Agents regarding the acquisition 
cost problem that is engrossing the 
minds of some of the company ex- 
ecutives. There have been recently 
held in this city conferences between 
the leading general agents, General 
Manager Phillips of the National Bu- 
reau of Casualty & Surety Underwriters 
and some of the company officers. 

Large Inducements Offered 


There is a tendency all over the coun- 
try to throw down the bars. General 
agents that have a profitable territory 
and have built up a fine producing 
agency plant find that some of the com- 
panies are going out and grabbing their 
local agents, paying them general agency 
commissions. In some of the large 
cities, branch offices are declared to be 
paying brokers and solicitors just about 
as much as the general agents them- 
selves secure. Inducements of various 
kinds are being offered. In some cities 
where general agency commissions are 
paid the head office is called upon to do 
almost all the work. The general agent 
does not pretend to render much serv- 
ice. He does not want to be given su- 
pervisory duty, yet he is getting general 
agency commissions. Therefore, the 
status as to various general agencies is 
different. Some general agents have 
built up a splendid service equipment 
and are doing much work for their sub- 
agents. Others care little about it and 
look to their head offices to do the 
hard work. . 

Some of the leading companies are 
very hostile toward any effort to regu- 
late commissions or the number of gen- 
eral agents that a company may have in 
a given territory. Other companies are 
equally as insistent that the question of 
acquisition costs and commissions is 
closely connected with rates. They 
claim that severe competition in the 
agency field in grabbing each other’s 
men means higher acquisition cost and 
will lead to rate cutting, rebating and 
demoralization of various kinds. | 

The London Guarantee & Accident 











and collected as soon as possible and 
that the company has lost valuable time 
in appealing to the court. 








of risks be obtainable, conservative un- 





adequate figure. 


the New York department. 


An assessment of three times the an- 
nual premium has just been ordered by 














and the Employers Liability are not 
members of the National Bureau of 
Casualty & Surety Underwriters, largely 
due, it is said, to the failure of the Bu- 
reau to handle the commission and 
brokerage situation with vigor. 
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INTEREST SHOWN IN 
PAN-AMERICAN’S PLAN 


Much Doubt, However, as to 
Value of Modified Medical 
Examination in Health Cases 





MORAL STAMINA FACTOR 


Has as Much Influence on Disability 
Claims as Physical Condition — 
Effect of Occupation 





NEW YORK, July 3.—Casualty un- 
derwriters here are interested in the 
announced purpose of the Pan-Amer- 
ican Life of New Orleans to require 
from all applicants for its cancellable 
as well as for its non-cancellable forms 
of accident and health policies, a state- 
ment as to their physical condition; 
anticipating that through the use of a 
modified medical examiner’s blank the 
company will be able to check many 
potential losses and thus improve the 
general quality of its selection. Man- 
agers of this city are not at all san- 
guine that the result will prove any- 
thing like as substantial as hoped for 
by the Pan-American Life, although 
conceding that some slight gain might 
result from a more critical study of the 
physical status of the seeker after in- 
surance than is now demanded. When 
an application suggests conditions that 
it seems desirable to look into particu- 
larly the casualty companies usually 
send out a physician to examine the 
applicant, final decision as to the ac- 
ceptance or rejection of the risk being 
governed by his recommendation. 


General Examinations Impracticable 


Underwriters do not regard general 
physical examinations in the accident 
and health line as being practicable, 
asserting that unless such an examina- 
tion were unusually thorough it would 
reveal little of value. They admit that 
if an applicant were suffering from an 
organic trouble the examination might 
disclose it, but this is by no means 


certain. One prominent office states 
that it was induced to issue a non- 
cancellable accident and health con- 


tract upon the strength of a fine phy- 
sical test for life insurance passed by 
the applicant but a short time previous, 
and within a limited period thereafter 
its assured filed a claim for permanent 
total disability. 

Managers contend that it is not so 
much the physical stamina of a man 
as his courage that induces elaims. In 
other words, two men might be equally 
afflicted; the one, lacking ‘“‘guts” as the 
English say, would “lie down,” while 
the other would refuse to do so. In the 
one case the casualty companies would 
be compelled to pay a disability claim 
for an indefinite period, while in the 
other the loss would be comparatively 
slight. Possession of moral stamina, 
underwriters assert, cannot be disclosed 
by medical tests; hence their lack of 
enthusiasm for such procedure. 

Occupation Affects Claims 


Again contention is made that the 
loss experience of the casualty writing 
companies is influenced not a little by 
the occupation of the claimant. An 
assured working at a task that requires 
his close personal attention does not 
give up for illness unless he is abso- 
lutely forced to do so, while another, 
engaged in a seasonable occupation, 
might find it verv convenient to take a 
vacation at an off period when he was 
assured that the expense of the outing 
would be borne by the insurance com- 
pany. Family physicians are prone to 
recommend a change of scene to their 
patients who are not feeling up to 
snuff, and while in the case of the con- 


sation 





TIMES MUCH IMPROVED 
CLAIM RATIO NOW REDUCED 


Workmen’s Compensation Underwriters 
Say That Conditions Are Much 
More Satisfactory 


Workmen’s compensation appears to 
be improving as all other lines of 
insurance at the present time. Compen- 
sation underwriters report increases in 
pay roll audits and greater optimism on 
the part of agents writing this business. 
Probably the construction boom which 
is under way in all parts of the country 
is responsible for much of the increase, 
although general business conditions ap- 
pear to be improving everywhere. The 
reduction in pay rolls has at least been 
stopped and in many cases it is reported 
that increases are now being enjoyed. 

Agents do not appear to be going 
after any different class of business than 
is usually solicited, but the ordinary 
seems to be improving. There is still 
considerable mutual and reciprocal com- 
petition in the field, although it is not 
much changed from conditions exist- 
ing during the past year. From the 
company standpoint the business is 
showing marked imrovement as claims 
in most places are reducing moral haz- 
ards are showing a much better condi- 
tion. The moral hazard claims and the 
great bulk of the malingering are ap- 
parently reduced and only the ordinary 
run of claims is being filled. It ap- 
pears to be true that employees are no 
longer taking chances on their positions 
and are continuing at work even in 
many cases where they might be ex- 
cellent candidates for compensation. 

Fewer Moral Hazard Claims 


There is not the 
moral hazard 


preponderance of 
claims than was found 
last winter. Full pay and steady em- 
ployment are being considered now 
rather than the returns from compen- 
sation and the danger of losing posi- 
tions. The result of more earnest appli- 
cation to work is having a marked effect 
on the claim situation. On the whole, 
the compensation underwriters are very 
optimistic and believe that these in- 
creases and favorable conditions will 
continue. They feel that the tide has 
turned and that there is little to worry 
about decreases in the future. It is 
even felt that should the business and 
industrial boom which has_ recently 
come into evidence throughout the 
country undergo a relapse, the compen. 
business will continue satisfac- 
tory due to the construction boom if 
trom no other cause. 


stantly busy man an enforced vaca- 
tion would be unwelcome, to the man 
not so tied down the adventure might 
prove most desirable and would be 
promptly availed of. 

Long experience has convinced com- 
pany executives that the matter of the 
loss ratio in accident and health insur- 
ance 1s governed to a considerable de- 
gree by the agent. If the latter, sym- 
pathetic with his clients, and with the 
thought that no better advertising 
exists than a record for the prompt and 
liberal treatment of claims. encourages 
his assured to make claim for every in- 
jurv or ailment to which he might be 
subjected, however slight it be, the 
company’s loss ratio is bound to be 
adversely affected. On the other hand, 
if the local man, realizing that he owes 
a duty to the company he represents as 
well as to the customer whose business 
he writes, deal fairly with both, dis- 
couraging improper claims, while seeing 
that those legitimately suffered are naid 
in accord with the terms of the con- 
tract nrovision, the loss experience of 
his office and of the casualty business 


as a whole would show steady im- 
provement. 
The average man jis a_ reasonable 


heing and is guided in his insurance 





MUST PAY FULL TIME 





BARS ELIMINATION PERIOD 





Kansas Department Announces Im- 
portant Rulings on Accident and 


Health Policies 





TOPEKA, KANS., July 3.—The Kan- 
department holds_ that accident 
companies must pay indemnities for 


sas 


total or partial disability which continue | 


for less than one week regardless of 
policy provisions. The department has 
notified the Ridgely Protective Asso- 
ciation of Worcester, Mass., that it can- 
not continue to write policies in Kansas 
which require that no payment will be 
made unless the policyholder has been 
incapacitated an entire week or longer. 

The attitude of the department is that 
the insured pays for indemnity against 
all losses of time from accidental in- 
jury and that he is entitled to payment 
if he is prevented from working for only 
one day or for three or four days and 
that the accident companies cannot re- 
fuse to pay claims for tctal or partial 
disability of less than an entire week. 
It is maintained by the department 
that if a man pays for insurance he is 
entitled to full indemnity regardless of 
the length of time he may be incapaci- 
tated or prevented from continuing at 
his usual occupation. 


Ruling on Lapse of Policies 


In two other rulings directed to the 
Brotherhood Accident of Boston, the 
department announces that accident 
companies operating in Kansas will not 
be permitted to lapse a policy while the 


holder is injured and also that they will | 
permitted to refuse total and | 


not be 
partial disability growing out of the 
same injury. James Skinner of Newton 
was injured in May and sent to a hos- 
pital. The premium on his policy came 
due June 1. He was hurt only a few 
days before his premium was due and in 
the excitement of his injury failed to 





REID NOW IN CHARGE 





TAKES EXECUTIVE CONTROL 





General Casualty & Surety Reinsurance 
Has to Be Refinanced Owing to 
Examination Report 





The reorganization and refinancing of 
the General Casualty & Surety Reinsur- 
ance is under way, A. Duncan Reid, 
president of the Globe Indemnity, hav- 
ing assumed executive management fol- 
lowing the resignation of President 
Robert Van Iderstine and all of the 
officers. Several of the directors also 
resigned and have been succeeded by 
representatives of treaty companies. 
The financial condition of the company 
is declared to be sound, but in order to 
meet reserve conditions as outlined by 
the recent departmental examination, 
the refinancing has been found neces- 
sary. 

The New York department recently 
completed its examination and was 
understood to have called for an in- 
crease in loss reserve, which is sup- 
posed to be the direct cause of the re- 
organization. The General Casualty & 
Surety Reinsurance was incorporated 
last vear to take over the Norwegian 
Globe. It has a capital of $800,000, total 
assets of $6,497,473 and last year its net 
premiums amounted to $5,421,077. 





After Ambulance Chasers 


A law that would be welcomed by lia- 
bility and accident insurance interests 
in Philadelphia, to be offered at the next 
session of the Pennsylvania legislature, 
was proposed at the convention of the 
Pennsylvania Bar Association. The 
measure imposes a fine of $500, or 30 


| days’ imprisonment, or both, on am- 


bulance chasers and lawyers’ runners. 
The proposed bill prohibits persons 
not admitted to the bar advising, re- 


| questing or inducing any persons in the 


mail the check for two or three days. | 


The company 
lowed to lapse and that Skinner was 
entitled only to indemnity from the date 
of the injury to the date when the pol- 
icy expired. 

The department has advised the com- 
pany that under the Kansas laws it can- 
not order a policy ‘apsed under these 
circumstances. It is held that the com- 
pany should have taken out of the in- 
demnity due Skinner the amount of his 
premium due the company on the pre- 
minm date and continued the policy in 
full force. The department has directed 
th=t this be done and that the com- 
pany continue to pay the indemnity due 
Skinner for the entire period of his 
incapacity. 

Partial and Total Disability 


A teamster at Wichita, Alfred Mon- | 


roe, had his hand injured and was kept 
from working for three or four davs 
and when he did go back to work was 
unable to give his full streneth to his 
job as his hand had not entirely recov- 
ered. He put in a claim for indemnity 
for four davs total disabilitv and several 
weeks partial disability, The companv 
advised Monroe that under the terms of 
his volicv he could not make a claim for 
hoth total and nartial disabilitv arising 
from the same iniury, he department 
has advised the comnanv that it can 
not write a policy of this kind under 
the Kansas laws and that it must nay 
Monroe for total and nartial disability 
and also arrange for a re-wordine of its 
contracts to comply with the laws of 
this state. 





affairs by his agent or broker, just as 
in leoal matters he follows the advice 
of his attorney: hence the imnortance 
of the agent’s nreservinge that inst hal- 
ence hetween clear duty to assured and 
the companv: a dnutv, unfortunately, 
that is not always observed. : 


returned the check and | 
announced that the policy had been al- | 








state to retain any particular attorney to 
defend him in any criminal prosecution 
or to institute or prosecute a suit for 
damages. PD: 

By the proposed act it is also made 
unlawful for any such persons to di- 
rectly or indirectly receive from the 
person so solicited or such attorney so 
retained or engaged any compensation 
whatever. 





Maryland Casualty Stock Advance 


The recent advance in the price of 
Marvland Casualty stock has resulted in 
considerable talk of a stock dividend. 
The: company’s shares advanced in a 
week from 73 to 92, with no apparent 
reason. It therefore was accepted as an 
indication of a repetition of last years 
stock dividends, although no official 
comment has been made upon it. 





Jitney Mutual in Virginia 
Organized for the purpose of providing 
insurance cover for jitneys operating in 
Virginia cities where they are required to 


give indemnifying bonds, the Mutual Cas- 


ualty Association of Richmond was 
granted a charter last week. The charter 
specified that it should have at least 
$50,000 in paid-in premiums at the out- 
set. More than 150 jitneurs in Richmond 
were issued policies by the association 
within a few days after the charter was 
eranted. Fully 100 policies were issued 
in Norfolk and Portsmouth. The policies 
provided indemnity of $5,000-$10.000 and 
a maximum of $1,000 for pronerty dam- 
The annual premium is $265. It was 


age. 
said that this was about $100 cheaper 
than the stock company insurance. 


The association is authorized to write 
other regular casualty lines if it sees 
fit to do so. 





Rule & Sons. Inc.. of Los Angeles, have 
heen given the district agency of the 
National Surety. The office conducts one 
of the largest insurance brokerage busi- 
nesses upon the Pacific Coast. and the 
new connection should prove advanta- 
geous to both parties at interest. 
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WORKMEN'S COMPENSATION 
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WILL VOTE ON COMPENSATION | 


Circuit Judge Stine of Missouri Re- 
stores Law Ballots for State-Wide 
Referendum 
JEFFERSON CITY, MO., July 3.— 
The question of the Missouri workmen’s 
compensation law has been restored to 


the ballots by Circuit Judge Stine and | 


will now be given a state-wide refer- 
endum. 


did not comply with the law. Excep- 


tions were filed attacking the report of | 


the referee and holding that the report 
did not deal in facts that could not be 
admitted as testimony. These excep- 
tions were filed by the representatives 
of the building trade council of St. 
Louis. Sustaining the exceptions, Judge 
Stine entered an order that the refer- 
endum be restored to the ballot, al- 


though no opinion was handed down in | 


connection with it. 

Similar attempts 
men’s 
people two years ago, but litigation fol- 
lowed the referee’s report and tied up 
the votes and the supreme court threw 
the question out. 


placed the work- 


Discussing Work Is Not “Work” 


WILKES-BARRE, PA., July 
sion of one’s employment at the time 
an injury does not entitle an employe to 
benefits under the Workmen’s Compensa- 
tion Act upon the ground that the acci- 
dent occurred during the course of ihe 
claimant’s employment, according to a 
decision in the case of Eldora Crane vs. 
Presbytery of Lackawanna. 

The claimant was employed as a church 


5—Discus- 


worker and while discussing her work 
with a clergyman fell on the icy pave- 
ment, receiving injuries which have 


totally incapacitated her 
that time. 

“If discussion of work constituted work 
within the meaning of the compensation 
act,” the board declares, “all that a 
claimant on his way home to lunch would 
have to show in order to bring himself 
within the compensation act would be 
that he was discussing his work with 
another employe. In other words, the 
claimant was not actually furthering the 
business or affairs of her employer. She 
was simply talking about her duties in 
general, as two persons working for the 


for work since 


same employer and on their way home 
would naturally do.” 
Iowa Case Reversed 

DES MOINES, IA., July 3.—After more 
than five years of litigation, the Iowa 
supreme court has denied compensation 
to Miss Lena Kraft of Sioux City, who 
was injured while in the employ of the 
West hotel of that place May 11, 1917. 


The supreme court not only reversed the 


lower court but reversed itself in its final | 


holding. 
Miss Kraft was a chambermaid. She 
was heating a curling iron over an alcohol 


lamp when the latter set fire to the hotel | 


furnishings. 
tinguish 


Miss Kraft 
flames 


sought to ex- 


the 


and in so doing was 
badly burned. The Iowa industrial com- 
mission ruled that the burns were not 
received while the victim was directly en- 


gaged in her employment. She appealed 

to the lower court which awarded her $6 

per week for 74 weeks and was sustained | 
on the first appeal but is now reversed on 

rehearing. The court holds that “the use 

of the curling iron and cosmetics were 

not within the purview of her employ- 

ment.”’ 


Carnivals Must Be Covered 


A warning of- 
the 


Com- 


has been given to city 
ficials and fraternal organizations in 
State by the Wisconsin Industrial 
mission that a complete 
must be made of carnival companies em- 
ployed, to ascertain if the carnival car- 
ries workmen’s compensation insurance 
or complies with the child labor 
The community in which the carnival 
appears or the fraternal organization for 
which it plays is liable should the car- 
nival fail to carry insurance or employ 


A petition was filed for this | 
referendum, but a referee reported that | 
more than 1,750 names on the petition | 


compensation matter before the | 


of 


investigation | 


law. | 


children under 17. Treble comy\ensation 
exacted if a child is injured, two- 
| thirds of which the local employ’er must 
| pay. Children are refused perinits by 
|} the commission because of the moral 
|} hazard. 


is 


Premiums Preferred Claim 


MILWAUKEE, 
claim of the 
for an 


WIS., July = ‘i—The 
Wisconsin Mutual Liability 
unpaid compensation. insttrance 
| premium is a preferred claim and the 
receiver of the Seymour Laboratories 
Units must pay the same, according; to a 
decision handed down to the circuit 
court of Milwaukee county this ‘week. 
The decision is based on an amendment 
to the law providing preference of 
claims for compensation in bankruptcy 
or insolvency proceedings passed by the 
1921 Wisconsin legislature to include a 
provision that any claims for uripaid 
compensation insurance premiums shall 
be entitled to the same preference in 
bankruptey or insolvency proceeding as 
is given by the laws of this state ort the 
| federal bankruptcy act to claims for 
labor. 


| —— 
| 
| 
| 


| “Loaned” Employe Gets Compensation 


Because he knew nothing of the con- 
templated change in employment nor of 


the Virginia Indust rial 
that the Wir- 


the terms thereof, 
Commission held last week 
ginia highway department which loaned 
Minor P. Andrews, one of its employes, 
to the Virginia Industrial School for Boys 
to haul bricks to be used in connection 
with construction of a heating plant at 
the school is liable for an injury to htis 
hand which he suffered while engaged in 


this work. “It is a settled principle of 
law,” said the commission, “that a coib- 
tract onee made cannot be arbitrarily 
changed by one party to the contract 


without the assent of the other party.” 


New Utah Requirements 


SALT LAKE CITY, UTAH, July 3—By 
a resolution of the State Industrial Com- 
mission, just adopted, all companies writ- 
ing workmen’s compensation insurance 
in the state are required to furnish the 
experience of each individual risk, subject 
to experience rating, to the Utah Work- 
men’s Compensation Bureau. The ex- 
perience must be received not more than 
40 days and not less than 45 days before 
the expiration date of the policy cover- 
ing the risk. No previous rule has been 
made by the commission on this sub- 
ject with the result that the companies 
turned in this information so late that 
at the date of the expiration of the policy 
no other company knew the authorized 
rate for the coming year. 








U.S. F. & G. Wins Suit 


The United States Fidelity & Guaranty 
won its case against the William H. Wil- 
son Iron Works, Rochester, N. Y., in the 
suit to recover premiums on a workmen’s 
compensation policy. It appears that the 
policy did not state clearly what class of 
work was to be covered with the result 
that the premium was higher at the time 
audit than expected. Judgment was 
| granted in an amount of $628.25. 


ot 


Rules Against Reciprocal 


LINCOLN, NEB., July 3—Compensation 
Commissioner F. A. Kennedy has an- 
nounced that he will disapprove the lump 
sum settlement for $450 made by the Cas- 
| ualty Reciprocal Exchange of Kansas 
City, with Herman Sell, an 18-year-old 
| boy who was injured Sept. 10, 1920, at 

Columbus, Neb., and will allow him 895 

as permanent disability compensation on 

a 90 percent basis. He also required that 
for the exchange who put 


the adjuster : 
through the settlement be discharged. 





Question Is Amicably Settled 


The National Surety states that re- 
| cently, due to an error made in mailing 
circulars, several reached members of 
the Minnesota Bankers Association. In- 
asmuch as the National Surety already 
| controls the banks of that association 
through its secretary, G. R. Richards, 








| 
| some question arose on part of the Min- 
|} nesota Bankers Association as to the 
| mailing of such letters. The question 


seems to have been amicably settled. 


General Insurance Men Are Not Ac- 
customed to Having Their Of- 
ferings Turned Down 


A field man who has watched the de- 
velopment of noncancellable insurance 
says that local agents and brokers writ- 
ing different lines shy at the noncan- 
cellable form because the rejections may 
cause a protest on part of a good cus- 
tomer. Men do not like to be turned 
down for insurance. A strict medical 
examination is required for noncan- 
cellable disability insurance. If a man 
is rejected, he is likely to be upset and 
peeved. Agents do not desire any fric- 
tion to arise between themselves and 
their customers. If a fire company 
turns down a risk, an agent passes it 
on to one of his other companies. Life 
insurance men are accustomed to turn 
downs. As a rule no other insurance 
is involved, so a rejection does not 
mean an additional loss of income. 
_ The natural outlet for noncancellable 
insurance seems to be through the life 
men. The local agents who handle 
other lines of business can sell dis- 
ability insurance but they desire to 
know right off the bat whether a com- 
pany will take a man or not. There are 
very few rejections in regular accident 
and health insurance. The commis- 
sions on noncancellable business are 
about half that of the commercial busi- 
ness. For instance the renewals on 
noncancellable will run from 7% to 
12% percent, although here and there 
a company paying 15 percent for 
volume. In case of noncancellable in- 
surance the companies send out pre- 
mium notices direct to the policyhold- 
ers. This is a practice that the regular 
local agents are not accustomed to. 
They want to send out their own bills 
for their own business. It is found 
in many instances that noncancellable 


is 








insurance is taken by a man to replace 
his regular disability insurance. In a 
sense it has spoiled a customer for reg- 
ular disability indemnity. The primary 
aim of noncancelle ible insurance is to 
suppleme nt a man’s regular commercial 
line. Life insurance men find the 
selling of noncancellable insurance con- 
genial because the conditions surround- 
mg it are very much akin to life in- 
surance. 











REJECTIONS ARE A HANDICAP! JUDGMENT NOW MADE FINAL 





Massachusetts Protective Wins Long 
Drawn Out Litigation Against 
National Protective 


In the suit brought in the supreme court 


of Massachusetts four years ago by the 
Massachusetts Protective of Worcester 
against Melville F. Heath of Worcester, 
LeRoy Darnold of Chicago, Edwin A. 
Willard of New York City and the Na- 
tional Protective of Boston, the report of 
the master in favor of the Massachusetts 


Protective has been confirmed by the court 
and final judgment entered accordingly. 
The case was based upon the acts of the 
individual defendants in alleged twisting 
of agents of the plaintiff to a new com- 
pany which they were promoting, and on 
twisting of policyholders by the agents. 


Will Go After Renewals 


The Equitable Life of New York says 
that from inquiries received it is inferred 
that some agents are uncertain as to its 
desire in the matter of continuing in force 
its outstanding accident and health busi- 
ness inasmuch as it is not writing new 
policies of this eharacter. The company 
says that it desires to retain. this 
business and expects the helpful assist- 
ance of the field force in the effort to 
collect renewals. 


Interstate’s Mississippi Appointment 


Elmer R. Walton, at Clinton, Miss., has 
been appointed district agent by the In- 
terstate Life & Accident of Chattanooga, 
to handle that company’s healthand acci- 
dent lines. He has for some time repre- 
sented the Prudential for life business, 
which he will continue to do. Mr. Wal- 
ton is a graduate of Yale University and 
prior to going to Mississippi held a con- 
tract with the Berkshire Life. 

John W. Blevins, manager of the In- 
terstate, is making a tour through Ala- 
bama, Mississippi and West Tennessee 
looking after the company’s interests in 
those states. 


Texas Accumulation Clause 

The Tex 

withdrawn 
lation 

policies. 

panies 

policy 


xas insurance department has 
its objection to the accumu- 
clause in accident and health 

Under the former ruling com- 
did not use the accumulation 
in that state. Hence, companies 
have gotten out new policy forms for 
Texas, giving the regular accumulation 
privilege. 





ae 


GlzTS OUT NEW FORM OF BOND 


Internal Revenue Department Changes 
the Druggists Blank in Some Re- 
spects—Wili Require Collateral 

The federal government has adopted 
a new 
druyzgists handling alcohol. Heretofore, 
the forms used 
1,403 and a 
United Sta 


in this connection were 
form of 1,408. 
government 


revised 


has 


te¢ 
ss 


tend2d that this was a forfeiture bond | 


+1 


there >t 


a violation of the 
that it 
As a result, 


in case was 


The companies contended 


was 
the 
careful in writing 


not a forfeiture bond. 


companies were very 


these bonds, feeling that if there was a 
would be held liable 
the entire bond. 


violation they for 


If they refused to pay 


they right be cut off from all federal 
businets. 
A new form of bond, now adopted by 


the United States, makes the principal 
pay as liquidated damages an amount 
equal to 25 percent of the penal sum of 
the bond. The principal is further re- 
sponsible for all taxes, assessments and 


act. 


| 


| sary 
The 


con- ; 








penalties. This bond, in the opinion of 
surety people unquestionably becomes a 
forfeiture guaré inty. Companies are de- 
manding that collateral security of 
quick market value be taken where a 
bond is written. Few druggists so far 
are requiring this bond, owing to the 
recent ruling enabling druggists to 


: - - | procure a reasonable amount of alcohol 
form of bond to be written for | ° 


without bonds. The companies feel 
that collateral security would be neces- 
in case of this bond, owing to the 


hazard involved. 


Vermont Official Short in Accounts 


READSBORO, VT., July 3.—A shortage 





of 3,184.58, extending over a period of 
seven years, has been discovered in the 
accounts of Clifford Brown, former tax 


collector of Readsboro. A formal demand 
has been made on the Aetna Casualty that 


the shortage be made good, as the tax 
collector was bonded by this company. 
| The town is leaving action against the 


official to the bonding company. 


Object to Commission Action 


SAN FRANCISCO, CAL., July 3.—The 
surety underwriters have again come to 
the front. This time they do not alto- 


gether agree with the action of the na- 
tional organization in cuting the rates of 
commissions. Last week the brokers of 
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The Northern Indemnity Corporation 
| Home Office: 
154 LOUIS STREET 
GRAND RAPIDS, MICHIGAN 








Specializing in Automobile 
Liability, Property Damage 
and Collision, and Excess 
Insurance. 





Agents Wanted In: 
Iowa, Kentucky, Indiana, Michigan and Illinois 








Republic Casualty Co. 
PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 








The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against 
abnormal loss on all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1148 Marquette Bldg., Chicago 






































soup | HE METROPOLITAN CASUALTY 
ENTERPRISING fet Wee: at ike he. ee Yak Ge 
LIBERAL =| ______pL_ATE GLASS INSURANCE 
PROMPT EUGENE H. WINSLOW, Pres. ROBERT A. DRYSDALE, Vice-Pres. 
' S. WM. BURTON, Sec. ALBERT H. LAHY, Asst. Secy. 
Re-Insurance 


DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Blanket Auto Excess Fire Covers in American Companies 








PETER EPES, Supt. of Agents E. P. AMERINE, Secretary 


Surplus and Reserves as to Policyholders, $2,089,936.09 


Georgia Casualty Company 


AUTOMOBILE 

PLATE GLASS 

BURGLARY 

LIABILITY 

PROPERTY | — 

WORKMEN 
COMPENSATION 





Macon, Ga. 
W. E. SMALL, President 


100% American—Have You Thought of It? 








San Francisco petitioned the local surety 
associatiyn for a reinstatement of the old 
20 per cant rate and apparently the local 
surety underwriters agree with the brok- 
ers that California conditions do not war- 
rant arry decrease. Furthermore, it is 
announ zed by the president of the Surety 


Underwriters Association of California 
that they believe that such legislation is 
entirely within the jurisdiction of the lo- 
cal body. Charles Prevost of the London 
& Lancashire states that he anxiously 
awaits official word from the Surety As- 
sociation of America, 
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EFFECT OF ADVERTISING 


| 








OHN L. MEE, vice-president of 
. the agency department. of 

the National Surety, says that di- 
rect mail, newspaper and_ insurance 
journal advertising will gain more pros- 
pectis, secure more inquiries, prepare the 
way for personal calls, follow up calls 
already made, and certainly will pro- 
duce that intangible quality known as 
good will. It has been estimated that 
seven-eighths of all merchandise was 
sold as a result of direct or indirect 
advertising. The National Surety is 
sending out the following letter to its 
agents: 

I.ast year there were $450,000,000 spent 
for direct mail advertising. For in- 
stemce, it is reported that the Burrows 
Acding Machine Company send out forty 
million pieces of copy every year through 
th: mail. The postage stamp used judi- 
ciously is the greatest sale factor in mod- 
ern business. Direct-mail advertising is 
the straightest line between you and a 
greater development of your business. 
With direct-mail advertising you can pick 
out your own prospects and you can write 
irito your letters the same sales message 


that time will not permit you to deliver 
personally. 
* * * 
Is it not worth while for your agency 
to set aside an annual appropriation of 
say $50 a month and check against this 


and actual business closed as the result? 
Is it not worth $600 a year to have your 
name and business persistently brought 
to the attention of a selected list of 2500 
people and even though you do not make 
a sale immediately to each prospect, will 
it not mean that such prospects when 
they are in the market, must necessarily 
think of you and your business and is 
not that a state of mind that is worth 
developing and will not advertising and 
development in connection with fidelity 
and surety and burglary insurance have 
a tendency to develop other forms of in- 
surance? 

In fact, is it not a progressive idea and 
will you not give it a trial for one year? 

3y all means keep yourself well posted 
and thoroughly up-to-date on all insur- 
ance lines by subscribing to and closely 
reading at least three insurance journals 
or daily newspapers having an insurance 
pag 











SOUTHERN SURETY ANSWERS 





iAttacks Firm of Investment Brokers 
That Filed a Suit Against the 
Des Moines Company 





DES MOINES, IA., July 5.—The 
Southern Surety appears as defendant in 
one suit and plaintiff in another as the 
result of the filings in the district court 
at Des Moines for the coming term of 
court. 

Burns Brothers, investment brokers 
and stock salesmen, have sued the 
Southern on behalf of 20 stockholders 
to prevent the officers from selling, 
transferring or disposing of 1,500 shares 
of stock which it is charged they con- 
verted and signed over to themselves in 
a fraudulent manner. 

In answer to this suit, the Southern 
comes back at Burns Brothers in a 
petition to recover $8,438 on a contract 
which it avers the defendants have 
failed to fulfil, It is charged that notes 
were given to Burns Brothers who sold 
them to the Southern upon agreement 
to repurchase both them and mortgages 
securing them. The Southern claims 
the notes are now due and that Burns 
Brothers have failed to live up to their 
repurchase contract. 

Officers of the company assert that 
the charges made by Burns Brothers 
are wholly false and state that the entire 
transaction will be fully explained when 
an answer is filed. Everything has been 
entirely regular they say and advance 
the belief that charges of fraud were 
made for the purpose of injuring the 
company in the eyes of the public. 


Phoenix Indemnity Appointments 


The Phoenix Indemnity has appointed 
the Charleton Insurance Agency of Law- 
rence, Kan., general agent for Kansas. 
Joseph A. Guyer has been appointed gen- 
eral agent at Syracuse, N. Y. 
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| Health Insurance or 
| Sickness Insurance? 











BY L. P. LAMOREAUX 


Minneapolis, Minn. 


AVING studied a good many 

angles of the casualty business 

for the last few years, I have been 
often led to wonder why the man who 
was responsible for naming health in- 
surance did so. 

We speak of accident insurance and 
the name itself implies the possibility 
of accidents occurring and also a pro- 
tection against that very thing. The 
name in itself is a selling point. 

Now in our characteristically incon- 
sistent American way we speak of its 
first cousin as health insurance rather 
than sickness insurance. When a man 
is in good health, health insurance is 
far from his mind, while sickness insur- 
ance would make him realize the value 
of protection when he most needed it. 

With the exception of life insurance, 
all other forms of insurance name the 
catastrophe which we wish to be pro- 
tected against, for instance, public lia- 
bility, property damage, collision, fire, 
tornado, riot, and so on. They all sug- 
gest the very thing we wish to be pro- 
tected against, and for which we pay 
our premium. 

I believe that changing the name of 
health insurance to sickness insurance 
might bring those who do not carry 
that particular form of coverage to 
realize the imperative need of it. 


Ashley R. Faull, well-known casualty 
man at San Francisco, has been named 
special agent for the Ocean Accident & 
Guarantee in the Alameda county district. 
— headquarters will be at Oakland. Mr. 

Faull, prior to going into the brokerage 
business, was Pacific Coast manager for 
the New Amsterdam Casualty. 








Chas. L. Nicholson, President 
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DEPOSITORY, FIDELITY 
WAREHOUSE 





THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


BONDS JUDICIAL, OFFICIAL and 
MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 


Harry R. Wood, Secretary 
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Established in year 1885 








GENERAL ACCIDENT 


THE PROGRESSIVE 
CASUALTY COMPANY 











Accident and Health 
Burélary 
Plate Glass 
Automobile Liability 
Property Damage and Collision 
Elevator, Teams, and Public 
Liability 
Workmen’s Compensation 


GENERAL ACCIDENT 


Fire and Life 


Assurance Corporation, Limited 
FREDERICK RICHARDSON, United States Manager 


General Building, Fourth and Walnut Streets 
PHILADELPHIA 








Losses paid in the United States exceed $30,000,000 
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Business-Builders 


Developing 
fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. 1. FALVEY. President 


Paid-in Capital $1,500,000 Write for Territory 








C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LiF E & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. R. CLEMENTS 
Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 








Union Inpemniry 
Gompany 


Cash Capital $1,000,000.00 
FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 
AND WORKMEN’S COMPENSATION INSURANCE 


Executive Offices: 
830-836 Union Street | SATISFYING 
NEW ORLEANS SERVICE 


Great Eastern Dept.: 
100 Maiden Lane 
NEW YORK 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health Policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association 


Westminster Bldg. 
CHICAGO, ILL. 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 























PERSONAL GLIMPSES OF CASUALTY MEN | 











William Whitman Durham of Chi- 
cago died at his home last week. Mr. 
Durham was an insurance broker, head 
of the firm of W. W. Durham & Co., 
and was formerly superintendent of the 
city department for the Illinois Surety. 
In 1911 he got the Illinois Surety to 
open his own office which he has oper- 
ated since that time. He was 57 years 
old at the time of his death. He was a 
former resident of California and has 
been serving as vice-president of the 
California Society of Illinois. He was 
also a member of the Union League 
and Park Ridge Country club and a past 
vice-president of the Kiwanis club. His 
business will continue under the same 
name and under the management of his 
associates. 

H. N. Throckmorton, manager of the 
Aetna Life’s casualty branch at Indian- 


apolis, died suddenly last Saturday of 
heart disease. Mr, Throckmorton had 
represented the Aetna Life for the past 
15 years and built up a fine volume of 
business in all casualty lines. From a 
small office with one or two clerks the 
Indiana branch office, under his direc- 
tion, grew to be one of the largest in- 
surance offices in Indianapolis. 
“Throck,” as he was known in Indian- 
apolis and throughout the state among 
his friends and associates, was a hard 
worker and an enthusiastic Aetna Life 
man, 


Secretary W. C. Cartinhour of the 
Provident Life & Accident is on an ex- 
tended business trip to Ohio, West Vir- 
ginia, Virginia and the Carolinas, visit- 
ing the various agencies and securing 
new men. ; 








Title Guaranty in Receivership 


Commissioner Hands of Michigan 
has been named by the courts as re- 
ceiver for the Title Guaranty & Cas- 
ualty of Detroit, which was organized 
to do a casualty and surety business, 
but never put into active operation. 
William R. Oates is in charge as spe- 
cial deputy commissioner and acting 
receiver. 


Eagle Indemnity Licensed 
NEW YORK, July 5.—The Eagle 


Indemnity of New York has been 
licensed by the New York department 
as of July 1. It will operate as a run- 
ning mate of the Royal Indemnity, and 
has practicaly the same executive man- 
agement as that company. It will how- 
ever, establish a separate agency plant. 
The company has a paid in capital of 
$750,000 and a surplus of $500,000. 


L. H. Rote in New Office 


L. H. Rote has been appointed manager 
of the health and accident department of 
the Stewart, Keator, Kessberger & 
Lederer agency in Chicago. Mr. Rote 
was formerly in charge of the same de- 
partment for the United States Fidelity 
& Guaranty, for which company the Chi- 
cago agents are general agents. He is 
an experienced health and accident man- 
ager and the appointment enables the 
agency to add to its casualty service. 





Mutual Company Licensed 

NEW YORK, July 5.—The New York 
Mutual Taxi-Cab Insurance Association 
has been licensed by the New York de- 
partment. It was organized under article 
10-B of the insurance law and will write 
taxi-cab risks under the provisions of 
the new highway law. The company has 
secured the requisite 1,000 members and 
will commence operations immediately. 
It is stated that its membership is prin- 
cipally composed of three associations of 
taxi-cab owners. 


Honor Newark Manager 


A “complimentary drive’ was arranged 
by the special agents of the Newark 
branch office of the casualty departments 
of the Aetna Life as a testimonial to 
Manager William N. Heard. Special Agent 
H. S. St. John was chairman of the com- 
mittee. A substantial amount of new 
business was obtained and the applica- 
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tions presented to Manager Heard with 
the compliments of the special agents 
attached to that office. 


Opens Vancouver Office 


The Travelers has opened a branch 
office at Vancouver, B. C., with John A. 
Clark as manager of the life and accident 
department and Homer D. Sherwood, 
manager of the liability department and 
the Travelers Indemnity. The agency of 
J. A. Purdue in which the company has 
been represented will be identified with 
the new branch office, 


Casualty Notes 


President T. J. Falvey of the Massa- 
chusetts Bonding was in Chicago for a 
number of days last week. 

Major Arthur T. Smith of Rochester, 
N. Y., has been named as referee to handle 
compensation hearings with headquarters 
in Rochester. 

_G. S. McIntosh has been appointed spe- 

cial agent of the Phoenix Indemnity in 
southern California with headquarters it 
Los Angeles. He was formerly with the 
Travelers. 

Jackson K. Landers, special agent of 
the Foster & Messick branch office of the 
United States Fidelity & Guaranty at 
Indianapolis, underwent an operation for 
appendicitis last Saturday. 

The E. S. Tachau & Sons agency at 
Louisville, Ky., announces that A. C. Her- 
mann, sevei\l years manager of the com- 
pensation bureau in that state, is now 
in charge of the agency’s casualty depart- 
ment. 

T. J. Quinlan, agency supervisor of the 
Employers Liability, is spending several 
days in New Orleans. Mr. Quinlan will 
doubtless appoint a successor to the late 
Henry Rightor before leaving the south- 
ern metropolis. Mr. Rightor died about 
ten days ago while engaged in his clerical 
duties at his office. Acute indigestion is 
given as the cause for his death. 


Inter-Ocean Casualty 


Company 
Founded 1903 
CINCINNATI, OHIO 


Premium Income, 1921 ..... $954,210.74 
Increase over 1920 ......... 166,315.67 
Admitted Assets, Dec. 31,1921 422,565.20 
Increase over 1920......... 377. 
Capital and Surplus, 

Dec. 31, 1921. . 307,908.69 
Above figures —* examination of the In 
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Every Opportunity For An Agent 


All insurance agents must have as 
the basic principle of their agency 
activities, the assurance that their 
company is able to pay any honest 
claim. Financial stability is impor- 
tant. But this alone would hardly 
commend an insurance company. 
It must issue policies that actually 
cover the insurance requirements of 
prospects. In addition the agent is 
entitled to every consideration that 
his home office can give him. His 
connection with his home office 


should not stop with the issuance of 
a rate book. 


The American Liability is a sound 
company. It pays, immediately, 
every honest claim. The ‘‘Alco” 
policies are carefully designed to meet 
requirements. Every agent is given 
every possible home office help in 
increasing his selling capacity. His 
connection with the American 
Liability is a valuable one. 








American Liability Company 
Cincinnati, O. 


W. R. Sanders, Vice-Pres. and General Mer. 
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Federal Surety Company 


Home Office, Davenport, lowa 





Began business July ist, 1920 
Licensed by U. S. Government November 20th, 1920 





A Mid-West Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Elevator 
Insurance. Automobile Liability, Property Damage 
and Collision Insurance. 


Workmen’s Compensation 





CORRESPONDENCE SOLICITED 





W. L. TAYLOR 


Vice-President and General Manager 
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To New York City 
Fire and Casualty Agents: 
When you need— 


Policy Labels 

Expiration Registers 

Insurance Office Account Books 
Cancellation Notices 

Brokerage and Cancellation 


Pocket Expiration Books 
Agency Loss Register 
Agency Collection Register 
Customers Expiration Books 
Daily Balance Sheet System 


Bi gg Cash Record 
Expiration Cards Agency Comparative Record 
Assured’s Line Cards Agency Loss Record 


Collection Register 
Prospect Card Index 
Combined Real Estate and 


Insurance Records. 


Solicitors Prospect Cards 
Insurance Supply Cabinets 
Street or Locality Cards 
Household Inventories 


Or anything for insurance office, field: or library service, call our 
New York City office at,75 Fulton Street, Fourth Floor of the Best 
Building, Beekman 5655, for information and prices. 


Ghe 
National Underwriter Company 


NEW YORK CITY OFFICE: 
80 Maiden Lane 


For insurance supplies of every kind call Beekman 5655 




















MODERATION FAVORED 
BY WESTERN FIRE MEN 


(CONTINUED FROM PAGE 3) 


have recently commented upon the sit- 
uation say that they are in a measure 
out of sympathy with the campaign 
against the mutuals and reciprocals for 
the reason that neither classes of carriers 
can ever be entirely eliminated. Fire 
insurance men are particularly inter- 
ested in the mutuals. They say that 
mutual companies of one kind or an- 
other have always been in evidence, 
have always coralled a certain amount 
of business, and cannot possibly be ex- 
terminated. Further, it is argued by 
many that several of the middle west- 
ern mutuals offer sound indemnity, 
conduct their business in the proper 
manner, pay losses promptly, and ren- 
der a satisfactory service to the as- 
sured. They have, in other words, a 
legitimate place in the insurance world. 
They are functioning properly, and are 
not reflecting discredit upon the busi- 
ness. They will continue to operate 
in spite of any propaganda that may 
be carried on or adverse criticism that 
may be made. They are here to stay, 
and a campaign designed to eliminate 
them entirely is futile. 

Fire insurance men have undoubtedly 
taken a smaller interest in the cam- 
paign that has been waged for the last 
year or two since a number of the 
more aggressive automobile mutuals 
and reciprocals have dropped out. The 
fire companies were never seriously 
bothered by the mutuals or reciprocals 
until the automobile business grew to 
large proportions. Then there sprang 
into existence a large number of small 
local mutuals and reciprocals. These 
went out after the automobile business 
aggressively. They cut the rates. They 
widened their field of operations. They 
wrote a heavy volume of business in 
the rural sections and made a very 
handsome profit. In a comparatively 
short space of time they wrote an ex- 
ceptionally large amount of choice 
automobile premiums. They com- 
menced to creep into the agencies of 
the stock companies. Soon the stock 
companies saw the real danger in the 
growth of these cooperative concerns. 


Defensive Steps Taken 


At this point it was decided to take 
some action. Accordingly the stock 
companies cut country automobile 
rates, went after the business in the 
rural communities and recovered at 
least a portion of what they had lost. 
Then came the heavy automobile loss 
ratio. Adverse financial conditions 
brought a disastrous automobile under- 
writing experience. It was not longer 
necessary for the automobile compa- 
nies to be worried about what the mu- 
tuals and reciprocals were doing. The 
heavy loss ratio eliminated all of the 
weaker automobile mutuals and recip- 
rocals. They have been falling by the 
wayside in large numbers. In short, 
their own unwise and shortsighted un- 
derwriting policy has eliminated most 
of them. 


Danger Has Passed 


This is the way western fire insur- 
ance men generally are inclined to size 
up the situation. They feel that the 
cooperatives flared up for a_ time. 
gained strength and offered rather vig- 
orous competition, but now that evil 
days have come upon the insurance 
business generally, the cooperatives as 
a class cannot stand the pace. They 
are, hence, practically no longer to be 
considered as vital factors. They will 
sink down to the level formerly occu- 
pied, continue to write a certain amount 
of business, and cause no particular 
trouble to the stock companies in the 
future. 


In Favor of Let-Up 


In view of this western fire officials 
feel that it is unwise to continue to 
carry on a campaign designed to elimin- 
ate the mutuals and reciprocals. It is 














the opinion of most western fire execu- 


tives that the vigorous opposition shown 
to the mutuals and reciprocals caused 
the Untermyer investigation in New 
York to be carried far beyond its orig- 
inal limits. It is the opinion that Her- 
man lL. Ekern, counsel for the mutuals, 
fomented the investigation, stirred up 
questions that would not otherwise have 
arisen, and in various ways attempted to 
disturb and discredit stock fire insurance 
through the Untermyer investigation. 
The opinion is held that if the stock 
companies are constantly battling with 
the mutuals and reciprocals recalcitrant 
legislators in various western states will 
point to the insurance controversies as 
indicative of an unsatisfactory situation, 
so far as insurance is concerned. They 
will declare that a change is needed. 
They will agitate for state insurance. 
They will try to set up a case against 
insurance as a whole. They will declare 
that the insurance business is failing to 
deliver the goods, needs a complete in- 
vestigation or house cleaning, or better, 
state insurance must be instituted in 
order to serve the public needs. 


Casualty Interests Views 


Qn the other hand, the casualty in- 
surance interests favor no diminution of 
the activities that are now being car- 
ried on against the mutuals and recip- 
rocals. They hold to the idea that the 
mutuals and reciprocals offer an espe- 
cially dangerous brand of competition. , 
They believe that the mutuals and recip- 
rocals are a menace to the insurance 
business, and that a mutual or a recip- 
rocal is invariably unsatisfactory in its 
dealings with policyholders. They say 
that a policyholder who has had an un- 
satisfactory experience with a mutual or 
reciprocal forms a hostile attitude to- 
ward the insurance business generally. 
They point out that the mutuals and 
reciprocals are unrepresentative of insur- 
ance at its best and that the continued 
operations of the cooperatives can only 
cause harm to the business. They have 
the view that numerous reciprocals and 
mutuals are without proper financial re- 
sources, are forced to shave claim pay- 


ments and to cut the corners in various 
ways. 


Influence on Public Mind 


In commenting, casualty insurance men 
make the argument that if irresponsible 
cooperative concerns are allowed to con- 
tinue they can only cast the most 
serious sort of a cloud over the in- 
surance business. If policyholders are 
cheated and defrauded, if they are short- 
changed and brow-beaten by concerns 
that have not the money with which to 
pay claims, the public generally is going 
to believe that the insurance business 
is in the hands of a set of unreliable and 
untrustworthy men. If the mutuals and 
reciprocals are allowed to continue to 
run wild in various parts of the country 
they can do nothing but bring the in- 
surance business into disfavor in the 
public eye. 


Strong Casualty Competition 


The position of the casualty insurance 
men is undoubtedly different from that 
of the fire insurance interests. Casualty 
companies are constantly confronted 
with the competition of the large non- 
agency mutuals writing compensation 
business. These concerns are operating 
widely. They are making a strong bid 
for business. They are cutting in on the 
premium income of the stock casualty 
companies. In addition, there are actu- 
ally hundreds of casualty corporations 
that do not write fire business. They are 
specializing in the writing of one of 
some form or another of casualty insur- 
ance. They are, consequently, offering 
competition to casualty companies, but 
are not interfering in any way with the 
activities of fire offices. Casualty com- 
pany officials say that it would be the 
height of folly to discontinue the cam- 
paign now. They state that there is 


(CONTINUED ON PAGE 44) 





Policy Files (Expansive) Form 97. — 
This style has sufficient expansive capac- 
ity to admit twenty-five or thirty poli- 
cies. Because of its low price it is @ 
most excellent advertising medium for 
general distribution. A service your cus- 
tomers will appreciate because it will 
enable them to keep all policies and im- 
portant documents under one cover. 
Ample space is allowed for your adver- 
tisement or policy sticker. 12, $1.60; 
50, $6.25; 100, $12.00. Cost of imprint, 
$1.50 per hundred or less if desired. The 
National Underwriter, 1362 Insurance 
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The Sign of Good Casualty Insurance 
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Guarantee and Accident 
Company. Limited. 


Head Office U. S. Branch 


134 S. La Salle Street 
Chicago, Ill. 


F. W. LAWSON, General Manager 
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The company of “super service” is not a name that has been “applied” 
to the London Guarantee and Accident. It is a name well earned in 
more than fifty years of close co-operation with its agents. 
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Over 60 Years of Public Service 
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MORE MODERATION FAVORED 
(CONTINUED FROM PAGE 42) 
every evidence that the work that has 
been carried on up to date is just com- 
mencing to gain momentum and bring 
results. To abandon the whole project 
now would be to cast into the discard 
all of the work that has been done up to 

the present time. 


Sharp Difference of Opinion 


There is thus a sharp difference of 
opinion existing between casualty and 
fire executives. On the one hand, the 
fire insurance men are convinced that 
only harm can result from a continu- 
ance of the campaign against the mu- 
tuals and reciprocals, if it is carried 
along present lines, while casualty insur- 
ance men are just as firmly convinced 
that if the campaign is abandoned the 
mutuals and reciprocals will gain head- 
way, will cause considerable harm and 
embarrassment to stock companies, and 
will create a condition dangerous to the 
insurance business generally. 


Tell Their Special Advantages 


A number of western managers say 
that the agents will get farther by 
pointing out the strong points of stock 
insurance than besmirching coopera- 
tives. The probability of assessment, 
contingent liabilities, the uncertainty in 
cooperative insurance, are points that 
can be set forth to great advantage. 
The stock companies have a definite- 
ness about them. ‘There is a certainty 
as to the premium charged. They are 
officered by men of responsibility. 
Their boards of directors are watching 
the administration carefully. There 1s 
no danger of a stock company getting 
into the hands of one man and being 
solely a one man proposition as is the 
case with mutuals and reciprocals. The 
western men say that the stock compa- 
nies have so many advantages that they 
can well afford to stand squarely for 
the stack principle and it will prevail 
to a very large extent. 

Western men, however, do contend 
that so far as requirements are con- 
cerned, stock companies, mutuals and 
reciprocals should be on the same basis. 
The laws, they say, should require the 
same reserve, they should pay the same 
taxes and be made to toe the line all 
alike. There should -be no discrimina- 
tion in favor of the cooperatives. Then 
the competition, they say, will come 
right down to a matter of price against 
good quality, certainty, superior serv- 
ice and responsibility. 


AGENCY SITUATION » 
IS ACUTE AT ATLANTA 


(CONTINUED FROM PAGE 6) A 
induce that company to take up its 
Constitution Underwriters Atlanta ap- 
pointment, or the agency will be auto- 
matically out of the board under its 
rules. Pressure is being brought to bear 
on the Springfield to re-qualify itself so 
as to remain with the Dickey agency. 
On the other hand, the Springfield is 
said to have hesitated long before tak- 
ing the action it did in Atlanta. The 
company has always been a staunch be- 
liever in sole agencies and has stood 
persistently behind local boards and 
other agency organizations in every 
sincere attempt to limit company repre- 
sentation. It learned, however, that the 
situation in Atlanta was being tempo- 
rized with by the board to such an ex- 
tent that as a matter of self-protection 
a second was the only logical outcome. 


Many Non-board Offices 


Two years ago, when the local board 
last reorganized, there were: about 50 
agencies in Atlanta, of which some forty- 
odd were members of the organization. 
At the present time there are 38 agencies 
in the board and about 30 on the outside, 
not counting one that is due for expul- 








WANTED 


General Agency connection for a Stock Casu- 
alty and Surety Company, writing all lines 
Cleveland, Ohio, and territory. 


Have volume better than $60,000.00 in pre- 


miums. Understand Casualty Business 
thoroughly. 10 years’ experience. Address 
B-26, Care The National Underwriter. 














sion at the next meeting of the executive 
committee and the Dickey agency, nom- 
inally suspended. Among the 30 non- 
members there are not more than Seven 
or eight that had ever been in the board. 
The great majority consists of new 
agencies established within recent years. 
Some of the latter are growing rapidly 
and it is quite likely that the possibility 
of securing a share of the new busi- 
ness they are producing is back of the 
desire to appoint dual agencies in 
Atlanta, 

One of the leading local agents and 
one who is a strong advocate of the 
board and sole agencies, states that one 
of the reasons for the dissatisfaction 
prevailing among some of the companies 
regarding the share of Atlanta premiums 
they are getting arises from the ten- 
dency of some of the agencies to go to 
the extreme in favoring certain com- 
panies in their offices. Of course it is 
impossible to make an equal division of 
premiums among the companies repre- 
sented, but, leaving aside the features 
of more liberal lines, smaller prohibited 
lists, ete., it is a fact that about a dozen 
or fifteen companies are writing 50 per- 
cent of the Atlanta business, according 
to this authority. 


Commissions to Side Liners 


Another item among the sins of com- 
mission and omission alleged to be prov- 
ocative of the present situation in At- 
lanta is the prevailing practice of paying 
commissions to any Tom, Dick and Harry 
who may control a risk or two. While 
no actual evidence of such fact has yet 
been produced it is alleged that most of 
the newly established agencies were in- 
sSpired by the hope of gaining full com- 
missions as direct representatives of 
companies, instead of the paltry broker’s 
percentage doled out by the regular 
agencies indiscriminately to real estate 
agents, life and casualty solicitors. 

There is no such thing as an “insur- 
ance broker,” or “insurance solicitor,” 
recognized under the laws of Georgia. 
To participate in the writing of insur- 
ance in any one of a multitude of 
capacities requires a regular agent’s 
license of authority. It has been the 


practice of many Atlanta agencies to 
give desk room to alleged insurance 
brokers, and under the rules of the 


board they are not allowed to pay com- 
missions to any but those so attached 
to their agencies. However, it has been 
common talk that the rule has been re- 
spected more in the breach than in the 
cbservance, although such action is not 
only a violation of the board rule, but 
also, in any event, a clear violation of 
the Georgia insurance law, 


Plan for Reorganization 


At the present time there are several 
plans brewing for another reorganization 
of the board. One plan suggests that a 


clean sweep be made of dual agencies; 
only those having sole agencies, not 


even representing companies with under- 
writers agencies of any character, will 
form the organization. This plan would 
exclude some -of the largest agencies in 
the city unless they took drastic steps in 
order to aid in clearing the atmosphere. 
A second plan contemplates the organi- 
zation of a board recognizing the dual 
agency basis, with underwriters consid- 
ered as a second agency. It would also 
follow the old board’s plan as to ac- 
cepting business from so-called brokers, 
but would agree on a maximum commis- 
sion, at the same time leaving the broker 
free to place the business with any 
board agency he might choose. How- 
ever, only brokers affiliating with the 
board would be recognized. 


Little Progress Has Been Made 


Although there has been an agency 
organization in Atlanta for a great num- 
ber of years there is no evidence of 
anything constructive that has been ac- 
complished by it. For this reason most 
of the agents feel that the question of 
sole agencies or dual agencies is not one 
of very great importance here. There 
have been dual agencies for years and 
some of the oldest agents are involved 
in such representation. To be consistent 
it is alleged that these offices should be 
able to offer a “clean bill of health,” as 
President Case of the National Associa- 
tion of Insurance Agents, says. It seems 
that it ought to be easier to eliminate 
the comparatively few dual agencies now 
existing than to secure an agreement 
from the sole agency companies that 
they will always preserve that status. 
Probably the former appear to be too 
firmly entrenched. In that case the best 
way to move is forward in the direction 
of an open shop for dual agencies and 
let it stop at that point. 





NEW ENGLAND AGENTS 
STAGE BIG CONVENTION 


(CONTINUED FROM PAGE 5) 


tion arises between the agents in the 
various state conventions over Ex- 
change rulings. Often they are matters 
on which the agents are but poorly in- 
formed and such correspondence as 
occurs does not satisfy. Quite recently 
matters went so far over one matter 
that a state insurance commissioner 
openly attacked the officers of the Ex- 
change. So when Secretary Goddard 
put forward the suggestion for the Ad- 
visory Board to act as official inter- 
mediary at the final business session 
Thursday morning, the idea was re- 
ceived with cheers by the entire con- 
vention and immediately authorized by 
unanimous vote. 

George D, Markham of St. Louis, a 
New Hampshire summer resident, ap- 
peared at the convention, and on invi- 
tation, read a short paper on multiple 
agencies which was so complete and 
convincing that no one was disposed 
to add anything. 

Talk By Markham 


Mr. Markham also displayed some of 
his rare judgment in restraining the 
convention on several subjects, notably 
a disposition to press the companies on 
the matter of the ownership of cas- 
ualty expirations. Mr, Markham called 
the multiple agencies the “Cancer of 
insurance” and added, “Shall the legis- 
latures be called in to operate?” He 
referred to expenses and asked if the 
agents were going to take what comes 
or be disposed to shape events. He 
said management expenses could not be 
materially reduced, or the cost of spe- 
cial agency service. Rating bureaus 
and fire prevention work expense 
could not be reduced and the latter 
should be increased. Taxes could be 
reduced. Commissions to agents could 
be reduced, but how? Twenty million 
dollars are collected by the states in 
excess of what it costs to run insurance 
departments and insurance companies 
have to collect this through agency 
channels. When the insurance people 
educate the public this will be reduced. 


Giberson on Auto Clubs 


J. A. Giberson, of Alton, Ill, presi- 
dent of the Illinois State Association 
of Insurance Agents, a New Hampshire 
summer visitor, added much to the in- 
terest of the meetings. He was fre- 
quently called upon to contribute to the 
discussions and always had something 
valuable to add. He urged the agents 
to educate the public as to what fire 
insurance was and how the business 
was conducted. He warned the agents 
to be alive to the menace of automo- 
bile clubs and the club insurance idea. 
He brought out one point which was 
well received, that agents insist, when 
their contracts were signed, or renewed, 
that they specify the ownership of 
casualty expirations rests with the 
agents, whether the business was se- 
cured with the help of specials or not. 

President Case informed the conven- 
tion that, owing to developments of the 
past day or two, which he was not 
privileged to divulge, the National As- 
sociation would take up actively the 
investigation of companies which did 
not allow agents the title to casualty 
expirations. 


Eugene A. Beach’s Talk 


Eugene A. Beach, secretary of the New 
York State Association, brought an in- 
teresting message to the convention on 
the closing day. After outlining what 
activities the New York Association had 
entered into, he took up the matter of 
graded dues. He said his association 
had found it necessary to raise the mini- 
mum dues from $5 to $10, that it had re- 
sulted in an increase of $3,200 in income 
with the loss of but 92 members. He 
believed any real insurance agent could 
afford to pay $10 annually. He paid a 
high tribute to President Case and de- 
elared he was the most popular pres- 
ident the National Association ever had, 
in New York state. He also announced 
the starting of the plan for a “Read 


Your Policy Week,” for policyholders, 
which the New York Association wag 
sponsoring and hoped to make a national] 
scheme, 

President F, Highlands Burns of the 
Maryland Casualty attended the conven. 
tion, and was invited to speak but could 
not be found during the last session, 
President A. M. Wood of the New Eng. 
land Exchange spoke briefly as did Col, 
William B. Burpee of the New Hamp. 
Shire Fire. President J. B. Morton of 
the National Board expected to be preg. 
ent, but was compelled to send hig 
regrets at the last moment. Nationa} 
Secretary W. H. Bennett was the closing 
speaker of the business sessions. : 

Ben D. Johnson of New York, chair- 
man of the finance committee of the 
National Association, was one of the 
final day visitors. 

The Fireman’s Fund and Home F. & My, 
maintained attractive quarters during 
the convention, supplying punch ané@ 
souvenirs to the men and boxes of candy 
for the ladies. Manager E. T. Cairng 
and practically all the official staff of 
the Eastern department were on hand 
throughout the convention. Chauncey 
S. S. Miller presided over quarters of the 
North British & Mercantile, and the Con. 
tinental also maintained headquarters, 


Resolutions Adopted 


The report of the resolutions commit- 
tee was presented near the close of the 
final session by Chairman W. S. Shaw. 
The full report, signed by Chairman 
Dana J. Lowd, J. M. Roche, George BE, 
Boyd, Loyis C. Merrill and W. H. Robin. 
son, was unanimously adopted, as fol- 
lows: 

This first convention of New England 
agents has done much to cement friend. 
ships and to bring about a unity of pur. 
pose and action in considering the im- 
portant problems now attracting atten- 
tion in the insurance business. The 
intelligent discussions, the careful con- 
sideration given to the program and the 
splendid addresses delivered on the plat- 
form, all convince us that the New Eng.- 
land Advisory Board should use every 


effort to hold similar conventions an- 
nually. 


* * * 

Inasmuch as a standard policy would 
be not only desirable to the agents, but 
Satisfactory as well to the property own- 
ers, we recommend that the New Eng- 
land Advisory Board be requested to take 
such action as may be necessary to bring 
about a standard form of policy to be 


used throughout the entire New England 
territory. 


* s + 
We deprecate the continued multipli- 
cation of insurance companies in name 
only, usually termed “annexes.” We be- 
lieve that an insurance company should 
not masquerade under some name other 
than its own. We, therefore, favor the 
passage of such laws throughout the 
‘New England states as would prohibit 
the use of any name on an insurance 
policy other than the corporate name of 

the company issuing the policy. 
2 * 2 


We believe in the sound economic prin- 
ciple of property rights. The ownership 
of the expirations of insurance policies 
Is now generally conceded to belong to 
the agent placing the business on the 
books of any company. We deplore the 
fact that certain casualty companies are 
Pstill unwilling to subscribe to this doc- 

trine. We believe that the agents of 
New England are entirely justified, not 
only’ from the viewpoint of sound busi- 
ness policy, but as well from the view- 
point of right and justice, in preferring 
those companies, both fire and casualty, 
who subscribe to, believe in, and prac- 
tice the doctrine that these ownerships 


belong to the agent producing the busi- 
ness, 


* * * 

As an expression of our confidence in 
any loyalty to the National Association 
of Insurance Agents and its able and 
efficient officers, we heartily endorse 
their work in raising the standards of 
insurance underwriting throughout the 
United States and pledge the continuance 
of our hearty cooperation and support. 

* * * 


For the success of this convention we 
desire to express our appreciation: to the 
presiding officer, to the secretary, to the 
New England Advisory Board, to the 
chairman of the hotel committee, to the 
New England field secretary, to the 
management of the Profile House, to 
representatives of the insurance press, 
and all others who have contributed 
their time and influence in producing @ 
convention long to be remembered as an 
outstanding event in the insurance 
world. # 
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Plate Glass Breakage In Store Fronts Through Defective In- 
stallation Can Be Minimized If The Architects Will Insert The 


Following Sentence In Their Glazing Specifications 


Glazing Specification 


All Metal Sash, Corner Bars, Division Bars and Self-Adjusting 
Setting Blocks Used in Store Fronts must be listed by the 
Underwriters’ Laboratories. 


The above glazing specification would insure a degree of safety 
for plate glass in store fronts which would save millions of dollars 
annually to the plate glass insurance companies and to the 
merchants as well whose show windowsare put out of commission 
through the breakage of plate glass due to defective installation. 


In combination with Imperishable Key-set Store Front Con- 
struction, self-adjusting Setting Blocks have become one of the 
most important factors known in the conservation of plate glass 
in show windows. 


All Zouri Key-set Sash, Corner, Division Bars and Self-adjusting 
Setting Blocks have been listed by the Underwriters’ Laboratories. 


Make Safe Defective Installations 


Write for the name of the Zouri Distributor in your vicinity. 


Zant Dawn tab Compan) 


Factory and General Office 
1620 East End Ave., CHICAGO HEIGHTS, ILLINOIS 





























Keep Your Face Towards the Sun and the Shadows Will Fall Behind You 


“SEND FOR A SMITH AND BREAK THE LOCK’”’ 


On January 30, 1710, officers of the SUN OF LONDON met to consider the payment of its first loss, a claim of a Mr. Stevens. 
Mr. Povey was “‘this day ordered to pay the claim”. The company’s funds were in the “strong chest,” to which there were three locks. 


“One of custodians of a key” was absent and Mr. Povey informed his ‘‘Co-workers” that it would be necessary to await his return 
to London. Whereupon Mr. Povey was directed to ‘‘send for a smith and break the lock.” 


So, on January 30, 1710, the SUN OF LONDON began the prompt payment of its claims. 


In this age of steel vaults and safes with time locks it is not often necessary to “send for a smith and break the lock,” but if that 


should be necessary in order to meet the prompt payment of a company claim it would be done today just as it was done on that 
January day 212 years ago. 


SUN INSURANCE OFFICE 


of London 
Established 1710—The Oldest Fire Insurance Company in the World 


Firmly planted, and growing lustily in the underwriting light of THE SUN is 


The Patriotic Assurance Co., z+ 


Dublin, Ireland 





FOUNDED 1824 


United with the parent company in one great organization; one in ideals, solvency, 


methods and purposes and dispensing that peerless service that has made THE SUN 
the leader in good agencies wherever sound insurance is sold. 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC DEPARTMENT 
4 Pine Street, NEW YORK Ts West Menree St, CHICAGO SAN FRANCISCO 
PRESTON T. KELSEY, U. S. Manager JOHN F. STAFFORD, Mgr. C. A. HENRY, General Agent 








